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N electing Arthur E. Lane as its president, the 
National-American Wholesale Lumber Association 
gave fitting recognition to his long efforts to pro- 
mote the good of the whole lumber industry. As 
a wholesaler, he has been an outstanding advocate of the highest 
standards in all relations with manufacturers, and enjoys wide 
popularity among the retailers of the East, because he has 
earned a reputation for devoting himself to the best interests 
of all those with whom he has business dealings. It is pecul- 
iarly fitting that he should be called upon to lead the association 
at a time when it is planning more intense promotional efforts 





on behalf of wood, for he has been an advocate of trade ex- 
tension work, and ardent in seeking ways and means of holding 
the old markets for lumber and winning new ones for it. Before 
many lumber trade and civic organizations he has appeared to 
proclaim the merits of wood. 

Mr. Lane has, besides, a good deal of the pioneering spirit 
in his make-up. He was one of the first wholesalers in the 
East to undertake the handling of West Coast products, and 
now gives to them his sole attention. In promoting the sale of 
western cedar shingles he coined a phrase, “Won’t Krack, 
Krinkle or Krawl,’ which was used for a long while in the 
cedar industry. His knowledge of Pacific coast products will 
be of high importance to the membership of the association 
at a time when emphasis is being placed on the function the 
wholesaler may perform in merchandising them properly in the 
great markets of the eastern seaboard. 

Associational activities have long been given unselfish atten- 
tion by Mr. Lane. He became a member of the National 
Wholesale Lumber Dealers’ Association in 1901, and later 
served on many of its important committees. He was an early 
member of the American Wholesale Lumber Association, and 
was active in promoting its merger into the National-American 
Wholesale Lumber Association. Following the merger, he took 
an active interest in the affairs of the National-American, first 
as a member in the ranks, then as committeeman, while he 
served three years as treasurer, has been a member of the board 
of directors for several years, and last year was elected first 
vice president. He has, therefore, obtained an intimate acquaint- 
ance with important activities of the organization which he 
now heads as president. 

Local association work has also had the support of Mr. Lane. 
He is a trustee of the New York Lumber Trade Association, 
and was one of the first members of the Nylta Club, which 
was formed by that association. He is a charter member in 
the Knot Golfers and in the National Lumber Trade Golf 
Association, of the latter of which he is an ex-president, and is 
a member of the board of governors of the Siwanoy Country 
Club of Mt. Vernon, N. Y. He has been president of the Skoo- 
kum (uo, a select local organization at Mt. Vernon, for the 
whole twenty-two years of its existence. He was a member 
of the board of the Mt. Vernon Hospital for seventeen years, 
and is a vestryman of the Church of Ascension at Mt. Vernon, 

Mr. Lane’s father and grandfather were both lumbermen, 
and he was born at the old lumber center, Saginaw, Mich. Mr. 
Lane spent most of his boyhood in Vermont, however, as his 
father and grandfather both engaged in lumber manufacturing 
in that State. He was married in 1890, and has two daughters 
and five grandchildren. 

He engaged in the wholesale business on his own account in 
Boston in 1895, and established himself in New York in 1901, 
as the Arthur E. Lane Lamber Corporation. He is also vice 
president of the Edham Co., of Minneapolis, Minn., manufac- 
turer of colored shingles. Mr. Lane maintains offices in the 
Grand Central Terminal, New York City. 
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—for General Building Purposes 


North 
Carolina 


PINE 


Camp’s North Carolina Pine lumber supplies nearly every 
want in that it is soft and light, easy to work, takes paint | 
readily and holds it, or is susceptible to the various finishes | 
in stain. It is a beautiful wood for interior purposes and 
a very durable wood for framing and exterior uses. 





Put in a stock of Camp’s North Carolina Pine and re- 
commend its use whenever a customer asks for the biggest 
value building material. 


Take advantage of our Prompt Service 
In Straight or Mixed Cars. 


Camp Manufacturing Co. 
Franklin, Virginia 


MILLS EASTERN SALES OFFICES: 


Franklin, Va. Marion,S.C. NEW YORK: 51 East 42nd St., Vanderbilt Ave. Bldg., 
Wallace, N. C 
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Novel and Ingenious Methods Pave Way 


EMONSTRATION is used so ef- 
fectively in selling so many ma- 
terials and machines in every 

day use that many persons are no 
longer impressed until they see the 
wheels of a machine go round or see 
a material put to actual use. The 
fact is that without demonstration 
much is left to the imagination of the 
prospect, and as a consequence the 
sale is lost because he is. incapable 
of visualizing the merchandise or ma- 
chine in its practical relationship to 
himself and his own needs. Nobody 
would suppose that it was necessary 
to put a sow into a portable house in 
a lumber yard to demonstrate to a 
hog raiser the utility of such a struc- 
ture; and yet, Dr. Paul W. Ivey, as 
noted elsewhere in this paper, relates 
the case of a Texas dealer who found 
that it was a good sales stunt to in- 
clude a sow with each house. 
Recently, mail order chicken hatch- 
eries have offered with each order 
for chicks a complete brooder large 
enough to brood the flock ordered. 
In this case, of course, there is the 
proverbial appeal of “something for 
nothing,” which in fact deceives no- 


body. But there is the other consid- 
eration that in getting the brooder 
with the chicks the entire matter of 
chicken raising appears to be taken 
care of. .The buyer may not think 
far enough ahead to realize that a 
brooder that is big enough for the 
little chickens soon will be too small 
for them and he will require a larger 
house. 

Selling the complete house is a form 
of demonstration that has proved ef- 
fective so often as to have become 
almost an established practice. By 
this means the purchaser is relieved 
of all consideration with respect to 
the kind, amount and price of the 
hundreds of items of material and 
the different kinds of labor that en- 
ter into the construction of a house. 
In a very practical manner the house 
of his dreams or of his imagination 
is converted into a reality. He may 
have been wishing for a home and 
trying to devise a means of obtaining 
it. The lumber dealer demonstrates 
for him the feasibility of home own- 
ership by exhibiting plans and pic- 
tures, outlining a method of financ- 
ing and payment and then by build- 


to Success in Selling 


ing the house complete and ready for 
the occupant. That is the kind of 
demonstration that fits into the mod. 
ern scheme of sales promotion. 
There is nothing new in demon- 
stration itself. At some stage of pro. 
duction and distribution every piece 
of merchandise must be proved to be 
what it appears, and that is all that 
demonstration is in its essence. Nails 
and boards are not a house, and neith- 
er are pictures and plans. Either 
may serve as materials and aids in 
the building of a house, and with 
them and a keen imagination on the 
part of prospective buyers it may be 
possible to sell houses in the form of 
raw materials of construction. But 
there is evidence on every hand that 
many more people can be sold houses 
complete than can be sold them in 
contemplation. In fact, the difficul- 
ties met in attempting to sell home 
building materials increase as the 
practice of selling complete homes be- 
comes more general. The local lum- 
berman’s effective answer to ready- 
cut or complete house competition is 


a service that provides the complete 
home. 





Advocacy of Tree-Growing and of Wood-Use Go Hand-in-Hand 


T REE-GROWING as a means 
of perpetuating the supply of 
wood has been recognized in 
the United States as a matter of pub- 
lic concern. That is to say, the people 
of this country have taken upon 
themselves the obligation to provide 
for a future supply of wood. Opin- 
ions may differ regarding the ade- 
quacy of the supply to the probable 
future needs of the population of 
America, but there can be no evading 
the fact that the adequacy of supply 
will be determined as much by the 
amount of wood the people actually 
want in future as by the amount 
available to them in the forests of a 
half-century or a century lence. 

At the present. time the individual 
States and the Federal Government, 
as well as many private owners, hav- 
ing become convinced that prompt 
action was needed to avert a timber 
famine, have undertaken a rather 
comprehensive reforestation pro- 
gram. With the general aims and 
purposes of this undertaking every 
forward looking American must be in 
sympathy. Economically, the pro- 


gram can be justified only on the the- 
ory that the people of the United 
States may be expected in future to 
use wood on a scale comparable with 
that of the past. 

Nobody will ask or expect the 
“mythical public” to be consistent in 
its practices or its policies. Never- 
theless, there are serious aspects to 
the inconsistency between the public’s 
policy with respect to wood supply 
and its policy with respect to wood 
use. At the same time that it is pro- 
viding for an abundance of wood in 
the future it is steadily reducing its 
use of wood. Not only so, but many 
sincere and honest advocates of tree- 
growing are at the same time advo- 
cates of wood conservation, so called. 
They fail to see that if wood is to be 
grown it must be used. 

Timber and lumber do not differ 
essentially from other merchandise in 
their relation to the law of supply and 
demand. At the present time there is 
a surplus of both timber and lumber, 
notwithstanding the fact that future 
scarcity of both has long been and 
still is predicted. It is not inconceiv- 


able that the demand for wood may 
continue to decline until it has fallen 
below the natural reproduction on 
forested areas much smaller than 
are contemplated in the forestry pro- 
gram. Of course, nobody expects 
anything of the sort; but the fact is 
plain that a country which grows tim- 
ber extensively must use wood on a 
proportionate scale. 


At some stage of the reforestation 
program and in some effective man- 
ner the “forestry minded” people of 
the United States must be made 
“wood minded.” That is to say, ad- 
vocacy of tree-growing must go hand- 
in-hand with advocacy of wood-use. 
The duty of perpetuating the demand 
for wood rests in the first instance, 
of course, upon the lumbermen them- 
selves. Their present as well as their 
future prosperity is dependent upon 
the demand for and the use of wood. 
In promoting the sale and use of their 
product, however, they may _ profit- 
ably stress the identity of the public’s 
interest and their own in perpetuat- 
ing both the supply of timber and the 
use of wood. 
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Giving the Community a More Cheerful and Prosperous Aspect 


PPEARANCE is commonly rec- 
ognized to be a potent factor 
in creating impressions, par- 

ticularly first impressions. The world 
is ready to assume that the man who 
is well dressed and has the ap- 
pearance of being self-respecting is 
prosperous. While it is true that 
appearance is not an infallible index 
of either character or financial con- 
dition, it is generally a reflection of 
status. If personal appearance is in 
any degree an index of character and 
financial condition, as well as of 
taste, appearance of the home is more 
definitely a reflection of the industry, 
prosperity and self-respect of the 
owner. A well-painted and neatly 
kept house and yard imply personal 
pride as well as recognition of the 
obligation imposed upon the home 
owner to contribute to the good ap- 
pearance and reputation of the com- 
munity itself. 

Aside from esthetic considerations, 
there are others even more important 
involved in campaigns for cleaning 
up and painting up the homes and 
yards, as well as cleaning up the 
streets and alleys, of a commu- 
nity. If it may be said of clothing 
that “a stitch in time saves nine,” it 
is fully as true that a needed repair 
made and a new coat of paint applied 
in time saves both materials and la- 
bor besides eliminating a period of 


disrepair when the premises discredit 
the owner by their unkept and neg- 
lected appearance. Unquestionably, 
the adage, “Example speaks louder 
than precept,” has its application to 
negligence as well as to neatness. 
The home owner who “cleans up and 
paints up” sets an example for oth- 
ers, exactly as the owner who does 
neither encourages others to a like 
neglect. 

If neglect of buildings is wasteful 
and costly, neglect of yard and gar- 
den are hardly less so. Heaps of 
refuse are not only eyesores in them- 
selves, but they harbor disease and 
vermin at the same time that they 
create conditions favorable to the 
starting and spread of fire. A neat, 
healthful community is nothing more 
than an aggregate of neat and health- 
ful homes and places of business, and 
it is a matter of community concern 
that conditions throughout shall be 
conducive to health and safety. 

There are still other aspects of the 
clean-up and paint-up campaign that 
appeal especially to dealers in lumber 
and other building materials and 
paints. It offers a theme for adver- 
tising and an opportunity for pushing 
small sales among the greater part of 
the population that may not be in- 
terested in new construction. Period- 
ical painting and repairing are in- 


dispensable to the maintenance of 
property values, and their economy 
affords an effective advertising ap- 
peal. In a very real sense, the better 
part of the community -always will 
enter with enthusiasm into a pro- 
gram calculated to benefit the group, 
as will a clean-up and paint-up 
campaign. Perhaps it may not be 
amiss to suggest in this connection 
that the best place for such a cam- 
paign to start is with the lumber 
dealer himself. A neatly painted of- 
fice and home and a well kept yard 
serve to supplement by example ad- 
vocacy of the campaign as will ad- 
vertising and publicity used in pro- 
moting the sale of his merchandise. 





ERGER or consolidation, if it is 
to be justified, must be on the 
score of increased economy in 

service. As stated by Wilson Comp- 
ton in a paper presented at the South- 
ern Forestry Congress, the type of 
proprietary consolidation to be ex- 
pected in the lumber industry will 
seek not the “phantom advantages 
of timber monopoly, but the tangible 
advantages, through more diversified 
facilities, of complete timber utiliza- 
tion, based upon more efficient mer- 
chandising service and a sustained 
supply of raw material through com- 
mercial forest growing.” 





Co-operate for Better Homes 


Keene, N. H., April 15——Women’s clubs co- 
operated with the Cheshire County Farm Bu- 
reau, the extension department of the Univer- 
sity of New Hampshire and the Public Service 
Co, in putting on a “Better Homes” exhibition 
here last week that aroused general interest 
and undoubtedly stimulated the home modern- 
ization campaign in this section. Especially 


featured were the sort of living room, dining 
room and kitchenette any farm or other modest 
home might have without excessive expense, 
and ought to have in these days of combining 
art and beauty with convenience and efficiency. 
The program was carried out in a successful 
manner under the auspices of the American 
home department of the Keene Woman’s Club. 
Special programs were given each afternoon 
and evening, including talks on home making 
and demonstrations of equipment. 





Bookings 8 Percent Below Output 


[Special telegram to AMmsRICAN LUMBERMAN] 


Wasurneton, D. C., April 17—Six hundred and twenty softwood mills of eight associations 
for the week ended April 12 reported to the National Lumber Manufacturers’ Association pro- 
duction aggregating 337,824,000 feet, shipments, 296,292,000 feet, and orders, 310,763,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwoods— 


Southern Pine Association...........cceeeee0: 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association..... 
California White & Sugar Pine Mfrs.’ Assn.... 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association.............. 
California Redwood Association............... 


TORRE, WORRIED, 65.4500: this cldcbadcawes 


Hard 


woods— 
Hardwood Manufacturers’ Institute........... 
Northern Hemlock & Hardwood Mfrs.’ Assn.... 


Teteie: OOP WORGRR. ic n:6'e6 eth se dvcosinwe 


* 














No. 0 ; 
Mills Production Shipments Orders — 
he 144 64,708,000 59,010,000 55,419,000 
od 214 186,318,000 161,685,000 176,707,000 
a 82 50,388,000 38,932,000 44,912,000 
~i 18 11,965,000 16,205,000 15,492,000 
ie 8 4,786,000 3,788,000 4,177,000 
24 2,723,000 1,556,000 1,906,000 
117 10,169,000 8,685,000 6,684,000 
13 6,767,000 6,431,000 5,466,000 
620 337,824,000 296,292,000 310,763,000 
- 266 37,780,000 32,489,000 33,848,000 
i 24 7,066,000 4,147,000 2,948,000 
oi 290 44,846,000 36,636,000 36,796,000 


Shows Conditions on Mend 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., April 17—The follow- 
ing statement was issued today by Julius H. 
Barnes, chairman of the National Business 
Survey Conference: 

Reports from many sources indicate that 
the emphasis laid upon repairs and betterments 
as a contributing factor in the stabilization of 
business has been effective. Permits issued 
for this purpose show a substantial growth. 
Since the early part of the year the average 
daily permits for additions, alterations and 
repairs have increased 30 percent. The 
stimulus given these activities has aided 
appreciably in relieving unemployment. 

The next logical step is the resumption of 
home building. For this the executive com- 
mittee of the National Building Survey Con- 
ference reports that conditions are now gen- 
erally favorable. In most sections an ample 
supply of credit for this purpose is available 
at reasonable cost; and prices and terms for 
materials and equipment for such construc- 
tion have become fairly well stabilized on a 
basis satisfactory to the purchaser. 

With favorable seasonal conditions also at 
hand it would appear that attention might now 
be directed with advantage to requirements 
for residential building. Industrial construc- 
tion and replacement have been well sustained. 
Repairs and betterments have been accelerated, 
The resumption of prudent building activity 
in the residential field will aid materially in 
bringing employment back to normal. 
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Purchases of Ties, Poles and Piling 
We are desirous of obtaining such informa- 
tion as may be available on the subject of lum- 
ber used for poles, ties and piling. Perhaps 
your experience will enable you to tell us some- 
thing about the industry in general and how 
the leading manufactureers operate and who 
buys their products.—INQuIRY No. 2,470. 


This inquiry is made by an eastern reader. 


The latest statistics on purchase of ties, 
poles and piling are given below: 
Switch and 

Crossties bridge ties Poles 


1927 . «+++ 103,384,323 10,323,969 3,624,833 
Ties 
Pcie th aa os SEE BEE Ce con eredes 3,281,514 
at so be fs Per Sar 3,060,794 
Piling, average number cut annually 
TE "0s 0 oan soe's 63 5.0 ah o8% 1,500,000 


Crossties are produced in several different 
ways. Commonly owners of small woodlots 
utilize their spare time in winter in hewing 
ties. Often also contractors buy stumpage 
and have the ties cut on contract. Some 
mills, both large and small, saw considerable 
quantities of ties. Formerly, most ties were 
made of the more durable woods, but of late 
years preservative treatment has led to the 
use of the softer and less durable species. 
Ties are cut to sizes specified by the car- 
riers and are graded according to established 
rules. 

Cutting, peeling and marketing of poles 
and piling are specialized activities carried on 
by separate crews if not by separate oper- 
ators independently of lumbering for saw- 
mills. The cedars and some of the hard- 
woods, notably oak and chestnut, were the 
chief species used for poles, and the hard- 
woods for piling. As with ties, the intro- 
duction of the practice of preservative treat- 
ment has permitted the use of the softer and 
less durable species. The latest statistics on 
pole production show the number ot the 
various species as follows, in amounts in the 
order named: Cedar, pine, chestnut, cypress, 
Douglas fir, redwood, locust, spruce, oak. 
While in general poles are required to be 
peeled, piling is not commonly peeled, be- 
cause it is argued that the piles check less 
in seasoning. Piling of woods to be pre- 
servatively treated are of course peeled. 

Practice in producing ties, poles and pil- 
ing varies so widely that no attempt has 
been made here to go into details——Eprror.] 


Portable Sawmills Used by A. E. F. 


Will you kindly print in the Query and 
Comment department the following: We have 
been informed that certain members of the 
A. E, F. engaged in sawing lumber in France 
during the war used very small and light band 
mills, which we understand, were built in 
Europe. The equipment is said to be strictly 
portable. Can you or any of your readers put 
us in the way of locating name and address 
of the manufacturers of this mill or American 
manufacturers of similar equipment if there 
is any such thing?—INQuiry No. 2,471. 

[This inquiry comes from Mississippi. So far 
as known at this time, no portable band mills 
were used by the A. E. F. in France. Several 
articles contributed by members of the 20th 
Engineers (Forest) were published in the 
AMERICAN LUMBERMAN. In one by Maj. F. R. 
Barns, district commander, 11th and 12th Bat- 
talions, the author says that pending arrival 
of American machinery French mills were used. 
The first American mill of 20,000 feet capacity 
was installed at Levier, Department of Doubs. 
The timber, the Major stated, was mostly 
spruce of good size and quality. This operation 
and several others nearby were handled by the 
2nd Battalion, 10th Engineers. The 1st Battalion 


was assigned to the maritime pine district 
known as the Landes, between Bordeaux and 
the Spanish border. In this pine district also 
French mills were used until American ma- 
chinery arrived, when the bolter mills designed 
for cutting ties and 5,000-foot capacity, the 
10,000-foot type of lumber mill and the 20,000- 
foot lumber mill were installed. The 10,000- 
foot type was built by the McDonough Manufac- 
turing Co., Eau Claire, Wis., and the 20,000- 
foot type was built by Clark Bros. Co., Olean, 
N. Y., both being circular mills and carrying 
inserted; tooth saws made by E. C. Atkins & 
Co., Indianapolis, Ind. The 10,000-foot mill 
was powered by one 50-horsepower boiler and a 
40-horsepower engine. The 20,000-foot mill 
had two 50-horsepower boilers and one 80- 
horsepower engine. Neither mill had a nigger 
or a top saw rig. One mill had a light edger 
built by the troops. The other had a Tower 
edger built by the Gordon Hollow Blast Grate 


pineries of the Landes, in the valley of the 
Loire, and in the softwood forests of the 
Vosges and Jura mountains. Many of the 
operations were started temporarily with 
small mills obtained in France, which were 
overhauled and made to increase their rated 
capacities several times over. As rapidly as 
American equipment was received the French 
affairs were disCarded and one of three types 
of our own mills put into service. The largest 
unit was a permanent and powerful steam 
plant rated at 20,000 feet in 10 hours, and 
there were two portable mills used—a port- 
able steam mill of 10,000 feet capacity and qa 
light bolter mill driven by steam or gas trac. 
tor and rated at 5,000 feet in 10 hours, 
Twenty of the large mills were erected in 
locations where the timber supply permitted 
eight months or more work. Practically all 
the mills were kept going day and night, some 
two shifts of 10 hours and some three 8-hour 
hitches. Enormous quantities of fuel wood 
were saved by the use of Dutch ovens for 
burning sawdust. 







Co., Greenville, Mich. 


In the history of the 20th Engineers appears 
the following paragraph about the sawmills and 


equipment : 
The first 


operations 


were started 


It will be seen from the foregoing that there 
is no evidence of the use of portable band mills 
by the A. E. F. 


in France. The inquirer has 


been given the names and addresses of Ameri- 


in the 


can concerns that build portable mills—Epitor.] 
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The shipments for January 
and February, from Williams- 
port, Pa., amounted to 20,560,- 
000 feet, an increase of 8,152,000 
feet over the shipments for the 
corresponding months in 1879. 

* * * 

In the suburbs of Chicago, 
where dwellings erected after 
the great fire at a cost of from 
$3,000 to $8,000 each, have 
been vainly offered for years 
at the merely nominal price of 
from $5 to $10 a month, it is 
now a difficult matter to find 
vacant houses, the hitherto va- 
cant property being occupied 
at rents varying from $10 to 
$30 a month. 

* * * 

The Lumperman was fa- 
vored last Saturday with a 
pleasant call from Mr. Young 
of the lumber firm of Young 
& Savin, Denver, Colo., and 
formerly connected with the 
N. Ludington Co., of Chicago. 
He reports business prospects 
in Denver as very bright. Con- 
siderable redwood from the 
Pacific coast is being handled 
in Denver, he says, its exceed- 
ing cheapness allowing the 
payment of the high freight 
rates charged by the Union 
and Central Pacific roads, the 
figure being $250 per car of 10 
tons. It is no uncommon sight 
to see plenty of pieces two 
inches thick and three feet 
wide of any length to be de- 
sired without a single knot or 
other blemish. It is a little 
hard on the carpenter’s tools, 
but looks very fine in oil finish, 
somewhat resembling red cedar 





in appearance. Under the in- 


fluence of prospective compet- 
ing lines to the Pacific it may 
not be an impossibility to some 
day see the redwood of Men- 
docino and Santa Rosa laid 
down in the Chicago market 
beside Muskegon “cork” pine 
and the more plebeian wood 
that grows on the banks of the 
classic Menominee. 


* * * 


The Ottawa, Ontario, lumber 
fleet will be increased this 
spring by nine barges with a 
carrying capacity of 250,000 
feet each. 

* * * 

At Little Falls, Minn., re- 
cently a delegation of chiefs 
and braves from the Mille Lacs 
Chippewas asked the whites to 
join them in protecting their 
reservation from pine grab- 
bers. 

* * * 

Sanborn & Bliss’ new mill at 
Carrollton, Mich., will be ready 
for business about the middle 
of this month. It is said to be 
one of the most complete in 
the Saginaw Valley. 


* * * 


Brussard & Duceiver, of 
New Iberia, La., and Gass & 
Pharr, of the same place, have 
recently made additions to 
their milling facilities of 4-saw 
gang edgers, thereby increas- 
ing their capacity from one- 
third to one-half or more. 
Whitworth & Co., of Jeaner- 
ette, have also purchased and 
are using a 66-inch saw, one of 
the Brooke tooth patent. This 
is the first in that section and 
was purchased from the 





American Saw Co. of Tren- 
ton, N. J. 


* * * 


The south branch of the To- 
bacco River, Michigan, con- 
tains a solid jam of logs from 
a point north and west of Far- 
well to its junction with the 
north branch in Midland 
County, a distance by the 
stream of about 65 miles. The 
whole amount is estimated at 
70,000,000 feet. 

* * * 

At a meeting of the newly 
organized lumbermen’s associa- 
tion at Jeanerette, La., it was 
resolved that hereafter timber 
should be purchased by the 
thousand feet instead of “ten 
bits” and “two bits” as for- 
merly. 

* * * 

Suits have been brought at 
St. Paul, Minn., against certain 
trespassers on Government 
lands who have been denuding 
them of the pine timber. The 
action seeks to recover nearly 
$4,000 for something less than 
800,000 feet of logs. Of the 
probable outcome the Pioneer 
Press says: “These gentlemen 
who are charged with dallying 
with Uncle Sam’s spruce and 
hemlock, and who are re- 
quested to come down with the 
sawdust, will probably borrow 
no trouble from these legal 
proceedings. A whole army of 
alleged pine land trespassers 
have passed through the same 
preliminary ordeal, but they 
don’t replenish the Federal ex- 
chequer to any great extent 
and prosecutions of this kind 
are losing their novelty.” 
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Southern Pine Orders Gain on Cut; Market Softer 


Southern pine bookings gained considerably on produc- 
tion during the week ended April 12; they made 86 percent 
of it, compared with 77 percent the preceding week. Ship- 
ments again exceeded the cut, so there was a further 
decrease in files of unfilled orders. Some reports indicate 
that rural buying has been held up because farmers feared 
damage to crops by drouth, and rains of last week should 
prove a stimulus to business. Meanwhile prices have been 
yielding ground, but declines tend to curtail production. 
The small mills usually become active at this season, but 
find it hard to make ends meet in the present market. 
Larger plants are strongly disinclined to grant concessions, 
and some are considering further curtailment. Retailers 
are confining purchases to immediate needs, and industrial 
users are taking only small amounts. The large programs 
of public bodies and utilities are expected to result soon in 
a much larger call for timbers. 


Western Pine Sales Maintained; Some Items Softer 


Production in the Inland Empire during the week ended 
April 12 made a somewhat smaller percentage of capacity 
than in the preceding week, while bookings again made 89 
percent of the actual cut. Bookings of 62 identical mills 
made only 83 percent as much as in the corresponding week 
of last year. A number of additional mills have been start- 
ing up for the summer run, so that offerings will be larger, 
while fine seasoning weather has been putting a good deal 
of stock into shipping-dry condition. Neither industrial 
nor retail yard demand is up to expectations, but some 
distributers report that increasing inquiry is leading them 
to hope for larger sales. Pondosa shop prices were stronger 
in the: period ended April 16, as were C and D selects, 
while in other grades the 8- and 10-inch were stronger 
than the 6- and 12-inch. All grades of Idaho 6-inch were 
weaker and there were declines in 12-inch, but most items 
of 8- and 10-inch were stronger. 

Bookings of California pine mills continued well ahead 
of orders in the week ended April 12, but were exceeded by 
shipments. Prices reported for the week ended April 8 on 
both white and sugar pine No. 3 clear and better were lower, 
but shop in both species held its ground. In mixed pines, 
No. 3 was stronger than No. 2. 


West Coast Mills Increase Production and Bookings 


While there has been a good deal of talk on the West 
Coast in regard to curtailing production, it showed another 
gain in the last week, to 72 percent of capacity, compared 
with 68 percent the preceding week: This is according to 
reports of 215 mills, but output of 185 identical mills was 
about the same as in the preceding week. 

New business, however, showed a big increase, and was 
only 5.22 percent below the production, whereas bookings 
the preceding week had been 13.48 percent below. Ship- 
ments were considerably under the bookings. 

The chief gain was in domestic cargo business, which was 
about 50 percent larger than in the preceding week. The 
reports for the Atlantic coast movement for February tell 
a different story than do the January, as receipts at prac- 
tically all the larger eastern ports were much larger than 
in February of last year, and in addition there was a good 
sized movement to other ports at which no receipts were 
reported last year. It is said that conference steamship 
lines adhering to the $11 rate are not getting full cargoes, 
because other vessels are accepting as low as $9.50. Prices 
in the East are at the lowest point in the last couple of 
years, and the same is true of prices in southern California. 


Lumber Statistics Appear on Pages 44 and 45; 





While California stocks are quite low and trade has been 
picking up a little, demand is rather quiet and recently 
stocks have increased slightly. 

Rail trade was somewhat less than in the preceding week, 
the best orders coming from utilities and large construction 
interests. Yard buying is very cautious and prices are 
reported to be soft. 

Exports are of good volume and increased during the 
week, but the situation is unsatisfactory, as freight rates 
have been increased and some mills have been offering 
lower prices. Australia is now taking very little. 

Inventories of identical mills April 1 were 10.5 percent 
larger than on the same date last year, and unfilled orders 
amounted to only 31.5 percent of them. 

There are rumors of a weakening in log prices. 


Carolina Pine Uppers More Active; Roofers Are Dull 


North Carolina pine business took somewhat of a spurt 
in the week ended April 6, and was a little larger than in 
the corresponding week of last year, but 18 percent below 
the week’s cut. Bookings for the first 14 weeks of the year 
were 21 percent below the cut. Box trade remains slow, but 
there has been a little pick-up in yard demand, especially 
for such uppers as flooring, though there is not much call 
for dimension or boards. Competition from West Coast 
lumber is severe, and ‘being extended into new sales terri- 
tory. Carolina pine sawmills are curtailing their cut, but 
planing mills have recently been more active and have been 
reducing their assortments. 

Georgia roofer mills are somewhat discouraged by low 
price offers now being made for their product, and have 
greatly curtailed output, there being an increasing disposi- 
tion to refuse to sell at present market levels. 


Arkansas Pine Trade Slower and Mills Curtail Cut 


Demand for Arkansas soft pine has been disappointing. 
In the week ended April 12, Illinois, Michigan, Missouri 
and Texas took 66 of the 113 cars shipped, so that demand 
from most of the sales territory is quiet. The large mills 
have shut down a day or half a day each week, and while 
a number of small mills have been starting up, the prices 
they can obtain are so unsatisfactory that they are inclined 
to curtail their output. Boards and dimension are softer, 
but prices of finish items are rather steady, while flat grain 
flooring is holding up better than edge grain. Some busi- 
ness has been received from automotive plants, but the 
purchases of these and of industrial users in general are 
not up to expectations, so that low: grades have been in- 
active. Mill assortments even of uppers are in much better 
shape than they were recently. 


Hardwood Trade Slow; Quotations Fairly Well Held 


Bookings of southern hardwood mills in the week ended 
April 12 were almost 10 percent less than the production, 
and were exceeded by shipments. Northern mills sold 
somewhat less than half their cut, but this is their active 
period of production. Many southern plants have been cur- 
tailing output, and it is believed that it will be considerably 
less within the next few weeks. Prices have been under a good 
deal of pressure, but while some sellers have accepted lower 
figures, most of them are holding rather firmly to their 
lists. Improven -ut in Continental demand is reported, but 
British trade ‘s backward, though there are hopes for an 
early revival. In the domestic market, the building trades 
interests are the best buyers, planing mills especially tak- 
ing fair quantities, but flooring is not in good call. Auto- 
mobile, furniture and radio plants seem to be taking only 
enough for current needs, 


Market Prices and Reports on Pages 71 to 75 
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Where and How Wood Is Being Used 


Truck Maker Proud of Wood Frame—Golfers Prove Merits of Wood Clubs—A gricultural 
Colleges Provide Plans and the National Offers New Sales Helps 


“Why a Wood-lined Frame?” 


Sr. Louis, Mo., April 16—‘“Driver Dan,” the 
tiny soap-box orator appearing in all adver- 
tising matter of the Sterling Motor Truck Co., 
answers the question, “Why a wood-lined 
frame?” thus: 

It takes more than good looks to increase 
payload. It’s the hidden qualities in a truck 
that cut hauling costs. When a truck frame 
is all steel what is to protect the motor and 
fine working parts from destructive road shock 
and vibration? Springs and rubber tires are 
some help but no real protection. 

Strike a hard blow with a _ steel-headed 
hammer. Your hand isn’t jarred .. . the 
wooden handle absorbs the shock. 

That’s why the Sterling steel frame is wood- 
lined for added rigidity, super-strength and 
extra flexibility that insure real protection 
oo ai an additional safeguard exclusively 
Sterling. 

Seasoned solid oak planks are machine 
pressed into the steel channels. Snug-fitting 
bolts through oak and steel are kept tight by 
lock-nuts no rivets to work loose. 
Repairs are fewer, replacements easier. The 
shock-absorbing wood lining gives quieter 
operation, a smoother running engine + 
halts crystallization of metal length- 
ens the truck’s life. Steering gear, foot pedals 
and motor supports are mounted on the wood- 
inlay, making a Sterling easier to drive, with 
much less fatigue. 


*- * * 


Steel vs. Wooden Golf Clubs 


Mempuis, Tenn., April 16—When is a new 
golf club, supposedly in perfect condition, not 
in A-1 shape? This is not a facetious question 
among Memphis golfers. The answer comes 
from several old-timers and is: “When the 
club is steel-shafted and the temperature is 
down.” 

Players at the Colonial Club during the last 
winter when playing during cold weather broke 
steel shafts frequently. One golfer tells of 
a clean drive, made with a steel-shafted driver 
apparently in perfect condition. The head 
snapped off due to a break in the shaft a short 
distance . above. 

Several other players reported that they had 
had the same experience and the repair man 
had to put in new shafts in each instance. 

* * * 


Farm Building Plan Service 


Wasuincton, D. C., April 15.—The National 
Lumber Manufacturers’ Association has been 
advised by the agricultural engineering depart- 
ment of the Texas Agricultural & Mechanical 
College at College Station, Tex., of the issuance 
of a farm building plan service at a cost of 
$15, which includes an original set of 24 single 
sheet plans. These sheets are approximately 
12x18 inches, with a stiff back cover for con- 
venience in handling additional plans to be sent 
out later. 

The present intention of the college is to 
issue a new plan each month. Additional copies 
of the blueprints are available at 20 cents each 
to subscribers to the service. 

An unusual and excellent feature of the serv- 
ice is that of advising subscribers of farm 
building prospects in their territory in order 
that they may get on the job and help in the 
planning of contemplated farm buildings. 

The agricultural engineering division of the 
University of Minnesota has also issued a com- 
plete set of small blueprints in 9x12 inch form. 
This wr — 9 more _— 125 aaat 
farm building and equipment plans. irtually 
all live stock structures, “both big and little,” 


are available for $5. These plans are designed 
particularly to fit in with northern farming con- 
ditions and blueprints are now available at 
small cost to cover expense of production. 


* * * 


MERCHANDISING HELPS 


New Booklet Presents Best Talking Points 
for Lumber for Specific Uses 


WasuineTon, D. C., April 14.— The trade 
extension department of the National Lumber 
Manufacturers’ Association has received from 
the printer a few copies of “Lumber Facts}” 
first of a series of merchandising helps for 
lumber distributers in handy form. Copies will 
soon be available for distribution. 

These lumber “helps” are conveniently ar- 
ranged. A heavy paper folder contains a pocket 
on each of the two inside pages. These pockets 
are designed to hold the “helps” as they are 
issued from time to time. Present plans con- 
template that the issues appearing this year 
will average two or more a month. 

Some of the helps are “The Case for Wood 





Adopt “Mattress” 
Specifications 


[Special telegram to AMERICAN LUMBERMAN] 

WasuincrTon, D. C., April 17.—New specifi- 
cations involving many mullions of feet of soft- 
wood lumber used by the corps of engineers, 
U. S. Army, for river improvement work, have 
just been issued as a result of several conier- 
ences between the U. S. engineers, the National 
Committee on Wood Utilization of the Depart- 
ment of Commerce, and the National Lumber 
Manufacturers’ Association. 

The specifications cover mattress lumber, for 
which special stock is required. The problem 
confronting the engineers was to select lumber 
which may be woven without breaking, and 
yet be of sufficient strength for sinking in the 
river without damage to the completed mat- 
tress. None of the American standard asso- 
ciation grades had been found to he entirely 
satisfactory for this purpose, and the use re- 
quired, therefore, a grade selectable from the 
middle commons. 

Mattress lumber is one of the biggest lumber 
items used by the Army engineers in river 
improvement work. The lumber is woven into 
“mattresses” which are used for the purpose of 
preventing stream bed erosion resulting in col- 
lapse of the river banks. 

At the request of the chief of engineers, Sec- 
retary of Commerce Lamont, who is chairman 
of the National Committee on Wood Utilization, 
appointed Harry T. Kendall, of Kansas City, 
Mo., a member of the committee to represent 
that body at a conference called by Lt. Col. 
Spalding, division engineer in charge of the 
upper Mississippi Valley division. The Na- 
tional Lumber Manufacturers’ Association des- 
ignated Arthur T. Upson, secretary of the Cen- 
tral Committee on Lumber Standards, as its 
representative. 

The result of the conference was the draw- 
ing up of definite specifications conforming as 
closely as possible to American Lumber Stand- 
ards. The specifications have just been adopted 
by the engineer department. 

Director Axel H. Oxholm, of the National 
Committee, stated that the matter is of great 
importance to all lurrber manufacturers inter- 
ested in the promotion of American Lumber 
Standards. 


Sash,” “Softwoods and Hardwoods,” 
wood and Heartwood,’ “Rings 
Growth,” and “Farm Structures.” 


Information bearing on these several subjects 
has been carefully compiled by the trade ex. 
tension department for the convenience of dis- 
tributers. The “Lumber Facts” will include 
sales arguments, information about lumber for 
various uses, plans for lumber-built structures, 
lumber specifications, merchandising _ ideas, 
dealer helps etc. 

The lumber distributer who has a file of 
these “helps” will be in position to turn to them 
and answer questions off the bat. Likewise the 
series will contain helpful information for dis- 
cussion with sales forces and at meetings of 
lumbermen’s study clubs. This information will 
be of a character not usually found in archi- 
tectural services. 


The aim is to give in concise form the best 
talking points for presenting affirmatively the 
well-recognized merits of lumber for specific 
uses. 

The date of issue of “Lumber Facts” will be 
subject more or less to the availability and 
timeliness of the material. 

A charge of $1 for the series will be made 
to other than lumber distributers. Requests for 
more than one copy to a single individual will 
not be honored. 

The purpose of the folder is to provide a 
handy place for keeping the material together. 

* * * 


Appreciates Wood’s Charm 


RicHMonp, Va., April 16.—With a Holly- 
wood setting and a bright star in the movie 
firmament as hero, the “Express Messenger” 
tells how William Haines, a native of this his- 
toric city, used the Railway Express Agency 
to get service with a capital S. 

The National Lumber Manufacturers’ Asso- 
ciation is particularly interested in the news 
contained in the published article that Mr. 
Haines has furnished his magnificent new Holly- 
wood home with beautiful wood pieces selected 
from the stock of H. C. Valentine, of Rich- 
mond, distinguished dealer and collector of. early 
period furniture, and shipped them 3,000 miles 
in order to fittingly furnish his new home. 

Among the articles purchased was a mahog- 
any Chippendale sofa of the 1770 period, a solid 
mahogany Georgian settee and a three-pedestal 
mahogany dining-table of the 1790 period. The 
entire shipment consisted of nine large crates, 
carrying a high valuation. 

* * * 


Shows What Can Be Done 


St. Louis, Mo., April 14.—The United States 
Lumber Co., this city, practices what it preaches. 
Its new building impresses the visitor with its 
spacious attractiveness. The main office, 42x40 
feet, is finished with wood shingles in variegated 
colors. There is no ceiling, but the roof tim- 
bers of fir and yellow pine in the rough, fin- 
ished in dark brown and hacked apparently 
with a hatchet at close intervals, give an un- 
usually novel and mottled effect. The floor is 
of edge-grain, end-matched yellow pine. 

The private office is beautifully finished with 
birch panels, red gum stiles and rails and is 
furnished with handsome quartered oak desks 
and leather upholstered oak chairs. The ceiling 
of the private office is red gum box beams 
placed about two feet on centers and the plaster 
is California stucco. The floor is of oak, cov- 
ered with a green Oriental rug and the fixtures 
are. of modernistic type. 
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Straightens Warped Lumber 


Boston, Mass., April 15.—The Atlantic Lum- 
ber Co., large manufacturer and wholesaler of 
hardwood lumber, tells in its “Log” the inter- 
esting process of straightening warped lumber. 

One of the things our experience in steam- 
curing sap gum has taught us, says the’article, 
is that wood is plastic at a high temperature 
in saturated air. Steam is, of course satur- 
ated air, and crooked lumber can be straight- 
ened in the following manner in a dry kiln: 

Stack on kiln trucks with stacking strips 
six inches apart. Place a heavy weight on 
top of the pieces or else put your crooked lum- 
ber only in the bottom of the piles and com- 
plete your stack with straight lumber which 
will serve as a weight to be in place in case 
you want to continue and kiln dry the entire 
lot. Next turn live steam and bring the tem- 
perature by means of live steam only to 190 
degrees F. If the kiln is loaded this way at 
night, you can open the door the next morn- 
ing and find no evidence of warped lumber. 





A FLAGPOLE 85 feet in height has been erected 
on the campus of the University of California 
at Los Angeles on the occasion of the first 
anniversary of the removal of that institution 
to its new home in Westwood. The pole was 
cut from a giant fir tree and is placed upon a 
bronze base upon which is an engraving of a 
rare fish, discovered and named after the donor 
of the flagpole, Jake Gimbel, who financed the 
expedition in 1910. 


Ready for National Convention 


Wasuincton, D. C., April 15—From the 
office of the National Lumber Manufacturers’ 
Association, here, has come the complete pro- 
gram for the twenty-eighth annual meeting to 
be held April 23, 24 and 25 at the Congress 
Hotel, Chicago. 

Prior to the general meeting there will be an 
all-day molding conference on Monday, April 
21. On Tuesday morning the Consulting Com- 
mittee on Lumber Standards and the Central 
Committee on Lumber Standards will confer. 
The sessions all day Wednesday will be of an 
executive nature and devoted primarily to re- 
ports of committees and sub-committees. These 
include advertising, publicity, promotion, re- 
search, nominations and recommendations, trade 
practices, inter-insurance exchange, budget, 
trade extension and credit corporation. 
Wednesday evening the association will be host 
at a dinner to representatives of the trade press. 

The regular business session of the meeting 
will open Thursday morning with a discussion 
of trade extension and the report of R, B. 
White for the trade extension committee. W. 
F. Shaw, trade extension manager, will make 
his report and recommendations at this time, 
following which T. M. Knappen will report on 
publicity work. The sub-committee chairmen 
will then make their reports. C. A. Bruce will 
tell of research work, W. T. Murray of pro- 
motion activities, C. L. Hamilton of advertising, 


A. C. Dixon of publicity, and M. W. Stark of 
publications. 

At the Thursday afternoon session Secretary- 
manager Wilson Compton will make his annual 
report, followed by recommendations on trade 
practices and lumber marketing. The commit- 
tee on nominations and recommendations will 
report at 4 p.m. The annual banquet and din- 
ner of the association will be held at 7 p. m. 
in the Gold room when an address will be 
made by Alexander Legge, chairman of the 
Federal Farm Board, and Strickland Gillilan, 
noted humorist, will render one of his selections. 

On Friday directors and delegates from the 
regional associations will meet at 9:30 a. m. 
and 2 p. m. Stockholders of the association 
will meet and elect directors, following which 
the directors will give consideration to indus- 
try policies and program, finances, reports and 
recommendations of standing committees, and 
progress of home financing plans. The conven- 
tion will come to a close with a meeting of the 
board of directors of the credit corporation, 

On Friday evening at 6:30 o’clock Hoo-Hoo 
will concatenate and dine in the Florentine room 
under the direction of E. F. Xanten, of Chicago, 
Vicegerent Snark for northern Illinois. 


Senator Stephens of Mississippi has intro- 
duced a bill granting the consent of Congress 
to the Lamar Lumber Co. to construct, main- 
tain and operate a railroad bridge across the 
West Pearl River at or near Talisheek, La. 











A Salute to the Lumber and Woodworking Industries 


Response by Wilson Compton, Secretary-Manager National Lumber Manufac- 
turers Association, to the Westinghouse Salute to the Lumber and Woodworking 
Industries broadcast Tuesday evening, April 15, over a coast-to-coast NBC network 


The oldest American manufacturing industry acknowledges 
with appreciation the salute of the greatest of the latest genera- 
tion of industrial giants. Lumber was a universal industry in 
the thirteen colonies when electricity was only a plaything for 
Franklin and a puzzle to Galvani. , 

A century ago there were 40,000 lumber mills in the United 
States. When the power giant of electricity was still unhar- 
nessed the lumber industry worked with horses, cattle, water 
and even wind power. For seventy-five years before electricity 
was more than light and novelty, the lumber industry was work- 
ing on a large scale with the then new steam power, and one 
of the most conspicuous features of the American industrial 
scene was the tall smokestacks of the lumber mills which brought 
industry to the edge of the frontier everywhere. 

The lumber industry is proud of its ancient origin and of its 
long service to mankind from Noah’s ark to the wooden poles 
of power transmission lines. But it is not content to remain 
embalmed in history; it is more interested in the present and the 
future. Today, thanks to the wonders of electric power and 
its adaptability and applicability, 40,000 odd mills of the middle 
of the last century are now but 15,000; and about 60 percent of 
the huge output of lumber annually in the United States comes 
from the thousand mills which are most up-to-date in their 
utilization of electric power. They use it for everything from 
an instrument to measure moisture content in wood to the 
screaming saws that rip through six-foot logs, and sixty-ton 
electric locomotives that haul two hundred: thousand feet of logs 
at a single trip. 

It takes an army of men, thirty thousand miles of logging 
railway, three thousand wholesalers and over twenty thousand 
retailers to provide and distribute to the American people the 
building material from which more than 80 percent of their 
houses are constructed, and to deliver to sixty or seventy groups 
of manufacturing industries the lumber that is their principal 
raw material. By train, by ship, by automobile truck, by team 
and even by airplane, lumber is forwarded from the mills of 
North, West and South to the remotest hamlets of America and 
to the centers and frontiers of civilization throughout the world. 


The lumber industry is not much in evidence in the cities, but 
when you look around you for the uses of wood and try to 
imagine what life would be if there were no wood for shelter 
or_industry you may well imagine the myriads of men who are 
toiling for you in the forests and the wood-using industries of 
America. 

Up to now the lumber industry has been mainly a physical 
industry, chiefly occupied in changing by sawing the form of a 
natural material—wood. We stand on the edge of a far-reaching 
revolution in the industry wherein applied chemistry. will play 
a great part. Lumber so chemically treated as to be proof 
against decay, fire, insect damage, shrinkage and expansion is 
today somewhat of a novelty. Within a decade it will be 
commonplace. In the future, too, the lumber industry will deal 
more and more with wood pulp and with cellulose, the mysteri- 
ous substance of wood. More and more will it be used as a 
plastic material which can be shaped to any conceivable form 
and from which may be derived hundreds and perhaps thousands 
of useful commodities. Wood in its physical forms and its 
chemical derivatives is capable of being made the most uni- 
versally useful of all the materials of industry. In that trans- 
formation electricity will play a vital part. 

The natural forests, which originally covered one-third of 
America, were the ready-made material of the lumber industry. 
New volunteer crops are now replacing the virgin forests North, 
East, South and West. About half of our lumber comes today 
from forests which have yielded one or more previous crops of 
timber. And now many lumber companies are coming to handle 
their forest lands as tree-crop. Jand, and are encouraging and 
caring for the tree crops as the farmer does for the crops of his 
tilled fields. Nature freely gave us the old forests. Civilization 
and its industrial arts will demand and will supply the new 
forests. 

Now, as at all times in the more than three hundred years 
that have elapsed since the first American sawmill was set up 
at Jamestown, Va., the men of the lumber industry are ‘taking 
their part in the great parade of American industry which goes 
on and on from triumph to triumph. 
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Retailing in a Great’: Hardwood Market 


A City Association Strong in Service—T he Gospel of Hard W ork—Speculative 
Building on the Decrease—Value of Neighborhood Sales 


The person interested in lumber, and 
that’s everybody reading this department, 
can get an enormous kick merely by riding 
through the great hardwood districts of 
Memphis. He passes by company after com- 
pany and acre after acre where these huge 
piles of hardwoods rest on sticks, going 
through the process of air drying. A little 
imagination shows him these vast stocks 
turned into flooring for skyscrapers, audi- 


toriums, hotels, homes, show rooms and 
industrial plants. Here are office desks, au- 
tomobile bodies, finish, trim and fine 


home furnishings in the rough. At the time 
of our visit A. O. Cuthbert, manager of Cel- 
lized Oak Flooring (Inc.), told of his suc- 
cessful efforts to place Cellized flooring in 
the restored executive offices of the Presi- 
dent of the United States. So in the future, 
when you call upon President Hoover in the 
executive wing of the White House, take a 
look at the beautiful flooring. It is a prod- 
uct of the great hardwood industries of 
Memphis; the world’s premier hardwood 
market. 


A Successful Local Association 


While hardwood wholesaling and manu- 
facture are the leading industry of Memphis, 
it has of course an important group of lum- 
ber retailers; a keen and well organized lot. 
Some time ago a large group of these retail- 
ers organized a local association. Charles 
E. Marsh, nationally known in lumber cir- 
cles as a trade journalist and for his work 
in manufacturers’ associations, is secretary 
of the group. This department had the 
privilege of attending one of the weekly 
dinner meetings of the group at which some 
eighteen or twenty men were present. I 
am told that the organization has done 
much to promote both efficiency and personal 
understanding among the members. This 
matter of personal understanding among 
competitors is a rather intangible but im- 
portant factor. When these men get together 
with a storm of wit going around the table 
they find the opportunity to correct num- 
berless little misunderstandings that may be 
baseless and unimportant in themselves. 
But these things if uncorrected fester in si- 
lence, cause hard feelings and may possibly 
be reflected in unwarranted price cutting. 

Sometimes a dealer does not know how 
to set prices on odd materials. At the meet- 
ing we attended the whole group brought 
in figures on a hypothetical material list 
made up largely of odd items. Basic prices 
were assumed for the purpose of figuring 
this list, and when prices for individual 
items varied, there was a discussion of 
methods practiced, the size of sticks used to 
cut the odd pieces, the cost of mill labor, the 
correct way of estimating cost on odd sash 
and doors from the nearest stock pattern 
and the like. It was practical education of 
an important kind. Proper ethics were ap- 


plied to practical situations; and more than 
once we heard the statement that certain 
prices or policies were not fair to the public, 
because better and more economical methods 
could be used to reduce costs. We met a 
number of dealers at the meeting whose 
yards we did not reach: President Butler 
of the ‘association, of the Butler Lumber & 
Coal Co., Mr. Carruthers, of Carruthers & 
Son Lumber Co., Mr. York, of the York Mill 
& Lumber Co. and many others. 


A Long-Established Concern 


The Lee Lumber Co. is one of the old 
and large retailing concerns of Memphis. 
It also does some wholesaling and operates 
a mill. R. E. Montgomery, sr., has been 
in business here some 30 years; a man of 
fine personality and one of the hardest 














(Left to right) R. E. Mentgomery, jr., and R. 

E. Montgomery, sr., of the Lee Lumber Co., 

Memphis, Tenn., and Charles E. Marsh, secre- 
tary Memphis lumber retailers’ association 


workers in Memphis retailing. While he 
has many interests in the city, the yard and 
the mill distinctly come first. Any work- 
ing day you’re certain to find him at his 
desk or somewhere about the plant, and 
wherever he is things are happening rap- 
idly and smoothly. He has long been a 
friend of this paper; and in fact when he 
was still in his ’teens he was a local corre- 
spondent of the Northwestern Lumberman, 
which later was merged in the AMERICAN 
LUMBERMAN, as 

R. E. Montgomery, jr., tells us that not 
much has been done as yet to promote mod- 
ernization in the city. On a trip abou 
Memphis he pointed out great areas of 
houses. that he said were candidates for 
modernization. But in a city the size of 
Memphis it takes a great amount of promo- 
tion and educational work to bring to any 
considerable number of people the fact that 


modernization is possible, that it is econom- 
ically justified and that it must be planned 
by persons of skill if it is to be successful, 
In addition to that it calls for contractors 
and carpenters of special ability and ex. 
perience. Until all of these things get well 
under way, the modernization that comes 
in is a little hard to handle. The average 
householder knows little about building and 
even less about modernization. He is cau- 
tious and uncertain, changes his mind about 
details on slight provocation, spends endless 
time in discussion and argument and when 
he finally does make up his mind he uses 
but little material. Memphis dealers have 
it in mind that at some time or other mod- 
ernization is a card that may be played. 
When the time comes they’ll organize and 
do the promotion work. But at the moment 
they are contenting themselves in this field 
with ordinary repairs and restoration work 
which every carpenter knows how to do. 


Speculative Building on the Wane 


Mr. Montgomery says that of recent years 
there has been less speculative building in 
the city. During the lush years of the post- 
war boom a number of speculators got to 
going and as usual rather overdid the mat- 
ter. This has long since been corrected, 
and at present there is little or no evidence 
of building whole streets and hunting buy- 
ers after the houses are finished. 

The P. A. Gates Lumber Co. is one of 
the newer yards in Memphis. It has been 
in operation only three or four years, but in 
that time it has had a rapid growth. I un- 
derstand from other sources that within a 
year of the time it came to full operation 
it was handling annual sales in excess of 
half a million dollars. 

Mr. Gates makes excellent use of local 
means of advertising and trade promotion. 
At the time of our visit sign painters were 
putting a huge sign on the side of the ware- 
house, nearly if not quite a block in length. 
The office contains five sales and display 
rooms. Mr. Gates now uses one of these 
rooms as his private office, for expansion 
has placed office room at a premium. This 
room is paneled in redwood, has a hand- 
some fireplace and is floored with Bruce 
random width plank flooring. Three of the 
display rooms are on the second floor; and 
here are displayed almost everything needed 
in building and finishing a house. I noticed 
especially a cabinet of doors set each in a 
frame so that an easy pull draws it out for 
display. , 

“Customers are often odd people,” Mr. 
Gates said. “Any special service done for 
them at once becomes a standard part of 
service so far as they are concerned. It’s 
the easiest thing in-the world to let service 
get away with profits. We are constantly 
asked to make small deliveries that, if the 
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H. B. Northcutt, of the East End Lumber Co., 

Memphis, is building up a neighborhood busi- 

ness, most of which comes from comparatively 
small orders 


sales price were all profit, would net us a 
loss by the time we paid the delivery 
charges. I suppose it’s a matter of habit 
and of education. You buy a small bill from 
a department store and ask to have it de- 
livered and they’ll say, ‘Our deliveries for 
the day have gone. But we’ll have a wagon 
up that way tomorrow forenoon, and then 
we'll deliver it. Department stores get 
away with this, and people accept it as rea- 
sonable. But they don’t accept such serv- 
ice from a lumber yard as_ reasonable. 
They’ll ask us to make a 5-mile drive to de- 
liver a sack of cement. It’s going to cost at 
least 25 cents a mile to run a truck; so you 
can see where we are on that order. 

“Of course yards are to blame for starting 
any such standards of service, and I sup- 
pose I’m as much to blame as anybody. 
When we started we were unknown and 
had to create our trade. So we specialized 
in prompt service. But it’s reached a place 
with all of us where we’ve got to do some- 
thing about it. 

“It seems to be easy to start fads. That’s 
all right, and lumbermen can do it profitably 
every now and then. But it may play havoc 
with established lines and practices. Get it 
across to women that something or other is 
all the rage in Boston or ‘Seattle or some 
other distant point, and sales begin. Notice 
what the aluminum people have done. They 
go into a neighborhood, get some woman 
who is a leader to invite in her friends, and 
their representative cooks the luncheon. 
This person will turn out some wonderful 
food in a spectacular way, all the guests 
talk about it, and big sales follow. 


An Age of Speed 

“It’s a speedy age, and dealers have to 
keep up or get stepped on. Somebody has 
said that 1930 will be a good year for hus- 
tlers. I believe that’s true. One reason it 
is true is that enough people will believe it 
to put out some extra efforts; and when that 
happens results will follow. It always does, 
whether in 1930 or. any other year. The 


fellows who work hard and intelligently will 
get extra business, and those who don’t will 
lose it. So whether 1930 is a big year as a 
whole or whether it isn’t, the hard hitters 
will do pretty well. I’m trying to impress 
this upon all our force. We've got to keep 
up, and we’d like to do more than keep up. 
Things are changing. Even cross-roads 
stores that have lasted through are handling 
their business in ways much different from 
the ones they followed 20 years ago. It’s 
an age of speed, and the speedy dealers are 
the ones that are going to show profits.” 

H. B. Northcutt, of the East End Lumber 
Co., is a young man who is building up a 
business in a residence section of the city. 
A short time ago he moved his business a 
little distance to his present plant in order 
to get more room and to have a better 
chance to display both his stock and the 
yard itself. He has painted his warehouse a 
brilliant orange and trimmed it in white. 
No one in the neighborhood could miss see- 
ing it. Mr. Northcutt says it is his object 
to specialize in neighborhood business, most 
of which consists of comparatively small or- 
ders. Pick-up sales, repairs and small 
houses are his specialties. These things 
carry a fair margin, and in fact they must; 
because they carry with them a little more 
service, and this adds to overhead. How- 
ever, he is finding that a rather surprising 
number of these smaller purchases are taken 
away by the buyer or are sent for by him. 
There is plenty of delivery necessary, but a 
fair number of sales are self delivering. 

Mr. Northcutt is preparing to build a dis- 
play room and window on the opposite side 
of the warehouse alley from the office. He 
has other alterations and additions in mind. 
Mr. Northcutt is a careful buyer and carries 
only the stock which experience shows is 
needed. This makes it possible to operate 
on limited capital and yet to discount all 
bills. It always seemed to us that discount- 
ing bills was a proper and obvious way of 
making a profit. 


A Yard With a Long History 


J. S. Ostby has been in business for many 
years in a quarter of the city that goes by 
the name of Binghamton; presumably a 
town absorbed in the growth of Memphis. 
He, too, mentioned the number of small 
sales and said that while these items do 
cause their troubles they are on the whole 
a satisfactory kind of trade. 

“Most dealers like best to sell house jobs 
and preferably big ones,” he said, “for they 
run to big volume at one sale. I like to han- 
dle them, too; but the bigger the job the 
more competition there is, and if the bill is 
peddled far enough some hungry dealer who 
wants to show some turnover will sell it so 
far down toward cost that there’s no real 
profit left. So I rather discount the pride 
that goes with big sales in order to make 
a fair amount on the stuff I do sell. 

“Memphis for the time being seems to be 
getting away from speculative building of 
residences.” The loan companies checked 
speculative building as much as anybody, 
and it’s probably a good thing. There are 
times when speculative building is a benefit 
to a city, for a while; but the speculators 
almost never know when to quit.” 

The S. R. Hungerford Lumber Co. oper- 
ates three yards; one in Memphis and two 
in Mississippi. Mr. Hungerford has three 
sons, and there is a son in charge of each 
yard. Frank Hungerford operates the Mem- 
phis yard, and he is also treasurer of the 
city association; a very keen young lum- 


berman. He has gotten nation-wide pub- 
licity for building a miniature locomotive 
to scale. Probably you’ve seen the pictures 
of the engine and its creator in the roto- 
gravures. He has another hobby; that of 
raising fish. But his hobbies are much in 
the background so far as the lumber busi- 
ness is concerned, and during business hours 
he is very busy creating lumber sales. 

“I’m like all other lumbermen,” he re- 
marked. “I like to think of the abnormal 
sales that followed the war as normal. All 
of us think things are sunk because sales 
don’t come rolling in as they did then. A 
good many dealers reinvested their unusual ' 
profits of the post-war years in extra equip- 
ment. So as a matter of fact demand is 
just about normal now, measured by a long 
period of years, but we’re meeting it as an 
industry with abnormal equipment and 
heavy overhead.” 


Modernization as a Reserve Card 


At the Smith Lumber Co.’s plant we met 
T. Herbert Smith and his right-hand man, 
Mr. Flanagan. Mr. Smith has been a reader 
of the AMERICAN LUMBERMAN for many years. 
In answer.to our question he said that 
Memphis dealers have done little with mod- 
ernization save to take care of the usual 
repairs and the jobs that come in of them- 
selves. The dealers as a body have not yet 
decided to organize to promote the idea, and 
it isn’t anything one dealer can do by him- 
self. Probably some codéperative effort will 
be made when conditions seem ripe, but this 
will involve some necessary changes in quo- 
tations and the like which will make the 
handling of modernization jobs almost a 
separate business. For instance, the over- 
head for service is much increased; so bills 
can’t be figured on the same per thousand 
basis that new house jobs call for. Total 
estimates will be necessary, and that means 
exact estimates both of labor and of mate- 
rial. When this is necessary and called for 
it will be worked out. 

G. F. Crabtree had just started the Crab- 
tree Lumber Co. at the time of our visit. 
He is an experienced lumberman. He is 
counting on neighborhood trade, at least as 
a starting point. 


Fe a 




















T. Herbert Smith and Mr. Flanagan, of the 
Smith Lumber Co., Memphis. Mr. Smith be- 
lieves some co-operative plan can be worked 
out whereby local dealers will make more ex- 
tended efforts for modernization jobs 
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Retailers’ Idea Exchange 

















Prepares to Sell More Homes 


MitwavukeEg, Wis., April 15.—Enlargement 
of the modern home construction division in 
Milwaukee by Sears, Roebuck & Co., to ade- 
quately handle increased business has been an- 
nounced here. The division is located at the 
retail store at Fond du Lac and North avenues 
in Milwaukee, with H. E. Throop as manager. 

According to Mr. Throop, the company will 
provide “Honor-Bilt” modern homes, of which 
more than 45,000 have been erected throughout 
the United States. The homes will be of the 
“ready-cut” type by which all framing materi- 
als are cut, ready for nailing, at the mills. 

The company will also build and finance 
homes from architectural plans provided. by in- 
dividuals under its newly announced first mort- 
gage policy. Heretofore it has sold houses only 
from its catalog stock plans. Mr. Throop also 
emphasized the liberal finance plan put into 
operation by the company, by which loans as 
high as 75 percent on first mortgage are made, 
and payments spread over a period as long as 
15 years, made monthly like rent. 


(‘Sa aaaaaaaaes 


Where There’s a Will There’s a Way 


There always is business to be had, if one 
goes after it in the right way, just as there 
always are fish to be caught if one uses the right 
bait. 

Take two lumber dealers, side by side in the 
One of them will seem to dig up 


same town. 


vowed that they were not going to have their 
fair town turned into a hog market. Accord- 
ingly, a “cease and desist” ukase was issued, 
warning Mr. Lumber Dealer to remove his 
porkers from the municipal picture. 

Being a good, law abiding citizen the dealer 
immediately complied, though he couldn’t see 
why a nice, respectable lady hog occupying a 
sanitary bungalow should bother any one. 

Was he discouraged? Oh, no indeed! “Well,” 
he soliloquized, “guess the hog proposition is 
‘out’ for the present anyway, but the city daddies 
didn’t say anything about chickens!” So. he 
proceeded to set up a chicken house, with live 
chickens therein, on the former site of the hog 
mansion, with a price thereon for both chickens 
and house. 

And it worked the same way! One chicken 
house after another was hauled away, at a 
nice profit. You can’t keep that sort of a lum- 
ber retailer from doing business, no matter 
what the obstacles may be. 


Makes Display at Builders’ Show 


ALLIANCE, On10, April 14.—The exhibit of 
the J. T. Weybrechts’ Sons Co., retail lumber 
concern, was .an Outstanding feature of the 
Builders’ Show held in this city recently, 
which was visited by several thousand people 
during the six days it was open to the public. 

The Weybrecht exhibit featured doors, built- 
in and portable conveniences of woodwork, hard- 
wood items, items of woodwork, roofing and 








business from nowhere, while the other is com- 
plaining of slack times and “nothing dojng.” 

Dr. Paul W. Ivey in his swing around the 
retail lumber conventions last winter told the 
dealers a lot of things that were good for their 
souls; and more than that, they liked it. Illus- 
trating the point made at the beginning—that 
there always is business to be had if one goes 
after * earnestly enough—he told of a lumber 
dealer down in Texas who when general busi- 
ness ~ ota little slow concluded to see what 
could bey done in the way of selling “hog 
bungalows.” 

The way he went about it is interesting. In- 
stead of putting a sample hog house empty out 
in front of his yard he put a tenant in it—a nice 
sow—and named a price on the house and its 
tenant together. 

The novelty of the proposition attracted a lot 
of attention and the outfit was quickly sold. 
Then the dealer repeated, with another and 
another, until about a dozen hog mansions and 
matrons had been disposed of. 

Then the “city daddies” in council assembled 





A number of enlarged 
photographs of houses 
and other structures 
for which the Wey- 
brechts company sup- 
plied the lumber were 
displayed against a 
dark backgr ound, 
forming a very attrac- 
tive feature of the ex- 
hibit 





other materials that play a part in good home 
construction. 

The executives of the Weybrecht company 
state that contacts with quite a number of prom- 
ising prospects for home building this spring 
were made at its booth during the show. 


Dealers Join in Advertising 


Mapison, Wis., April 15.—Another impor- 
tant selling point which Madison retail lumber 
dealers have marshalled to the fore to impress 
the public in its campaign against encroachment 
of mail order and chain business against the 
cétail lumbermen, is that of the advisability of 
having lumber delivered to the building job on 
the day it is needed, to prevent lumber going 


into the building when it is heavy with mois- - 


ture, to cause serious damage as it dries out. 
The retail lumbermen at Madison whose co- 
operative advertising in the local papers has 
attracted widespread attention, are now getting 
much publicity locally through announcements 
pointing out that outside concerns ship all ma- 





terials out at the same time, and that lumber 
piled outside, especially during the spring 
months, is certain to absorb moisture. 

“They say that mail order houses have a 
bigger purchasing power than local dealers,” 
one lumberman was quoted in the co-operative 
publicity, “any slight purchasing advantage that 
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The Dumberman’s 
+4 Mother Goose ”’ 


CHAPTER XVI 


Little Bo Contractor lost his sheep 

And doesn’t much care to find 
them. 

They'll be lucky, at that, if they 
find their way home 

With as much as their tails behind 
them. 

Little Bo Contractor fell asleep 

And dreamed he heard them bleat- 
ing. 

But when he awoke it wasn’t a 
joke; 

For the sheriff has Little Bo fleet- 
ing. 

Then Little Bo took his great big 
crook 

(That crook was his 
trouble) ; 

He’s looking for sheep who want 
to buy cheap 

And will play him nothing or 
double. 

He heaves a sigh, and he wipes his 


principal 


eye, 
' As he goes over hill and dale. 
And here’s a nickel against .a 
mickle 
That the next sheep loses his tail. 
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the ready-cut house concern may possess is more 
than offset by the fact that it ships individual 
jobs long distances, by weather deterioration, 
and by the fact that the city’s most reliable con- 
tractors, not willing to sacrifice their reputa- 
tions by pursuing any other policy, work exclu- 
sively on jobs for which the materials are fur- 
nished by Madison retail lumber dealers.” 


“Contacting” the Prospect First 


Getting in touch with the prospect early 
in the game admittedly is the big factor in 
landing the order for the home dealer as 
against the mail order house. If the local 
dealer does not know that John Jones or 
Bill Smith is thinking of building a house 
or barn until after his order for the ma- 
terial has been mailed to the catalog con- 
cern, how is he going to sell him? 

Of course, it may (be argued with con- 
siderable show of reason that, being right 
on the ground, Mr. Dealer ought to be in 
sufficiently close touch with all potential 
or possible builders of his community to 
know at once when one of them begins to 
harbor the “building bug,” or even should 
be instrumental in planting that germ in his 
system. 

One method that local dealers seem to be 
using to an increasing extent is that of 
throwing out a sort of advertising “drag- 
net,” so constructed as to arouse the inter- 
est and attention of any persons who may be 
even remotely contemplating building, and 
thus establishing a contact with them. 

A good example of this method is found 
in an advertisement appearing last ‘week in 
a Richland Center (Wis.) newspaper, in- 
serted by the A, H. Krouskop. yard, of that 
city. 

“Are you planning a new house—a new 
barn—any kind of a building?” asks the cap- 
tion of the advertisement, in big display 
type. 

“Then here’s something you want to 
know,” it proceeds: 
ist: That we will furnish all the material, ex- 

cept heating and plumbing, for THE SAME 

MONEY OR LESS, and it usually runs LESss— 

than any mail-order firm will furnish it to 

you for. 


2nd: That in buying from us, we sell you bet- 
ter material than the mail-order firm will 
furnish, and you see the material you are 
getting, while with them you see it only after 
you have bought it. 


3rd: That we FURNISH FREE PLANS, if. needed, 


with all material sold by us, for “houses or 


barns, and will aid you in getting the proper 
plan from the latest up-to-date plan books 
and designs. 


4th: That with us, you can easily arrange for 
any change in the construction and conse- 
quent change in amount or kind of material 
needed, and unused material can be returned 
to us for credit. You can’t do this with the 
mail-order house. 


5th: That you can be aided in financing your 
buildings here without paying the exorbitant 
interest charges demanded by mail-order 
firms when they finance your needs. 


6th: That in buying here you are helping 
home labor; you are dealing with a man you 
know who is personally responsible that you 
get a square deal and who takes pride in fur- 
nishing you with the best material possible. 


And remember that when you see a mail- 
order advertisement agreeing to furnish a com- 
plete barn at such and such a price, complete, 
including labor, material, painting, etc., that 
WE, IN CONNECTION WITH OUR LOCAL CONTRAC- 
TORS, can save you 15 percent to 20 percent on 
the cost as advertised by these mail-order firms. 


“Getting there first,” with convincing sales 
arguments is good strategy, and ads of this 
character are useful in educating the poten- 
tial builder, concerning the sound, dollar- 
and-cents reasons why he will do better to 
buy his building materials from the home 
dealer, 


Planning Home Improvement 


Detroit, Micu., April 14—As the accom- 
panying illustration, a reproduction of an ad- 
vertisement that appeared in the “home im- 
provement” section of yesterday’s Times, will 





Let Our Remodeling 
Experience Guide You 


"TAKE advantage of our experience in mak- 
ing ‘‘new homes from old.”” Whether you 
want to add a room to the attic—build on a 
sleeping porch or sun parlor, enclose your open 
porch or line your garage—our Service Depart- 
ment can help you. They can offer suggestions 
—recommend a reliable contractor and assist 
you in financing the work. Call or phone—no 
obligations—just good business. 


RESTRICK LUMBER CO. 


Lafayette 0500 
ASK FOR MR. FREY 











indicate, the Restrick Lumber Co. is fully 
aware of the fact that one of the major prob- 
lems facing anyone who plans to build or re- 


model—especially remodel—is how to go about 
it, how to plan the work so the greatest pos- 
sible good will be accomplished with the pres- 
ent home as a starting point. 

People would find it easier to have faith in 
a lumber company’s knowledge, experience and 
integrity than in any other business man, Re- 
strick officials reason, for it is well known that 
lumbermen have many dealings with building 
problems. Accordingly, all and sundry are in- 
vited to come and take advantage of the services 
offered. “No obligations—just good business.” 

A representative of the AMERICAN LUMBER- 
MAN was an interested visitor at the Restrick 
headquarters at 1000 West Grand Boulevard 
recently, and had an opportunity to see some- 
thing of how this live-wire company is keeping 
sales on the move despite the keen competition 
prevalent here in the motor city. Situation of 
the office (in company parlance the Vinewood 
yard) on the city’s important boulevard link is 
a major factor in its distribution system, and 
another is the maintenance of three other yards 
in the city, at 14400 Wyoming Avenue, 10000 
French Road, and 511 Brewster Street. These 
efficiently serve all parts of the city. A chart, 
arranged somewhat like the Southern Pine 
Association’s “barometer,” shows the compara- 
tive activities of each yard in respect to sales 





graph herewith reproduced. | 


This Week’s Timely Tip 


Finds Power Rip Saw Indispensable 


“Practically indispensable,” is the way J. H. Berkshire, secretary 
of the Berkshire Lumber Co., Kansas City, Mo., refers to a power- 
feed rip saw which is in almost constant use in its yard. The 
saw is housed in the small, roofed structure built on the side of one 
of the lumber sheds, indicated by the circle drawn on the photo- 


“This machine,” Mr. Berkshire writes, “is used for straight rip- 
ping and for some bevel work which we accomplish through the use 
of forms which we have constructed. This is the only woodworking 














chase of such a machine. 


run through the saw.” 


power-feed rip saw. 








machine we employ, and although we could at times find use for a 
more flexible outfit we do not have enough call to warrant the pur- 


“The construction and location of the portico-like structure which 
houses the saw was governed entirely by utility. The arrangement 
is such that a truck load of material to be ripped can be dumped at 
one end of the rig, and as it leaves the saw it can be loaded directly 
on a truck. Or, if desired, there is ample space to pile five or six 
thousand feet of ripped material without interfering with another 


The machine referred to is a model No. 264 J. A. Fay & Egan 
This saw has a clearance of 25 inches, a table 
37 by 66 inches, and is driven by a 220-volt 15 h. p. motor, which 
by direct drive turns the saw at a speed of 3,600 r. p.m. The outfit 
will handle 4-inch stock with ease, at a high rate of production. The 
motor, as well as all starting switches etc., is completely enclosed in a 
small brick structure as a precaution against fire. 
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and collections, and serves as a stimulus to 
greater effort in these lines. 


When the headquarters office was built one 
room was set aside for display of cabinets, 
doors, and other millwork, and an attractive 
fireplace was included, with a bronze plaque 
of the company’s founder, the late C. W. Re- 
strick, hung over the mantel. However, en- 
largement of the office personnel made it nec- 
essary to convert this room into an accounting 
office, so display now is confined to a few 
glass-faced cabinets in the office lobby. In 
spite of this handicap, though, the sale of 
specialties is being actively pushed, with E., S. 
Frey in charge of all but roofing, as the adver- 
tisement indicates. 

Roofing sales are handled as a separate de- 
partment, under the charge of L. L. Wilson, 
and he and his organization have produced re- 
sults. Thirty carloads of roofing were sold by 
the company last year, and sales of asphalt 
shingles have more than doubled since the adop- 
tion of the policy of both selling the complete 
roof and applying the shingles. It has been 


found that people are much more willing to buy 
roofing, and have their homes put in good con- 
dition again, if they have assurance the job will 
really be done right. Mr. Wilson and his as- 
sociates give them that assurance. 

Robert C. Restrick is president of the com- 
pany. H. G. Saunders is vice president and 
manager, and W. C. Restrick is vice president 
and general sales manager. H,. G. Knight is 
secretary-treasurer It will be noted, among 
other things in the advertisement, that aid in 
financing is offered. F. J. Messing is credit 
manager. Seana eeaeaaaaat 


Bank Boosts “Paint-up” Campaign 


New Orteans, La., April 15.—It is rather 
unusual for a large city bank to interest itself 
in furthering home improvements to the extent 
of offering definite financial assistance to home 
owners who wish to put their houses in order 
this spring. It doubtless is impelled to take 
this step by the desire to reduce unemployment 
and to help hasten the return of general pros- 
perity. 


ee 


In a large newspaper advertisement the Con- 
tinental Bank & Trust Co. announces its 
“Paint Your House Savings Club,” followed by 
the statement that it will advance three-fourths 
of the cost of the paint job, to be repaid jn 
twelve monthly installments. 

The advertisement further says, under the 
caption “Paint Preserves” : 

We heartily approve of the splendid pro- 
gressive efforts of the Times-Picayune in urg- 
ing a Paint-up and Clean-up campaign. We 
are offering our services through our “Paint 
Your House Savings Club,” in the hope that 
our people will respond quicky. . - The un- 
employment existing in the building trades 
will be reduced if our home owners “Paint-up 
and Clean-up” now. 


The announcement is signed by James J, A, 
Fortier, president of the bank, 


WHITE BIRCHES from Minnesota have been 
planted along Memorial Way in Roosevelt 
Park, Aberdeen, in memory of Grays Harbor 





men who gave their lives in the World War, 
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Summer 


Cottage 
Suggestion 
No. 8 


Here’s a “Cozy Summer Cottage” in- 
deed! That is the name given it in the 
AMERICAN LUMBERMAN’S new book of 
“Summer Cottage Ideas,” and it “lives up 
to the name.” Doesn’t that entrance, and 
the big, roomy sun porch and living room 
(23 by 12 feet), look inviting? This is 
just one of the twenty summer cottages 
shown in the new book above mentioned. 
Have you seen a copy? If not, write the 
AMERICAN LUMBERMAN, 431 South Dear- 
born Street, Chicago, for your free sam- 
ple, then decide how many you can use 
to help “stir up” summer cottage business 
in your community, and send in your 
order. The cost is nominal, barely cover- 
ing the cost of printing, as what we are 
after is to help you sell summer cottages, 
not to make a profit on the books sold. 
Prices are: Lots of one hundred, 12 cents 
each; lots of three hundred, 10 cents 





ie—_— BF ——» 9 — 





























BedFoomn lOFe3? Witehen 
6 £F0x8-O" 
8-O%4/0 6 DOK 


Store 





; aha m 














Dining ~ 








Ro0one 











9-Ox19-0 


in 


73-6 X8-O 








French Doors 

Sur Porch and 
Living Room 
23-OX412°O° 








ail a 
Seals| | FergolaPorch 


PSL rere” 


— 


























each; lots of five hundred, 9 cents each; 
lots of one thousand or more, 8 cents 
each. These prices include printing your 
name on each pamphlet, so it will appear 
as your own booklet. Early delivery can 
be made on any quantity of these book- 
lets. 

It Is SAID of a certain popular product 
which exercises the jaws of millions of peo- 
ple, that “The flavor lingers.” Just so, some 
of the thoughts that the writer heard ex- 
pressed at lumber conventions attended last 
winter stick in memory, though he can not 
always label the speaker or the place. Any- 
way, thinking about spring building this 
bobs up in his mind: “The lumberman, as 
the beneficiary of home building, should be 
foremost in initiating community interest in 
building and modernizing.” No matter who 
said it, isn’t it the truth; and did you notice 
that word “initiating?” 
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HE chart shows graphically the position 

of the man who buys a $5,000 home, 

paying $1,000 cash and the balance in monthly 

payments of $45.26 a month including interest, 

carrying charges and taxes, and the man who 

leases a $5,000 home and pays $40 a month 
in rent. 

The home buyer will pay $45.26 a month for 
ten years. During the next five years he will 
pay $32.24 a month. At the end of fifteen years 
he will have paid completely for his home, in- 
cluding taxes, interest and carrying charges 
on his mortgages, and from then on he will 
have only taxes to pay. 

At the end of the seventeenth year the home 
owner and the home renter will have paid out 
exactly the same amount of money, but the 


difference in the position of the two men will 
be this: 


The home buyer will own his property free 
and clear. 


The home renter will own a stack of rent 
receipts. 


The home buyer has acquired a valuable 
piece of real estate. 

The renter also has bought a home but he 
doesn’t own one nail in it. 

Statistics show that 47 percent of the fam- 
ilies in the United States are home owners. 
Most of the other 53 percent are still renters 
because it has not been made as easy for them 
to acquire homes as it has for them to pur- 
chase numerous other goods and commodities. 


The above chart was made by the American Lumberman from data supplied =a 
{ the Mortgage Acceptance Corporation, 175 West Jackson Boulevard, Chicago. 
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Good Ideas Embodied 
in This New Office 


OtympiA, Wasu., April 14.—Very attractive, conveniently laid out, 
and full of ideas for the saving of labor, and for the better display and 
merchandising of goods, is the plant of the Hyak Lumber & Millwork 
Co., this city. 

It may be as well to refer to the company’s unique trademark at the 
outset of this story as later, for no one can escape it. It is emblazoned on 
the gabled front of the new office and warehouse building, just over the 
firm’s name. Likewise, it appears prominently on the firm’s business sta- 
tionery and in its advertisements, so that no one may fail to catch its 
pointed and pertinent message. 


“You may wonder ‘Why the camel?’” remarked Secretary-manager 


C. M. Harmon to the AMERICAN LUMBERMAN representative. “Well,” he 
continued, “the camel is pry, and so is our lumber.” 

In attempting to tell of the numerous interesting “wrinkles” that have 
been embodied in this new retail lumber store, it is difficult to determine 


aan’ Hs 











Note window, frame and door display; also floor laid in sections to show 
various grades of flooring 


just where to start in, but perhaps as good a place as any is with the 
display of window frames, windows and doors, which is arranged in a 
very unusual and at the same time very effective manner. The windows, 
frames and doors are affixed to the side wall of the office in the manner 
shown by one of the accompanying photographs. The location of this dis- 
play is near one of the big plate-glass front windows, so that it is plainly 
visible from the street. 

The frames in the display are all trimmed in different styles, both out- 
side and inside, illustrating the different trims popular in this territory. 








View of the office, also showing attractively arranged displays of roofing 


and builders’ hardware 


ee 








Exterior of new office and warehouse of Hyak Lumber & Millwork Co. 
Note the “camel” trademark in gable 


Mr. Harmon says that this display has been found to be very handy in 
dealing with prospective home owners, and that the contractors also make 
good use of it in dealing with their customers. 

The floor of the office and display room is laid off into four squares, 
each separated from the others by a three-foot strip of maple flooring 
running each way. Each of these squares is floored with a different grade 
of oak. As will be noted from the pictures, rubber mats or runners have 
been placed so as to protect the floor where the heavy wear comes. 

Mr. Harmon’s desk is just inside the low enclosure seen at extreme 
left of the photograph in which the window frame display appears. 

“I do not believe in a manager keeping himself in a back room,” re- 
marked Mr. Harmon. “A private room is necessary at times,” he con- 
tinued, “but as a general thing the man in charge should be out in sight 
and readily accessible. The customers like to see him even though they 
may go to the desk to leave their orders. The manager who gets away 
from the personal touch in retailing today soon finds himself slipping. 
Of course, staying out in the open, meeting and greeting customers, and 
all that sort of thing, mean long hours and usually plenty of work to be 
done at home, for comparatively little can be accomplished at the office 
in the way of routine work, but it pays in sales, and that is the big thing.” 

Out in the shed all lumber except the finish is piled on end. Mr. Har- 
mon says that the finish lumber keeps straighter and warps less when 
piled on end. 

“And piling is very much cheaper and keeps the lumber cleaner,” he 
continued. “We even stand our moldings on end, and we carry about 150 
patterns of stock moldings. The only disadvantage of end piling is in 
taking inventory, but even this is not so bad when a man gets used to 
climbing around on top of the ends of lumber.” 

In the back of the shed is kept the green common dimension, and even 
that is stored on end. 

Returning to the office, one’s attention is drawn to the actual “roof,” 
lifelike even to the chimney, occupying a considerable space on one side 
of the room, as shown in one of the accompanying photographs. Parts 
of smaller roof sections also are seen at left of same picture. All of these 
are used for showing the various types of shingles stocked by the com- 
pany, just as they would appear on a real house roof. 

This section of the room also houses the order desk and general office 
facilities, as well as the displays of builders’ hardware, French doors, case- 
ment windows etc. 











A section of the shed, showing flat piled finish, although most of the 


lumber stock is end piled 
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Mr. Harmon believes in pushing out for re- & Millwork Co., the officers of which are: C. p| 
modeling and modernizing business, and has re- R. Bordeaux, president; Russell Bordeaux, a 
cently inaugurated a new service, which is vice president; C. M. Harmon, secretary-man- i 
outlined in a large, illustrated newspaper adver- ager. Fe eer Fee 4 
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This - a wind te bas Indianapolis, in the interests of better kiln dry- H 
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mocll it may be. You may have a room or distribution a new dry kiln operators’ hand if 
your whole house remodeled, built-in fea- book. This book contains helpful data and : 
tures installed, woodwork painted, new lino- 77 merge hg advice for the operation of both compartment 
Co leum placed, and everything left ship-shape, “The camel is dry, so is our lumber” and progressive kilns, and also contains drying 
’ all in an unbelievably short a. Often oul schedules and illustrates modern dry kiln equip- 
men ente ome upon an exceedingly easy paymen i ins i , 
in the me SS ee tae aie ae = oa an iaiiad ‘ par gee sn and instruments. This book . 
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Jerrerson City, Mo., April 14.— Association, Capital Brick Co., q 
me The lumber and building material Cole County Bank, Capital City a 
dealers and building contractors of Building & Loan Association, BE: 
re- Jefferson City are seeking to im- ail YOU CAN M AKE Home Building & Loan Associa- 
yn- press upon the community that tion, Holland Furnace Co. 
cht springtime is home-building time, Up to this time there have been j 
2 | Siteais "an nae se © THESE HOME IMPROVEMENTS = ure. "2e ke | 
ay to modernizing and repair needs. f ] paign, seven full-page advertise- 
0g In a recent issue of the Jefferson ments, these appearing one week 
»- City Post-Tribune there appeared apart. One of the most striking 
the first of a series of full page ads ’, of the series was headed: “A 
9 ~ gene «Fay — ; — if Bundle of Rent Receipts or a 
ers and building material dealers, Haven of Happiness?” Another " 
“Sg designed to create interest in home mon : conveyed a pre appeal on behalf ; 
r- — — oe 2 the of the building and loan associa- 
en part of people who have con tions of the city, explaining the 
sidering the proposition. — eNO DOWN PAYMENT REQUIRED important part which these insti- 
he be’ = page Soe we tutions play in the fostering of 
embellished with cuts of three types home building, which in turn means 
50 sn bi — 
. of homes, was headed in big type A NEW PORCH the employment of labor and the 
in “The Secret of Owning a Home.” ~ No down payment snd $10 2 month—that’s general prosperity of the commu- i 
to = = of the advertisement car- 10 all it takes to have a storm proof, glass en- nity. 7 
ried this message: closed sunporch on your home. Duration of In th ; ry initi ' 
@ month < n the same issue with the initial | 
en i payments to suit your convenience, ° ° 4 
= = he en yen Tish oe yesrsennd enna Gh gertveliaien. advertisement of the associated i 
” of the associated builders in Jef- Sunny, weemend inviting Me winess—cosl nad sented, builders, _ the Scraggs-Guhleman 
f, ° with plenty of fresh sir in summer. A wonderful place Lumber Co. had a big advertise- 
ferson City. They can help you for the children to play. This porch will add : 
de build and finance the home of nen te cath es Gas Cat = ment aimed at householders who 
“ts your dreams—the home that you a might be interested in such im- 
se have been planning, and _ the . provements as a mew porch, a 
oy home that leads to your self in- breakfast nook, a new roof, added 
dependence. Your investment in _— rooms etc. i 
your home will pay you good divi- A BREAKFAST NOOK “Now,” began the advertise- { 
ce dends because of the constantly “ 8 
e- rising values of real estate in Jast what you've been waiting for—a bresk- ment, “you can make these home 
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Jefferson City. $] 

When you build, you should 
make certain that you are getting 
full value for every dollar that 
you spend. The associated build- 
ers not only give you 100 percent 


value for your money but will 


a month *¢ morning. This dining alcove can easily be 


home, Installed complete—$10.00 a month. No. 
Cash Payment Required. 


fast nook which saves time and trouble in 


one ofthe pleasantest spots in your whole 





improvements for as little as $10 
a month—no down payment re- 
quired.” The advertisement goes 
on to say that the improvements 
mentioned could be had on basis 
of $10 a month, with no cash pay- 





Save you 15 to 20 percent and at 
the same time keep home labor 
employed. Steady employment of 
home labor will increase the 
value of your home. Be sure to 
deal with men of your commu- 
nity, who are personally respon- 
sible, and whose reputation in 
the community is your guaranty. 


The co-operative _ advertising — 
campaign is sponsored by “the Af- 


—A NEW ROOF > 


You can re-roof with any type of roof you prefer— 
stained wood shingles, asphalt, red cedar shingles, 


510 


@ month —and pay for it on our convenient terms. 


tile, slate or composition—all of high qual- 
ity and backed by manufacturers of national 
reputation. See us today about that new roof 


ment required. 

A portion of the text of the 
Scruggs-Guhleman advertisement, 
much reduced, appears herewith. 
The original copy occupied space 
four columns in width and the 
entire depth of the page. 

Thus this aggressive retail con- 
cern is delving away for “the gold 
in them thar’ hills,” by cultivating 





filiated Home Building and Fi- 
nance Companies,” made up of the 
following local business concerns: 

Capital City Water Co., Jeffer- 
son City Building & Loan ‘Associa- 
tion, Nentwig Bros. Planing Mill 
& Lumber Co., Scruggs-Guhleman 
Lumber Co., Mutual Building & 
Loan Association, New Cole 
County Building & Loan Asso- 


$] 


—ADDED ROOMS ™~ 


A better laundry in thé basement —or « playroom 
in the attic—a downstairs lavatory—a complete new 


@ month siterations—add extra space to your’ home. 


wing on your home; each can be yeurs at 
no,down payment end $10.00 mosithly. Let 
us show you.how easy it is to make needed 





the fertile field for home improve- 
ments and additions that exists not 
only here, but in the trade territory 
of nearly every retailer of lumber. 





Ware the practice of trading in 
old houses for new has not yet be- 
come general, it is reported that 
the realtors of a western city are 
confronted with the problem of dis- 





ciation, First National Bank, Lee 
R. Parrish, Otto Slanker Plumb- 
ing & Heating Co. City Na- 
tional Building & Loan. Associa- 
tion, South Side Building & Loan 


Much reduced reproduction of portion of the text of a striking news- 
paper advertisement recently appearing over the individual signature of 
the Scruggs-Guhleman Lumber Co., Jefferson City, Mo. 


posing of old houses acquired in 
this manner. The solution they 
propose is to modernize the old 
houses and put them on to the mag+ 
ket again, 
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Building Show Presents a Novel Feature 


Cepar Rapips, Iowa, April 14.— The star 
feature of the Better Homes and Building Ex- 
position held here April 7 to 12 was a model 
of the front of President Hoover’s birthplace 
at West Branch, Iowa. The front was shown, 
not as it actually is, but as it would appear if 
remodeled according to plans prepared by Don- 
ald S. Barry, of the Hawkeye Lumber & Coal 
Co., from one of the suggested designs shown 
in the “Transformation” booklet of the Na- 
tional Lumber Manufacturers Association. The 
landscaping, including terrace, rock garden, 
etc., was done by the Garden Club, under the 
supervision of Mrs. C. R. Chandler and Mrs. 
Perry West. 

In the construction of this model, Edgwood 
red cedar shingles were used on the roof; the 
side walls were covered with clear % by 10 
edge grain red cedar siding; the gutter was 
the standard redwood product; the framing 
was of No. 1 common Douglas fir two-by- 
fours; shiplap under the shingles was No. 3 
common Pondosa. 


By way of contrast a large drawing of the 
Hoover birthplace as it actually is was dis- 
played upon the stage, thus enabling the peo- 
ple attending the show to observe the changes 
that would be made in its appearance if the 
house were to be modernized along the lines 
indicated by the model. 


This exhibit was especially interesting to the 
people of Cedar Rapids because most of them 
are familiar with the Hoover birthplace, West 
Branch being a comparatively short distance 
from this city. 


It was staged as the joint contribution of 
the following local lumber and woodworking 
firms: Hatch & Brookman Lumber Co. 
Hawkeye Lumber & Coal Co., Home Lumber 
Co., Jake Lampert Yards (Inc.), Limback 
Lumber Co., Nagle Lumber Co., Ogden Lum- 


SAN Francisco, Cauir., April 12.—“Lumber 
has been sold too much on price and not enough 
on its merits. 

“Lumbermen should spend no time knocking 
other species of wood than that in which they 
deal, but should present a united front for 
wood, and talk the merits of wood against 
those of other materials. 

“There is a definite and decided reaction in 
favor of wood for bridge construction, for sid- 
ing for houses, for sash frames and for furni- 
ture and interior finish, and there never was a 
better time than now to Sell lumber.” 

These are but a few of the points made and 
stressed last evening by Chester J. Hogue, of 
Seattle, head of the trade extension and field 
service department of the West Coast Lumber- 
men’s Association, in an address on West Coast 
woods at the lumber forum of the ‘San Fran- 
cisco Hoo-Hoo Club, held at the Elks Club 
here. 

One mistake that many a lumberman is 
prone to make, said Mr. Hogue, in the course 
of his spirited talk on lumbermen’s troubles, 
is that of stressing the price of his goods 
rather than bearing down hard on its merits. 
Many a prospective customer is looking for 
merit above price, and lumbermen seem to 
have lost a large opportunity in talking price 
to men when they are really interested in 
merit. 

And sellers of lumber need close acq fain- 
tance with facts about the product they ‘sell 
in order to reap the full harvest that awaits 
them for the taking. -Anybody can learn 
prices, but a man who is fully and thoroughly 
acquainted with the merits of his product 
need ask favors of no one engaged in selling 
materials other than lumber. Talk merit 
above price. 


ber Co., Wisconsin Lumber Co., Cedar Rapids 
Sash & Door Co., South Side Sash & Door 
Co., Williams & Hunting Co. 

The Better Homes and Building Exposition, 
which was held under the auspices of the Cedar 
Rapids Real Estate Board and staged in the 
Memorial Coliseum, was largely attended, 2,400 
persons being present on the opening night. A 
good deal of interest was manifested in the ex- 
hibits, which were largely devoted to showing 
and demonstrating modern appliances and labor 
saving devices for the uptodate home, including 
many things electrical. 

The lumber dealers of Cedar Rapids, together 
with a number of firms engaged in other lines, 
also are co-operating in a home modernization 
advertising campaign. All told, about twenty- 
five local concerns are interested in this move- 
ment. Full pages are being used in the Sun- 
day editions, the publicity program continuing 
for fifteen weeks. Each advertisement carries 


a coupon offering a free book on modernizing 
and asking the inquirer to specify whether in- 
terested in home modernization, new plumbing, 
refrigeration, new roof or heating plant. These 
coupons are sent in the office of the local mod- 
ernizing bureau, where they are tabulated and 
a list sent to each of the co-operating firms, 

During the exposition there was held, on 
Thursday evening, April 10, a district meeting 
of the lumber dealers of Benton, Iowa, Linn, 
Johnson, Jones and Cedar counties. This gath- 
ering, which took the form of a dinner meeting 
held in the Roosevelt Hotel, was attended by 
about forty dealers, who naturally took advan- 
tage of the opportunity to inspect the modern- 
ized Hoover home and the other displays at 
the Better Homes show. The dinner gathering 
was featured by an address on the Iowa lien 
law by Harold R. Trewin, which many of 
those present said was the finest ‘talk they had 
ever heard on that subject. 
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This is how President Hoover's boyhood home would appear if modernized 


Lumber Should Be Sold on Its Merits 


Of course, lumber salesmen must know 
prices thoroughly. They should know stocks, 
grades and something about manufacturing. 
They should be able to answer such questions 
as “When is lumber dry?” “What is mois- 
ture content?” “What is fiber saturation 
point?” “What factors contribute to rot?” 
“What makes insulation value of wood?” 
“What is the relative value of various woods 
as insulators?” They should know the rela- 
tion between strength and stiffness, the chem- 
ical composition of wood, the difference be- 
tween spring and summer wood, whether a 
joist is stronger with a knot or a knothole in 
it, and many other things that will be asked 
a salesman when he starts talking the merits 
of wood to a perspective customer. 

Above all, a lumber salesman should spend 
no time knocking the wood sold by his rival 
because it is a different wood than he is sell- 
ing. 

In the course of his talk Mr. Hogue detailed 
some of the important facts about Douglas fir, 
West Coast hemlock, western red cedar, Sitka 
spruce and Port Orford cedar. He was asked 
many questions by those who attended the meet- 
ing, and later he distributed a booklet entitled 
“Facts About West Coast Woods,” which con- 
tains a wealth of information that will be of 
value to lumbermen. 

The discussion which followed his address 
was joined in by J. Walter Kelly, of the 
Charles R. McCormick Lumber Co.; Fred W. 
Roth of J. H. McCallum, Reuben W. Smith of 
the California Redwood Association, R. E. 
Caldwell of the Little River Redwood Co., and 
others. 

Speaking as a retailer, Mr. Roth said that 
it is up to the manufacturer of wood to make 
a much greater effort in the future to help the 


retailer to sell his product than he has made 
in the past. He added that the manufacturer 
will have to spend the money necessary to cre- 


ate customer demand, as other industries have 
done. 


President J. E. Peggs presided at the meet- 
ing, and the chairman of the evening was A. 
C. Horner, manager of the western division of 
the National Lumber Manufacturers’ Associa- 
tion. 


H. S. Morton, of Hill & Morton, Oakland, 
Vicegerent Snark of the Golden Gate district, 
and Paul Overend, Vicegerent Snark of the 
Monterey district, were among those who at- 
tended the meeting, the first of its kind to be 
held by Hoo-Hoo in San Francisco. The meet- 
ing was a great success, and will be followed 
by others of a similar nature, according to in- 
dications. 





Authorized to Continue Rates 


Wasuincton, D. C., April 15.—Division 2 
of the Interstate Commerce Commission has 
issued Fourth Section Order No. 10359 grant- 
ing the Missouri, Kansas & Texas Railway Co. 
and other carriers, parties to its tariffs I. C. C. 
Nos, A-3092 and A-3521, authority to continue 
rates on hardwood lumber and related commo- 
dities from certain points in Illinois, lowa, Kan- 
sas, Missouri and Nebraska to Fort Smith and 
Greenwood, Ark., without observing the long- 
and-short-haul provision of the Fourth Section 
of the Interstate Commerce Act. The articles 
specifically mentioned are hardwood lumber, 
agricultural implements, sleigh“ and _ vehicle 
wood 
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Guide to Box Construction 


With a view to reducing the loss and damage 
due to defective wooden box construction, the 
freight container bureau of the American Rail- 
way Association has published Bulletin No. 14 
entitled “A Guide to Good Construction of 
Nailed Wooden Boxes.” This booklet is the 
result of conference and co-operation between 
the bureau and the Forest Products Laboratory, 
the National Association of Wooden Box Man- 
ufacturers and individual box manufacturers. 
In the bulletin the fundamental principles of 
sound box construction are explained and the 
various types of boxes described. Information 
is given on the size, number and spacing of 
nails, the thickness of sides, top and bottom, 
ends and cleats. In fact, the bulletin contains 
in its 24 pages information which if properly 
applied in wooden box construction would not 
only prevent a great deal of loss and damage, 
but would work to the advantage of the lumber 
industry by encouraging the use of wooden 
boxes. Copies of the bulletin may be obtained 
in reasonable numbers without cost on request 
from the Chief Engineer, Freight Container 
Bureau, American Railway Association, 30 
Vesey St., New York, N. Y. 


Finds Ancient Hardwoods 


New Haven, Conn., April 15.—Prof. George 
R. Wieland, of Yale University, who has been 
performing field work in the San Juan basin of 
New Mexico the last two summers, has just 
announced here the discovery of what he be- 
lieves is probably the oldest and largest petri- 
fied hardwood forest known to man. The 
scientist is showing specimens of well pre- 
served hardwood lumber which he states is 
about 40,000,000 years old. While in New 
Mexico, Prof. Wieland gathered specimens of 
hardwoods, various pines, petrified cycads, pal- 
mettos, roots of tree ferns, and bones of dino- 
saurs, turtles and other ancient creatures, all 
of which the professor states lived about 40,- 
000,000 years ago, in the period known as the 
Mesaverde division of the Upper Cretaceous 
time. 

Regarding his discovery of 40,000,000-year- 
old hardwoods, Prof. Wieland said: “The in- 
vestigation of the new material is well under 
way. Prof. Samuel J. Record, of the school 
of forestry, has verified the determination of 
several of the species of hardwoods, which are 
in a remarkable state of preservation as seen in 
thin sections under the microscope.” 


Points to Business Outlook 


SEATTLE, WaAsH., April 12.—Under the head- 
ing “The Business Outlook,” Arthur Bevan, 
secretary-manager of the Red Cedar Shingle 
Bureau, in a special bulletin issued by the bu- 
reau under date of April 10 says: 


While money is generally plentiful and 
cheap there is still a decided reluctance on 
the part of banks and loan companies to in- 
vest in building mortgages, particularly for 
speculative building. Unemployment is de- 
creasing slowly but is still large. Weather 
conditions for building in the consuming ter- 
ritory have been good during the last three 
or four weeks and building permits show 
large increases, chiefly in small construction, 

In some sections, particularly in the prairie 
States, the frost is not yet out of the ground 
but is coming out fast, and work on contracts 
let has not generally started. Stained shingle 
salesmen report that in the last few weeks 
they have had the first sign of business since 
early fall. 

Farm -trade prospeets are still very uncer- 
tain and it is too early even to guess at the 
outcome of the activities of the Federal farm 
board in attempting to control the price of 
wheat; however, the situation is dangerous 
and causing anxiety to those largely inter- 
ested in farm trade. : 

Taking everything into account, it is fairly 
safe to anticipate that shingle business will 
show some increase in. volume in the imme- 


diate future which should start to absorb the 
heavy stocks reported at the mills. We should 
expect improvement to be slow but gradual 
and there is no reason to date for changing 
our expectations for a considerable improve- 
ment during the last half of this year. . With 
call money around 2 percent and discount 
rates at the lowest figure for six years, money 
should be available for speculative building 
and will be as soon as money lenders regain 
their confidence and optimism in the general 
business conditions of the country. 





Program of Forestry Annual 


MINNEAPOLIS, Minn., April 16.—Alexander 
Legge, of Chicago, chairman of the Federal 
Farm Board, will be one of the chief speakers 
at the fifty-fifth annual meeting of the Ameri- 
can Forestry Association, which will be held 
here April 29-30 and May 1. Mr, Legge will 


-speak at the afternoon session on the opening 


day, discussing “Where the Farm Ends and the 
Forest Begins.” 

Governor Christianson of Minnesota will 
speak on “The State’s Responsibility in Safe- 
guarding Its Natural Resources,” at the open- 
ing session in the morning, after an address of 
welcome by Mayor William F. Kunze of Minne- 
apolis. 

Other speakers at the morning meeting will 
include Nils A. Olesen, chief of the Bureau of 
Agricultural Economics, United States Depart- 
ment of Agriculture, and Ward Shepard, a 
forester with the National Conservation Com- 
mission. 


Speakers on the same program where Mr. 
Legge will appear will be Raphael Zon, direc- 
tor of the Lake States Forest Experiment Sta- 
tion; B. J. Hibbard of the University of Wis- 
consin, and Mrs. Sam A. Rask, of Blooming 
Prairie, Minn., president of the Minnesota Fed- 
eration of Women’s Clubs. 

A dinner will close the first day's program 
where Dr, Lotus D. Coffman, president of the 
University of Minnesota, will be toastmaster. 
He will introduce Stafford King, St. Paul, 
chairman of the conservation committee of the 
Minnesota Department of the American Legion, 
and Dr. Glenn Frank, president of the Univer- 
sity of Wisconsin. 

R. Y. Stuart, chief of the United States For- 
est Service; William Mauthe, chairman of the 
Wisconsin Conservation Commission; George 
Bishop, Michigan Upper Peninsula Develop- 
ment Bureau; and W. A. Holt, of Oconto, Wis., 
president of the Holt Hardwood Lumber Co., 
will give addresses on April 30. 

The Minnesota Forestry Association will con- 
duct a luncheon during the second day, with a 
program of speakers including Mrs. James 
Thurston, Minneapolis, chairman of the con- 
servation committee of the Minnesota Federa- 
tion of Women’s Clubs; Grover M.. Conzet, 
state forester of Minnesota; and Earnest P. 
Speer, former president of the Minnesota State 
Nurserymen’s Association. 

At the afternoon session the theme of the 
program will be built around the solution of 
forestry problems of the Lake States, .with 
Samuel T. Dana, head of the forestry depart- 
ment of the University of Michigan, presiding. 

“The Power of a Forest-Minded Press” will 
be discussed by Albert Stoll, jr., of the De- 
troit News; Paul Hansen, Chicago, will analyze 
means of meeting the menace of stream and 
lake pollution; Paul G. Redington, chief of the 
United States. Biological Survey, will discuss 
“The Place of Game in the Forest Program’; 
and the recreational program will be dealt with 
by Frank A. Waugh of the Massachusetts Agri- 
cultural College. 


The final day will be devoted to a field trip 
to Cloquet, Minn., where extensive commer- 
cial operations are carried on providing for 
the utilization of all forest products, and where 
the University of Minnesota maintains a for- 
estry experiment station in co-operation with 
the Federal Government's Lake States Experi- 
ment Station. 


New Forest Products Laboratory 


Mapison, Wis., April 14.—The new $900,000 
Forest Products Laboratory which the Federal 
Government will erect here is to be built in 
the 2300 block on University Avenue not far 
from the Collins Bros. Lumber Co. and on the 
same side of the street, it has been learned 
here. It is revealed that the transfer of prop- 
erty from the University of Wisconsin to the 
Federal Government has already been arranged. 
Preparations for the transfer were made dur- 
ing the 1925 legislature, it is recalled. 

The present Forest Products laboratory at 
University Avenue will be used by the Uni- 
versity of Wisconsin as an engineering build- 
ing, it is.stated. Construction of the building 
is expected to begin some time this summer 
since money for public buildings is available 
as soon as appropriated. It is believed that 
approximately $800,000 of the $900,000 appro- 
priated for the building will be used for con- 
struction, the remaining amount to be spent for 
new equipment, moving existing equipment, and 
miscellaneous necessities, landscaping grounds 
and the like. The ground is donated by the 
university. 





To File Protests on Decision 


MINNEAPOLIS, MINN., April 16.—The North- 
western Lumbermen’s Association, taking ex- 
ception to certain proposals made in an ex- 
amination of rates on lumber from Washing- 
ton, Oregon, Idaho, and Montana to Minne- 
sota and South Dakota by S. R. Diamondson, 
examiner for the Interstate Commerce Commis- 
sion, is preparing to file vigorous protests. This 
announcement is made by Irwin Huseby, traf- 
fic manager of the association. The exam- 
iner’s report found that rates were unreason- 
able but not unduly prejudicial. 


TRADE-MARK DEPARTMENT 
National Trade Mark Company 


Washington Loan & Trust Building, 
“eS Washington, D. ©. 





We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. Trade-marks below have recently 
been passed for publication by the United States 
Patent Office and are in line for early registration 
unless opposition is filed. For further information 
address National Trade-mark Co. 

As an additional service to-its readers, this jour- 
nal gladly offers to them an advance search free 
of charge on any mark they may contemplate 
adopting or registering. You may communicate 
with the editor of this department, or send your 
inquiry direct to the National Trade-mark Co., 
stating that you are a reader of this journal. 


R, with a star, Ser. No. 289,988—W. M. 
Ritter Lumber Co., Columbus, Ohio. For 
rough and dressed lumber. 

C R F,, Ser. No. 289,989—W. M. Ritter 
Lumber Co., Columbus, Ohio. For rough and 
dressed lumber. 

P W., Ser. No. 289,900—W. M. Ritter Lum- 
ber Co., Columbus, Ohio. For rough , and 
dressed lumber. ; 


IR F.,, Ser. No. 289,991—W. M. Ritter Lum- 
ber Co., Columbus, Ohio. For rough and 
dressed lumber. 


P R P., Ser. No. 289,994—W. M. Ritter 
Lumber Co., Columbus, Ohio. For rough and 
dressed lumber. 

Piycozite, Sef. No. 290,384—United States 
Plywood Co. (Inc.), New York, N. Y. For 
plywood. 





Ir 1s believed that. wood is used for pur- 
poses more numerous and of greater variety 
than any other ‘material. The use of wood 
for multitudes of purposes is made possible by 
the adaptability. of the material itself and by the 
great number of species of trees, with diversi- 
fied qualities and characteristics. It is not an 
exaggeration to.say. that there is a wood for 
every purpose. : ° 
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National Production, Shipments and Orders 


Wasuincton, D. C., April 14.—Following is the National Lumber Manufacturers’ Association report for the week ended April 5, 1930, and 
for fourteen weeks ended that date, covering mills whose statistics for both 1930 and 1929 are available, and percentage comparison with statistics 
of identical mills for the corresponding period of 1929: 


ONE WEEE No. 


—_ 


of Percent Percent Percent 
Softwoods: Mills Production of 1929 Shipments of 1929 Orders of 1929 
Southern Pine Association............ eseeses Zan 56,253,000 91 52,248,000 82 46,557,000 77 
West Coast Lumbermen’s Association....... + 186 172,124,000 93 145,652,000 78 152,154,000 75 
Western Pine Manufacturers’ Association.... 63 48,707,000 94 36,340,000 79 42,372,000 89 
California White & Sugar Pine Mfrs.’ Assn... 20 11,482,000 76 17,013,000 98 24,990,000 140 
Northern Pine Manufacturers’ Association... 8 2,514,000 61 4,050,000 83 3,896,000 77 
Northern Hemlock & Hardwood Mfrs.’ Assn... 19 2,050,000 91 1,031,000 40 4,352,000 558 
North Carolina Pine Association............ 48 06,000 88 5,612,000 6,373,000 101 
California Redwood Association...........6+:. 14 7, ‘010, 000 86 8,157, "000 106 8, 034, 000 92 
i. ns ca enwdashedkeeesciatee - 480 306,846,000 92 270,103,000 81 288,728,000 83 
Hardwoods: 
Hardwood Manufacturers’ Institute......... o 186 30,198,000 98 28,640,000 70 28,409,000 71 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 4,787,000 70 3,260,000 73 3,156,000 79 
tt i. +. veccaseccennereseuede coe 304 34,985,000 93 31,900,000 71 31,565,000 72 
i acs doneeedueee benesebuseus - 665 341,831,000 92 302,003,000 79 320,293,000 81 
POURTEEN WEEKS No. of 
Softwoods: Reports 
Southern Pine Association.........sse0+ occu tee 774,323,000 91 726,075,000 88 740,859,000 85 
West Coast Lumbermen’s Association...... -« 2,590 2,058, 460, 000 92 1,950,104,000 88 1,917,208,000 80 
Western Pine Manufacturers’ Association.... 835 "409, 116, "000 92 425,194,000 80 444,278,000 81 
California White & Sugar Pine Mfrs.’ Assn... 358 116, 884, 000 53 277,517,000 79 290,837,000 81 
Northern Pine Manufacturers’ Association.... 117 26,832,000 67 60,088,000 77 52,651,000 63 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 369 47,588,000 89 25,457,000 67 30,499,000 72 
North Carolina Pine Association.........ce0+:. 600 75,489,000 88 63,720,000 84 62,960,000 89 
California Redwood Association...........++. 198 103,463,000 111 91,493,000 101 97,553,000 96 
i in. .+onecenapdneseekenedesies 6,866 3,612,155,000 90 3,619,648,000 86 3,636,845,000 81 
Hardwoods: 
Hardwood Manufacturers’ Institute......... . 2,623 407,380,000 87 378,563,000 77 376,579,000 74 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 369 111,123,000 88 60,955,000 66 57,954,000 64 
Total hardwoods......... v¢hethionass ccccce 3,993 518,503,000 88 439,518,000 75 434,533,000 73 
hii. pcp iehéde er eeceheneseeteons ee 9,489 4,130,658,000 90 4,059,166,000 85 4,071,378,000 80 





Relation of Unfilled Orders to Stocks 


Wasuincron, D. C., April 14—Following is a statement for five associations of the gross stock 


footage April 


Association— 
i ee iD. . - 6d tcneddenedeb ousee 
West Coast Lumbermen’s Association..... ween 
Western Pine Manufacturers’ Association........ 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute 


ee eee eee eeeee 


5, and the percentage relationship of unfilled orders to stock: 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
106 774,539,000 155,778,000 20 


140 1,399,155,000 
17 1,144,419,000 
8 210,739,000 
187 1,048,537,000 


437,938,000 31 
139,126,000 12 

11,201,000 5 
238,609,000 23 





Southern Pine Barometer 


New Orveans, La., April 14.—For the week 
ending April 5, Saturday, 142 mills of total 
capacity of 16914 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,- 
000 feet between Nov. 1, 1926, and Oct. 31, 
1929), report as follows to the Southern Pine 
Association : 


Percent Percent 
3-year Actual 


Production— Carst Feet Ave. —— a 

Aver. 3 yrs... ..-. 171,300,177 

EE 6 0.66 ales ... 62,902,890 88. 
Shipments* ..2,763 58,023,000 81. 38 92.24 
Orders— 

Received* ... 2,474 651,954,000 72.87 82.59 

On hand end 

weekt ..... 8,981 188,601,000 


*Orders were 89.54 percent of shipments. 
tCarload basis is 21,000 feet. 
tOrders on hand at above 142 mills showed 


a decrease of 3.12 percent, or 6,069,000 feet, 
during the week. 





Hemlock and Hardwood 


Osnxosu, Wis., April 14—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 


ended April 5: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 60 units...12,553,000 210,000 100 
Actual production... 7,875,000 131,000 62 
Shipmentst ........ 5,461,000 91,000 43 
Orders receivedt.... 6,418,000 107, 000 61 
Orders on hand..... 34,379,000 ...... 
Hemlock— 
Capacity, 81 units*..17,113,000 210,000 100 
Actual production... 2,892,000 36,000 16 
Shipmentst ........ ,932,000 24,000 11 
Orders receivedf.. 4,898,000 61,000 28 
Orders on hand...... .15, wee ee 


*Daily 10-hour productive capacity of 35, 000 
feet is considered one unit. The production 
is based on lumber scale. 


?tLumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments. 





California Redwood 


San Francisco, Cautr., April 12.—The fol- 
lowing information is summarized from the re- 
ports of 14 mills to tke California Redwood 
Association for the week ended April 5: 
Redwood. White- 


Percentof wood 
production Feet 








Feet 


Production 7,010,000 100 1,702,000 
Shipments ..... 8,157,000 116 1,475,000 
Orders— 
Received . 8,034,000 114 999,000 
On hand . 28,873,000 “xe 6,363,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California*...... 3,577,000 ,369,000 
Southern California*....... 1,852,000 1,011,000 
PE gcbbsneseesesinva 173,000 119,000 
ee he nda kee aan 1,769,000 3,205,000 
PE “ScGesss cvetcedncws 786,000 330,000 

8,157,000 8,034,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


North Carolina Pine 


Norrotk, Va., April 14.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and eleven 
mills for the week ended April 5: - 

er- 


Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* .16,650,000 si =" we 
Actual ....10,345,000 62 na 

Shipments .. 8,929,000 54 86 re 

Orderst ..... 8,602,000 51 82 95 

Unfilled 
orders ....66,118,000 


* “Average” is of production for the last 
three years. 


vette eg of orders per mill this week 
amount to 76,595 feet; preceding week’s av- 
erage was 112,739 feet. 





California Pine Statistics 


San Francisco, Cautr., April 12.—Following 
is the latest report of the California White & 
Sugar Pine Manufacturers’ Association based 
on statistics for twenty-five mills: 


Percent 
Percent of same 
of pro- period 
Feet duction of 1929 
Por Week ended April 5: 
Production ....... 14,971,000 ats 
Shipments ....... 24,476,000 164 
EE Wire saree ocean a 32,543,000 218 wie 
ES 609,157,000 ate 112 
Por Jan. 1 to April 5: 
Production ..-122,420,000 a dia 53 
Shipments ........ 294,024,000 240 78 
ME onde encenke 309,646,000 253 81 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., April 16.—The West Coast 
Lumbermen’s Association reports that 215 mills 
—all those giving production, shipments and or- 
ders—during the week ended April 12 gave 
these figures: 

Production . 186,519,000 
Shipments.161,886,000 13.21% under production 
Orders ....176,790,000 5.22% under production 

A group of 302 mills, whose production re- 
ports of 1930 to date are complete, reported as 
follows : 


Average weekly operating capacity. 295,383,000 
ae weekly cut for fifteen weeks— 


| I Sree pi ie ep rey 206,764,000 
SY 20 oa! Sai aha Gia SCE ac eal ieate oa 179,796,000 
Actual cut week ended April 12..... 212,683,000 


A group of 214 mills, whose production for 
the week ended April 12 was 186,318,000 feet, 
reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
Rail . 69,859,000 64,827,000, 172,716,000 

Domestic 

cargo ... 51,494,000 60,072,000 217,224,000 
Export ... 29,033,000 40,509,000 203,693,000 
Local ..... 11,299,000 oe ere 
161,685,000 176,707,000 593,633,000 


A group of 185 mills, whose reports of pro- 
duction, shipments and orders are complete 
for 1929 and 1930 to date, reported as follows: 

Week 
ended Apr. 
12, 1930 


Production .172,825,000 148,702,000 161,155,000 
Shi —— :151,216,000 140, 146, 000 160,393 3,000 
Orders .....158,798,000 138,281,000 171, 996,000 


Average first 15 weeks 
1930 1929 
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Western Pine Summary 


[Special telegram to AMERICAN LuMBERMAN] 


PortLAND, Ore., April 16.— The Western 
Pine Manufacturers’ Association reports as 
follows on operations during the week ended 
April 12: 

Total number of mills reporting, 82: 
Actual production for week....... 


50,388,000 
DEMO 6 dscad Ce ree SevG eS ewd es 38,932,0 
Soars SOON a oo 64 0.0095 ccedened - 44,912,000 


Report for 62 mills: 


seating: GOINGEET > =.4 2.000.006 9.0'0.0's 72,636,000 
Average for 3 previous years..... 47,628,000 
‘Actual production for week...... 46,951,000 

port for 77 mills: 
poe MIs 62.6 0 s0 dere Fe 49,340,000 
Oe eS er rrr 142,246,000 
Stocks on hand April 12.......... 1,145,436,000 
Identical mills reporting 62: 

Production— 
Operating capacity............. 72,636,000 
Average for 3 previous years.. 47,628,000 


Week ended Week ended 
Apr. 12, 1930 April 13, 1929 
Actual prod. for week 46,951,000 51,360,000 


GhinmentS ..ccceccnes 36,912,000 47,105,000 
Orders received....... 36,002,000 43,369,000 
Identical mills reporting, 37: 

Production— 

Average for 3 previous years...... 37,939,000 


Weekended Week ended 
Apr. 12,1930 Apr. 13, 1929 
Unfilled orders........116,662,000 152,776,000 
Gross stocks on hand.944,183,000 813,575,000 


West Coast Analysis 


SEATTLE, WAsH., April 12.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended March 29: 




















Washington British 
and Oregon Columbia 
93 mills 19 mills 
Orders on hand first of 
week 
Calitermin. sccccccs 58,928,152 1,757,270 
Atlantic Coast..... 111,062,501 16,094,201 
Miscellaneous ..... 3,682,287 9,268,391 
I atte onal ae. cee 173,672,940 27,119,862 
Orders received— 
COPIRGRIEE . c.6ceciece 17,833,562 1,225,689 
Atlantic Coast..... 31,946,345 2,126,392 
Miscellaneous ..... 3,765,000 1,865,000 
TE o6.40ed0s sas 53,544,907 5,217,081 
Cancellations— 
CE cen we cds | aa wae 
Atlantic Coast..... eo. oe 
DEOEED cecce “Gv ataawes.). sedeneus 
TE  ekéteeneun 0 ne 
Shipments— 
Cantitermia . ....cces 15,768,849 1,675,345 
Atlantic Coast..... 28,423,691 6,686,437 
Miscellaneous. 1,014,899 4,201,250 
TS. dcr stn teed 45,207,439 12,563,032 
Orders on hand end of 
week— 
COMEOGRIR. cccicccse 60,835,207 1,307,614 
Atlantic Coast..... 112,647,444 11,534,156 
Miscellaneous ..... 6,432,388 6,932,141 
TOR scitacaenvese 179,915,039 19,773,911 
Total domestic cargo— . 
Orders on hand first of 
WEE . K.dcctidacweev es sean 200,792,802 
Orders received.......... 58,761,988 
Cancellations ....... see; 2,095,369 
aye 57,770,471 
Unfilled end of week..... 199,688,950 





Purchases Kiln Equipment 


_ RHINELANDER, Wis., April 14.—In connec- 
tion with its factory modernization program, 
the Robbins Flooring Co., of this city, has 
purchased from the Standard Dry Kiln Co., 
of Indianapolis, Ind., a Standard progressive 
dry kiln. This kiln is 104 feet long by 19 feet 
wide, is of the latest Standard 4-zone pro- 
gressive, cross-pile design and will operate on 
either live or exhaust steam at 5 pounds 
pressure. Standard engineers are changing the 
entire dry kiln battery over to the Standard 
vacuum system of heating for low pressure 
steam operation. Officials of the Robbins 
Flooring Co., advise that the kiln is designed 
to dry 6/4 maple for 1%- and 1%-inch maple 
flooring. Most of this heavy flooring is shipped 
to foreign countries where the moisture content 
requirements are very exacting. 


Census Bureau Delivered Prices 


Wasuincrton, D, C., April 14.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid March 1, by contractors for material delivered on the job, these 


being selected from the complete list: 


No. 1 Dimension, 

81815, 2x4—16 

Southern Douglas 

pine fir 

New Haven, Conn.............. si" $48.00 
New Bedford, Mass............ ia eum 45.00 
Poughkeepsie, N. Y........... dial i 45.00 
ee $42.00 50.00 
SE bees + osc us eve bed - 42.00 49.00 
OE oe tn ct bod a0 kee icine a ehie 
ln is haeie eS dummies . 47.50 45.00 
PRISRGOIMEM, FR. ce cccccccccce - 37.00 40.00 
ST ree 40.00 50.00 
SE, SEs ive 0.0 Seed cinin de 45.00 50.00 
icin to obs vesies 45.00 48.00 
Youngstown, Ohio ............. 45.00 45.00 
- 2... . Se - 50.00 50.00 
DE, RI on 0 6 cas cdereines 43.50 saekes 
oS, ee 40.00 43.00 
op ee - 39.50 44.00 
Kansas City, Mo............... 45.00 neil 
ings ide we owen eae cae t 50.00 
Se eee te 46.00 46.00 
SO” eee 48.00 ee 
ere re Pong 34.00 
San Francisco, Calif........... 4, bee 27.00 
Beattie, We. cccccscecvcses fe iwas 19.00 


, 1x4” Shingles, Extra 
Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” pine fir Red 
No. 1 “C’ e.g. No.2v.g. cedar Cypress 
$36.00 noes pice $6.50 oot 
40.00 ey $80.00 6.10 a 
40.00 vltten 85.00 Pra 
39.00 $80.00 80.00 5.90 
41.00 85.00 85.00 6.00 
85.00 6.00 Cre,” 
40.00 85.00 80.00 6.40 anh 
40.00 85.00 77.50 6.75 $8.00 
35.00 75.00 eee cont 
e's TT 6.00 eke¥ 
40.00 85.00 80.00 6.00 aia 
45.00 oat 7.50 eae 
is 75.00 75.00 6.00 6.00 
37.00 72.00 ‘eo 6.10 dee 
48.00 80.00 ~~ 5.00 ‘ 
42.00 57.50 60.00 4.68 
oe 68.00 ~ 5.20 
48.00 ined 78.00 6.50 
45.00 72.50 6.50 ary 
re nf 7.50 9.00 
34.00 65.00 5.00 >a 
27.00 55.00 5.00 
19.00 42.50 3.25 





Urges Tariff on Imported Lumber 


[Special telegram to AMERICAN LUMBERMAN] 


Pine Biurr, Ark., April 16—The West Side 
Hardwood Club met here today at the Hotel 
Pines, with President A. W. Bird in the chair. 
The first order of business was the discussion 
of a proposed tariff on lumber from foreign 
countries, and eleven good reasons for having 
this tariff were given, which in part are as 
follows: First, the lumber industry is one of 
the basic industries of America as it gives em- 
ployment to thousands of men in every section 
of the country and its products represent a 
major portion of the traffic hauled by the rail- 
roads of the United States. Second, in many 
sections of the country lumber manufacturers 
pay the bulk of the taxes. Third, with the an- 
nual consumption of lumber in our doméstic 
markets steadily declining, many mills in the 
South and West have been forced to close 
down. The competition of foreign woods, ad- 
mitted free of duty, will intensify this situa- 
tion, throwing a greater number of American 
laborers out of work. Fourth, many lumber 
companies in the South are spending large sums 
on forestry and reforestation. These programs 
are costly and unless the American lumber in- 
dustry is protected from the influx of foreign 
lumber there will be no incentive for growers 
of timber to provide a constant supply of raw 
material for our plants. 

Other reasons given why the United States 
should have a lumber tariff were that farmers 
during the off-crop season were employed to 
cut and haul timber which gave them money 
to help carry them over the year and, of course, 
merchants and others profited by money thus 
earned. Most farmers in the South are grow- 
ing timber on a large part of their land that is 
not under cultivation and they are now pro- 
tecting wood lots with a view of marketing 
the timber from time to time. Naturally there 
would be no incentive on their part to protect 
these woodlots if they could not find a market 
for their timber. In most cases foreign lumber 
comes into this country by water in foreign 
ships, thus reducing the volume of freight car- 
ried on American railroads. 

‘When the lumber business is depressed, the 
supply houses, local merchants, employees of 
lumber manufacturing plants, bankers and oth- 
ers are affected, which, of course, hurts every- 
body in the community. 

The tariff on lumber will not materially af- 
fect the retail price on lumber and should have 
a tendency to stabilize prices so that, with in- 
creased production, overhead costs will be re- 
duced. The tariff proposed is $1.50 a thousand 
with the exception that rough lumber and lum- 


ber surfaced on one side when imported from 
countries contiguous to the United States may 
come in free. With this provision in the tariff, 
the effect on the American consumer will be 
very slight and perhaps not at all noticeable. 
It was the consensus that firms individually 
should immediately wire their senators and con- 
gressmen as to their views on why they should 


have a lumber tariff. 


Stocks covering green and dry flooring oak 
showed 4,000,000 feet green, 5,700,000 dry, with 
orders on hand for this item totaling 1,600,000 
feet. Orders for other hardwoods amounted 
to 12,000,000 feet; logs on hand totaled 4,600,- 
000 feet. Total feet of green and dry lumber 
on hand 62,600,000, with twenty-six mills re- 
porting. 

Guests of the club today were A. L. Miller, 
of Peers & McGlone, and W. H. Brooks, of 
the Arkansas Oak Flooring Co., this city. 

The next meeting will be held here Wednes- 
day, May 21, at which time District No. 2 of 
the Hardwood Manufacturers’ Institute will 
hold its district meeting with this club. 





Speaks on ‘“‘Business Records” 


New York, April 15.—Frank D. Homan, 
credit and advertising manager of the Dykes 
Lumber Co., was the chief speaker last Friday 
night at a meeting of the Nylta Club. His 
subject was “Business Records.” Mr. Homan 
spoke from fifteen years of experience and said 
that the lumbermen should bear in mind that 
there was something of importance to keep 
track of besides dollars and cents. 

He particularly urged the necessity of look- 
ing. after new accounts and keeping a close 
history of accounts receivable. He emphasized 
the importance of credits and cited the benefits 
of seeking the aid of the New York Institute 
of Credits whenever troublesome issues arise. 
He spoke of the good being accomplished by 
the new New York Retail Lumbermen’s Asso- 
ciation and the New York credit group and 
urged more firms to join these two organiza- 
tions. 

Robert Northrup, of the safety division, 
New York Department of Labor, pointed to 
the high record of 325,000 industrial accidents 
in New York State in a year with a conse- 
quent loss of $32,000,000. He said the vast 
majority of these mishaps are avoidable. In 
the woodworking industries, he said, 75 per- 
cent of accidents are due to human failure, 
rather than to machinery. 

The Nylta Club will not meet this week, 
owing to the Good Friday holiday. 
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Proposals for Flood Control, Fire Protection and Tax Revision Are Presented 
for Discussion at Annual Congress 


Mempuis, TeNN., April 14.— With more 
than 300 persons in attendance, both lumber- 
men and foresters, the twelfth annual meeting 
of the Southern Forestry Congress opened last 
Thursday morning at the Hotel Peabody here, 
George T. Houston, the president, presiding. 
It was the largest attendance on a first day 
since the organization of the congress arid a 
large percentage was from the sixteen southern 
States, although there was a good crowd of 
Memphis hardwood men, many of whom had 
never before attended a meeting of the congress. 

President Houston introduced Judge Edgar 
Webster, of the first criminal court of Mem- 
phis, as the official representative of Tennes- 
see, who welcomed the delegates. 

President Houston, in responding, told some- 

thing of the organization of the Southern For- 
estry Congress and gave a general review of 
the work it is undertaking. He urged the co- 
operation not only of lumbermen and foresters 
but also urged all citizens to join in this most 
important work, which would greatly aid the 
southern States. 
“Our plans include,” said President Houston, 
a second channel west of the Mississippi 
River, in the lower basin, connecting with the 
Arkansas River, south to the Red River and 
through the Atchafalaya River to the Gulf, 
with sufficient flowing capacity to carry off all 
flood water over and above the present flood 
stage, which will take care of backwater in 
these entiré basins, drain the territory through 
which the channel is extended and enable the 
inhabitants to obtain relief. The great amount 
of young growing timber, extending practically 
over the entire lower valley, will afford a con- 
tinuous future supply for every State in the 
lower Mississippi Valley, which will make them 
industrial States.” 


“ 


Foresters Recommendations 


Mr. Houston at this point turned the morning 
meeting over to W. S. Maddox, Tennessee 
State forester, who is secretary of the con- 
gress, and he in turn introduced E. A. Sher- 
man, associate forester of the Forest Service, 
Washington, D. C., who addressed the con- 
vention on “Conservation of Forests, Waters 
and Soil.” 

Mr. Sherman said he assumed that the ne- 
cessity of forestry was admitted by all those in 
attendance, but wished to put something new 
into the discussion of forestry, which would 
revert back to flood control, or forestry as a 
means of flood control. He said that floods 
could be ended and the Mississippi River 
would run as clear and unsullied as a.moun- 
tain brook, if a wide co-ordination of all re- 
sources were possible. However, he admitted 
that a program had not as yet been worked 
out. 

Reforestation—although absolutely neces- 
sary to the program—can not alone bring 
about control] of the giant river, Mr. Sherman 
explained. Only about 20 percent of land 
drained by the Mississippi River is forested. 
But if these remaining forests in the Missis- 
sippi Valley were put under effective protec- 
tion, it is estimated that the river's flood crest 
would be reduced by approximately 55 inches. 

This, of course, he continued, could not be 
brought about by public fiat, either State or 
Federal. It involves the use of 240,000 square 
miles of privately owned farm lands, and 
its accomplishment would require education, 
co-operation and co-ordination through the 
course of several generations. 


Mr. Sherman’s talk brought forth consider- 
able discussion from various foresters and lum- 
bermen in the audience. It was more or less 
confined to flood control, a subject which, the 


speaker stated, is close to the hearts of all 
southerners. 
New Timber Crop Possibilities 

“Possibility of Securing New Crops of Tim- 
ber in the South,” was discussed at length by 
E. L. Demmon, director of the Southern For- 
est Experiment Station, at New Orleans, La. 
Mr. Demmon told of the work being accom- 
plished by this station, and how it is working 
to show what timber is best adapted to the 
various lands throughout the South. 


Future Needs of Forests 


Wilson Compton, secretary-manager of the 
National ‘Lumber Manufacturers’ Association, 
who was next on the program, was unable to 
be present but sent his address to D. R. Brew- 
ster, district manager of the association, who 
read the paper. The subject was “Our Future 
Needs for Forests.” 

Mr. Compton outlined the various needs for 
forests, and showed that today they were just 
the same as they were years ago; now, how- 
ever, he pointed out, the use of substitute ma- 
terials is under way, and has hurt the lumber 
business greatly in the last few years. He 
declared that today the consumption of lumber 
is far less than it was a few years ago and 
that the decrease resulted from lack of proper 
merchandising by the manufacturer of lumber. 
It was due in part to the talk of “lumber 
famines” that were common in the old days 
and used for a purpose by lumber manufac- 
turers. However, the consumer today uses 
wood really from choice, for he has many ma- 
terials from which he can choose. 

Mr. Compton pointed out the great need of 
work such as is being done by the Southern 
Forestry Congress and urged that it continue. 

One may venture, read the paper in closing, 
the prediction that the next quarter of a cen- 
tury will see not only extensive expansion in 
public forest ownership but also large inter- 
regional consolidations of private forest own- 
ership and lumber manufacturing and wood 
conversion plants. A generation ago alarm- 
ists saw in an alleged but largely imaginary 
concentration of forest ownership a threat of 
future timber “monopoly.” This fear has 
since been exploded—never more frankly than 
in the recent annual report of the forester of 
the United States. In its place is the pros- 
pect, and the promise, of a. type of proprie- 
tary consolidation which will seek, not the 
phantom advantages of timber monopoly, but 
the tangible advantages, through more diver- 
sified facilities of complete timber utilization, 
based upon more efficient merchandising serv- 
ice, and a sustained supply.of raw material 
through commercial forest growing. 


The morning program was closed by a talk 
by Henry E. Hardtner, past president of the 
congress and chairman of the executive com- 
mittee, who is also president of the Urania 
Lumber Co., Urania, La. His subject was 
“Natural Forest Replacement.” Mr. Hardtner 
has been reforesting since 1913 and was cne 
of the pioneers in this work. He owns vast 
acreage in southern Louisiana and his talk was 
descriptive of the work that has been done 
in that section, not alone by himself but by 
the United States Forest Service, and also by 
States foresters. He gave some word pictures 
of the old days of forest fires, floods, and 
plagues, and told how the new methods have 
gradually supplanted the old. He urged re- 
forestation through the Southland. 


THURSDAY AFTERNOON 


E. O. Siecke, Texas State forester, who is 
vitally interested in the work of the congress, 
was asked by President Houston to preside 
during the afternoon and -he first introduced 


C. W. Strauss, of the Malvern Lumber Co,, 
Perla, Ark., who addressed the convention on 
“Continuous Operation from Second Growth 
Timber.” 

Mr. Strauss gave a brief outline of an opera- 
tion, with which he is familiar, where not only 
second-growth but third-growth timber was 
utilized at a profit. He showed from this 
that with most efficient management and care- 
ful selection of timber it is entirely possible to 
operate continuously in second-growth tim- 
ber. Mr. Strauss gave a word picture of what 
had happened in the last fifty years and the 
changed methods of operation, and showed that 
it would be necessary to get back to the old 
methods in order that second-growth timber 
may permit of continuous operation. He 
showed that the methods now being developed 
by foresters would lead to continuous opera- 
tion of even third-growth timber. 

W. L. Hall, president of the Hall, Kellogg 
& Co., Hot Springs, Ark., spoke on “Growing 
Timber as Security for Long Term Loans.” 
The changed conditions in the lumber indus- 
try were pictured by Mr. Hall to show that 
the conditions today are not as good for loan- 
ing on timber lands as in the days when large 
tracts were owned. It was further shown that 
in the days of old these tracts were not at- 
tacked by fire, and that there was no worry 
about fire danger, which came with the devel- 
opment of railroads. However, Mr. Hall 
pointed out that long term loans could be made 
today on timber land with proper ownership, 
good conditions, a definite purpose in view, and 
the right kind of growth, though unless this 
was watched closely the loans might be ex- 
ceptionally bad, or would be given for only a 
short term, as are the majority of loans today. 


Says Over-Production Should Be Stopped 

In the absence of John B. Woods, forester 
for the Long-Bell Lumber Co., of Longview, 
Wash., his paper was read by A. D. Read, 
resident forester for Louisiana of the same 
company. Mr. Woods’ subject was “Over- 
Production,” one that today is uppermost in 
the minds of lumbermen. He declared that 
over-production is one of the greatest problems 
and urged that it be stopped at once. He 
pointed out, however, that this was only tem- 
porary, and further emphasized that it is pre- 
valent in all lines of business today. There is 
need for other remedies, he declared, along 
with controlled or balanced production to meet 
demand. He pointed out that big forestry or- 
ganizations were needed today that they might 
delve into these problems and solve them, and 
so that forests would not have to be cut away 
in order to get a little profit out of lumbering. 

“Our greatest problem is to organize our 
industry for the long pull,” he declared, “which 
shall permit us to see past the present era of 
too rapid liquidation into the future, when for- 
ests will be regrown and production will be 
measured by natural growth.” 

In closing, Mr. Woods suggested the ap- 
pointment of a committee of five for the pur- 
pose of studying forestry problems, the com- 
mittee or commission to be composed of lum- 
bermen and foresters, with additional advisors, 
and “then let this commission tell us what our 
trouble is and what the remedy should be.” 


Improved Sales Methods Urged 


One of the most interesting and instructive 
talks of the afternoon was given by O’Neill 
Ryan, sales manager, insulating board division, 
Chicago Mill & Lumber Corporation, Chicago, 
in which he outlined the work that is being 
done by this: company at its plant at Green- 
ville, Miss., where it is making insulating board 
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from wood waste. From this phase he went 
into the merchandising of lumber as a whole 
and told of the poor methods which had been 
used in the past and urged that better prin- 
ciples be followed. 

The afternoon program was closed by an 
address by C. Arthur Bruce, vice president of 
E. L. Bruce Co., and chairman of the general 
conservation committee of the Hardwood Man- 
ufacturers’ Institute. His subject was “Lum- 
ber Markets and Lumber Consumption.” Mr. 
Bruce gave a graphic picture of the loss of 
markets for lumber in the last few years, and 
how, after a fashion the lumber interests have 
started to regain them. He told of studies 
being made to determine lumber consumption, 
and to find new markets, especially for hard- 


woods. 
FRIDAY MORNING 


Tom Wallace, of Louisville, Ky., past presi- 
dent of the Southern Forestry Congress, pre- 
sided at the Friday morning session, and intro- 
duced the first and only woman speaker of the 
convention, Mrs. A. R. Hudson, of Memphis, 
chairman of the conservation committee of the 
Nineteenth Century Club of Memphis. She 
spoke on “The Southern Clubwoman’s Part in 
Forest Conservation,” and urged that women be 
put on all forestation commissions and com- 
mittees, telling of the work that women through- 
out the South are now doing in the interest of 
reforestation. 

Page S. Bunker, State forester of Alabama, 
from Montgomery, the next speaker, discussed 


throughout the southern States, in converting 
waste land into timber tracts. He told of the 
various men in the forestry department of the 
State and how they were constantly working 
with the land owners in an effort to reforest 
lands now lying idle. He urged that Ten- 
nessee establish State forests. 

The morning program was closed with a 
talk on “Wood Utilization,” by P. A. Hay- 
ward, Department of Commerce, Washington, 
D. C., showing how wood utilization would aid 
in timber conservation. 


FRIDAY AFTERNOON 


James Boyd, of New Orleans, presided at 
the Friday afternoon session, at which the 
opening address’ was delivered by A. J. Max- 
well, commissioner, department of revenue, 
Raleigh, N. C., who spoke on “Forest Tax- 
ation.” He laid the foundation for his tax- 
ation plan by telling the reasons for proper 
taxation methods throughout the Southland. 
“The system I have in mind,” he said, “as 
both fair and practical, is that of a reasonable 
appraisal of present land values, but with no 
future increases in tax value of such lands by 
reason of timber growth, and then the sub- 
stitution of a severance tax, to be paid when 
timber is harvested, in lieu of an annual tax 
upon the value of the growing timber.” 

“The adoption of such a policy,” Mr. Max- 
well continued, “will require a constitutional 
amendment in the majority of southern States, 
liberalizing the old constitutional requirement 


Officers Elected 


At the closing sessions Friday, Hot Springs, 
Ark., was selected as the site for the 1931 an- 
nual convention. Officers for the new year 
were elected as follows: 

President—Albert L. Strauss, of Malvern 
Lumber Co., Malvern, Ark. 

Vice president—W. L. Hall, of Hall, Kel- 
logg & Co., Hot Springs, Ark. 

Secretary—R. H. Brooks, Little Rock, Ark. 

Assistant secretary—F, L. Body, Hot 
Springs, Ark. ° 


Resolutions Adopted 

Resolutions adopted at the closing session 
urged that Congress provide funds to make a 
thorough study of the problems of forest man- 
agement, utilization etc., of the idle cut-over 
lands in the South; that the practice of selec- 
tive logging be engaged in; that sufficient funds 
be provided by the Government so that fire 
warnings could be sent out “by the weather 
bureau, covering the southern forest region; 
that increased funds be allotted to make in- 
tensive study of the control of harmful forest 
insects; that the secretaries of agriculture and 
interior make provision for investigation of the 
relation of forests to the regularity of stream 
flow; that devastated areas now unproductive 
be acquired by public agencies “for such public 
purposes as may be necessary and desirable.” 

Thanks of the congress were extended to 
Gov. Horton of Tennessee, to official bodies, 
the press, the officers of the association for 
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Foresters and lumbermen in attendance at twelfth annual Southern Forestry Congress, Memphis, Tenn., April 10 and 11. 


“Relation of Public to Private Responsibility 
in Forest Fire Protection.” Mr. Bunker has a 
great deal of experience in forest fire work and 
pointed out the value of public co-operation in 
this work. 

James D. Lacey, of James D. Lacey & Co., 
of Chicago and other cities, who was on the 
program for a short talk on “Forest Fires in 
the South,” was unable to be present because 
of illness. His paper was read by W. D. Bur- 
land, forester of the Missouri-Pacific Lines, 
sent to the congress as official representative 
of L. W. Baldwin, president of the railroad. 
This address presented a brief history of south- 
ern forests, chiefly from Mr. Lacey’s personal 
experiences. Mr. Lacey’s paper also referred 
to reforestation in general and said that lum- 
bering could still be profitable if taxation was 
fixed so that timber would not have to be cut 
so rapidly, and also so that the growing of 
timber would be encouraged. 

_ “The Need of State Forests” was the sub- 
ject of a paper read by D. E. Lauderburn, ex- 
tension forester of the University of Missis- 
Sippi, extension department. He urged passage 
of laws by States which would permit of put- 
ting this idle or waste acreage into State for- 
ests so that trees could be grown for posterity. 
_ “Forestry in Tennessee” was discussed by R. 
S. Maddox, State forester of Tennessee, from 
Nashville, who has done such fine work 


that all property be taxed according to. the 
uniform rule and on the valuation basis. 

“Plan of Taxation” was the subject of a 
paper which had been prepared by W. P. Lem- 
mon, forest engineer from Johnson City, Tenn., 
and was read by one of the officers of the con- 
gress. Mr. Lemmon’s plan of taxation differed 
slightly with that of A. H. Maxwell, in that 
he said that authority should be given to differ- 
entiate between agricultural lands and forest 
lands, or to designate as forest land that which 
is best suited to the growing of timber. 

The banker’s side of forestry was discussed 
briefly by John J. Heflin, vice president of the 
Union Planters National Bank & Trust Co., 
of Memphis, who took as his subject “Money 
Handled by Banks in Connection With Forest 
Products.” He discussed the various short 
and long term loans on timber and said that 
the bankers were just as anxious as anyone else 
to help the southern States in any reforesta- 
tion program, 

A paper on “Utilization as a Stimulus to 
Industrial Forestry” was read by R. D. Gar- 
ver, senior forester, Forest Products Labora- 
tory, Madison, Wis. “Forest Legislation” was 
discussed by G. Hi Collingwood, forester, 
American Forestry Association, Washington, 
D. C. The last paper read was by W. B. Bell, 
of Washington, D. C., on “Forest, Game and 
Wild Life.” 


courtesies extended and to E. C. Atkins & Co. 
for furnishing the official badges. The con- 
gress further recommended that legislation au- 
thorizing expenditures for improvements in the 
national forests be passed. 

The chief resolution had to do with the prob- 
lem of controlling Mississippi floods; that this 
could be done in four ways only: By the con- 
struction of levees, spillways or by-passes, res- 
ervoirs and the growing of forests. It was 
urged that prompt action be taken on all of 
these, each in its proper field, without waiting 
for the final completion of the other, so the 
“program of forest protection and development 
should be promptly and energetically carried 
forward, with proper consideration, also, to 
the protection and conservation of the forests 
of the lowlands.” 

A resolution on flood control, urging the 
congress to make a request that congressional 
committees and engineers give considera- 
tion to the plan of a second Mississippi River 
channel, which had been proposed by the re- 
tiring president, George T. Houston, was voted 
down by the congress after heated discussion. 
It was voted down on the ground that another 
resolution asked Congress for flood control 
measures, and that this resolution would tend 
to show that the Southern Forestry Congress 
favored the plan of a second channel rather 
than other plans which had been proposed. 
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Datias, Tex., April 
14.—Stressing the im- 
portance of Texas farms 
and ranches as an un- 
developed source of 
business for the lumber- 
men, and sounding a 
call for a return to bas- 
ic business principles 
with a definite policy of 
credit extension, the 
forty-fourth annual con- 
vention of the Lumber- 
men’s Association of 
Texas came to a close 
last Thursday 


J. W. ROCKWELL, 

Houston, Tex.; here 
afternoon with the elec- 
tion of James W. Rock- 
well, of Houston, to the presidency of the as- 
sociation and the selection of San Antonio as 


Elected President 


the 1931 convention city. [Note—A report of 
the first day’s session appeared on pages 58-60 
of the April 12 issue of the American LuM- 
BERMAN.—EDITOR. | 

San Antonio was chosen as the site for the 
next convention after a last minute bid had been 
made by George C. Vaughan, veteran lumber- 
man of that city. Bids were entered by Houston 
San Antonio, Galveston, Corpus Christi, and 
Fort Worth, and until San Antonio’s entry Fort 
Worth was conceded a favorite. It was un- 
derstood that the 1932 convention will go to 
Fort Worth. 

Directors elected at the Thursday morning 
session, who in turn elected the officers are: 

John F. Barnes, Waco; Charles Bartlett, Dal- 
las; T. W. Blake, Houston; T. B. Brazelton, 
Waco; Willard Burton, Fort Worth; R. W. 
Jenkins, Houston; T. B. Hinkle, Paris; N. C. 
Hoyt, Houston; John C. Hubbard, Weimar; R. 
P. Jeter, Cameron; E. L. Kurth, Keltys; Rob- 
ert Lander, El Paso; C. R. Burrow, Canyon; 
Webster McEvoy, Houston; I. B. McFarland, 
Houston; Leroy K. Morris, Brownsville; R. G. 
Mueller, Austin; F. W. Murphy, Houston; Hu- 
bert Oxford, Beaumont; S. H. Frieze, New 
Braunfels; C. D. Shamburger, Wichita Falls; 
Walter Steves, San Antonio; P. E. Turner, 
Houston; C. T. Vaughan, San Antonio; J. R. 
Woodson, Caldwell; C. W. Bryant, Sweetwater; 
J. B. Coe, Amarillo; F. B. Cragin, Midland; 
J. W. Deal, Kansas City, Mo.; H. W. Galbraith, 
Amarillo; L. D. Garrison, Corpus Christi; H. 
B. Hawley, Dallas; Dewey Foster, Brownwood; 
Ward Kelley, San Antonio; Max Lingo, Dallas; 
A. W. May, Lubbock; Sam McCarroll, San An- 
tonio; J. EB. Quarles, Forth Worth; J. W. 
Rockwell, Houston; H. A. Sauer, Houston; H. 
H. Hardin, Fort Worth; R. T. Spencer, Waco; 
R. E. Wooldridge, Gainesville; G. H. Zimmer- 
man, Waco, and I. O. Laird, Houston. 


Other Officers Chosen 


In addition to the president, the directors 
chose the following officers: 

First vice president—I. B. 
Houston. 

Second vice 
Dallas. 

Third vice president—Curtis T. Vaughan, San 
Antonio, 

Treasurer—N. C. Hoyt, Houston (re-elected). 

Secretary-Traffic Manager — R. G. Hyett 
(re-elected). 


Sergeant-at-Arms—John C. Ray, Waco (re- 
elected). 


Resolutions praising the good fellowship and 
leadership of J. A. Kirkpatrick, Waco, retiring 
president, were adopted at the closing session. 

Importation of sawn lumber, produced in 
Russia by labor working for less than an Amer- 
ican living wage, was scored and a tariff upon 
all lumber imported into the United States was 
requested in resolutions adopted at the final 
session of the convention. Other resolutions 


McFarland, 


president—H. B. Hawley, 


provided for an annual meeting of the board of 
directors of the association on the day preced- 
ing the opening of the convention, and praised 
the hospitality of Dallas lumbermen and mate- 
rial dealers in arrangements for the convention. 


Plan Modernization Campaigns 


Speakers throughout the convention empha- 
sized the necessity of developing the agricul- 
tural possibilities of the lumber industry, to- 
gether with the potential business which will be 
obtained through home modernization cam- 
paigns to be conducted throughout the State. 
The latter theme was reiterated at a lunch- 
eon sponsored by the Dallas Chamber of Com- 
merce when A. L. Ford, managing editor of the 
AMERICAN LUMBERMAN, outlined the purposes 
of the modernization campaign and told of the 
effect it would have in taking up the slack in 
unemployment. Another luncheon for sales man- 
agers and salesmen, attended by fifty-three lum- 
bermen, was held the same day under the 
auspices of the Southern Pine association, with 
E. E. Hall, Houston, as chairman. John F. 
Carter, trade promotion manager for the asso- 
ciation, announced plans for a series of inten- 
sive local campaigns to be conducted through- 
out the State in co-operation with the various 
dealers and organizations. 

Value of Moisture Content 

Usages leading to grading rules and stand- 
ardization measures for the lumber industry 
were recounted by P. A. Bloomer, Fisher, La., 
in a talk on “Moisture Content; Its Value to 
You and in Building”. 

Shipment of green lumber is just as accept- 
able, so far as shrinkage is concerned, as ship- 
ment of lumber brought down to 27 or 30 
percent moisture content, he pointed out. 

The danger of insufficient drying of lumber 
is that too often the defect is not discovered 
until the material has been fabricated into the 
building, he said. Freight cars constructed of 
lumber bought on the price basis only were so 
unsatisfactory that the railroads now specify 
a definite moisture content, Mr. Bloomer pointed 
out. Moisture absorbed in shipment is negligible, 
it was said. 

“The public must demand that. manufactur- 
ers and shippers complete the seasoning of lum- 
ber before it is placed on the market,” Mr. 
Bloomer declared. “Otherwise the way is left 
open to deceive the public, thereby arousing its 
distrust. Lumbermen must assume the responsi- 
bility of protecting the good name of lumber 
as a building product.” 

He urged that lumbermen observe as official 
the moisture rules promulgated by the South- 
ern Pine Association, whether they are mem- 
bers or not. 

Play at business and work at friendship, 
Jack Dionne, of Houston, advised the conven- 
tion at the Wednesday morning session in a 
talk upon “Good Fellowship”. The three requi- 
sites of friendship he defined as understanding, 
loyalty, and helpfulness. 

“Advantages of friendship are seen in this 
very association,” he pointed out. “Founded 44 
years ago and without constitution or by-laws, 
it is yet the oldest and most respected of all 
regional associations of lumbermen,” he de- 
clared. “There is no lack of cohesion where 
friendships are the only badges.” 

Additional salesmanship must be shown by 
lumbermen this year, since there will be less 
automatic construction and more of the type 
for which the demand must be created and the 
need pointed out, Mr. Dionne continued. 

“Every home that has been built for 10 to 20 
years is crying for modernization,” he declared. 
“We are abreast of the times in everything else 
but 15 years behind in the construction and 


maintenance of our dwellings. The application 
of paint, nails and brains to some of our obso- 
lete homes will work wonders. This is a year 
when opportunity and necessity demand the 
glorification of the small order. Lumbermen 
must quit thinking about the big jobs and must 
begin to make it a point to sell everyone some- 


thing for his home, no matter how small the - 


order may be.” 

‘Loan companies have temporarily withdrawn 
from the field of financing construction, but are 
coming back upon a safer and sounder basis, 
G. H. Zimmerman, of Waco, explained in a 
talk on “Credit Extension” at the Wednesday 
afternoon session of the convention. 


More Thorough Investigation of Credits 


“Face to face with the problem of financing, 
we are no longer going to be careless as in the 
past and we are going to demand more thor- 
ough investigation before lending money,” he 
declared. “The same statement applies to the 
loan companies.” 

Dreams must be placed in practical use if 
they are to be realized, he continued. One 
price to all is ideal, but it is not fair to make 
the same terms on credit as for cash. Interest 
should be collected on everything sold beyond 
90 days’ time. Be fair and open in your deal- 
ings, and don’t seek 
to cover up the inter- 
est in your price quo- 
tations. 

The public de- 
mands a clean, fair, 
definite price, and if 
ithis demand is not 
met it will be the 














G. C. VAUGHAN, 
San Antonio, Tex.; 


Booster for Home 
Town 


downfall of credit 
extension. Credit has 
long been the loosest 
thing in Texas. Com- 
pared with the en- 
forcement of the 
Volstead Act, one 
must admit that it is 
even worse. 

Texas today has the best bond law of any 
State in the Union on public improvements. 
The lumberman now has little to do with 
credit extension on this type of work, and 
the law has solved to a great extent the 
credit risk involved in public improvements. 
However, lumbermen should write their own 
names into bonds on private improvements. 
If you’re a party to a bond, there is no room 
to question whether you are covered. In this 
connection, it is well to state that the Texas 
homestead lien law is the greatest statute 
of any State in the Union. 


Members of this association should main- 
tain their credit extension on such a basis 
that membership paper should be a ready 
and acceptable outlet for investors. 

Don’t put out more than 75 percent on any 
credit risks, and remember that customers 
must be satisfied on the finance plan. It is 





H. W. GALBRAITH, 
Amarillo, Tex.; 


Told Value of 
Advertising 
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generally agreed that the monthly payment 
system is the best plan of financing. 


Appointment of a committee from the asso- 
ciation to study credit extension was advocated 
by Mr. Zimmerman, who called attention to 
the fact that lumbermen must strive to inculcate 
the unselfish principle in building activities. 

Paying tribute to the lumbermen as builders 
of today who are erecting monuments for to- 
morrow, rather than tombstones, ‘Mr. Zimmer- 
man declared that the unselfish promotion of the 
proper building activities is the greatest service 
a lumberman can render his community. 


Field for Profitable Advertising 


A growing belief that there is a real field for 
profitable advertising in calling attention to the 
potentialities in making homes more attractive 
was expressed by H. W. Galbraith, of Amarillo, 
in a discussion on the topic of “Conserving Dol- 
lars in Local and National Advertising.” 

Lumber yards are much like banks, in that 
they all have practically the same services to 
render, Mr. Galbraith explained. Therefore it 
is necessary to advertise the industry and to 
create through advertising a demand for its 
products, rather than to exploit any particular 
firm. And the chief point to be remembered 
in the field of adver- 
tising is that some- 
times the cost of cre- 
ating business may 
be more than the 
business is worth. 

Thousands of obso- 
lete homes in Texas, 








J. L. JOHNSON, JR., 
Fort Worth, Tex.; 


Pointed to Need for 
Code of Ethics 





of which the owners 
and the community 
are ashamed, could 
be made attractive 


G. H. ZIMMERMAN, 


Waco, Tex.; through remodeling, 
Discussed Credit Ex- he declared. Lumber- 
tension men can render no 


greater service than 
to impress the public with the increased hap- 
piness and health resulting from more attrac- 
tive homes. 

Let us tell our national advertisers and 
manufacturers the type of copy: that will help 
us most in awakening the public to this fact, 
and then let us tie in to their national cam- 
Paigns with local efforts designed to hammer 
home the message which it is our duty to 
bring. 

By setting aside a small portion of their 
budgets for such activities, the manufactur- 
ers and distributers will be able to create the 
requisite desire for home modernization and 
beautification, and once this movement gets 
properly under way the entire industry and 
all the associated industries will be greatly 
benefited, 

First create the desire through a broad and 
unselfish campaign of advertising and then 
Sell the individual the commodities necessary 
for realization of that desire. 


When the lumbermen are outnumbered in 
co-operative advertising campaigns which also 
carry the associated industries’ messages, the 
value is increased, he explained. Community 
welfare suggestions should be featured in 
such campaigns. Any movement that creates 
business in the community is good for the 
lumbermen and they should be willing to risk 
getting their share of the business thus cre- 
ated. 

Hammer into the homeowners the fact that 
neglect depreciates values and that improve- 
ment of the homes invariably creates greater 
community values. There are an illimitable 
number of topics to be thus presented, and it 
is up to us to build the character of our 
profession. 


El Paso and Waco have had experience in 
co-operative advertising campaigns, a discus- 
sion following Mr. Galbraith’s talk showed. 


Points Out Need of Code of Ethics 


Abuses in the lumber industry were pointed 
out and stricter observance of the national code 
of ethics was advocated by J. Lee Johnson, 
jr:, of Fort Worth, in a discussion of “Ethics 
of the Lumber Industry”. 

Mr. Johnson spoke of the workings of the 
Federal Trade Commission and of certain rules 
and regulations laid down by it for the con- 
duct of business: that the commission is desirous 
of having filed with it the rules and regulations 
by which various industries have agreed to con- 
duct their respective businesses; that it is most 
desirable for every industry to file its rules of 
conduct rather than have rules of illegal prac- 
tice outlined through public investigation. 

The speaker pointed out that a code of ethics 
for the lumber industry has been considered by 
practically every lumber association in the 
United States this year and that it appears 
desirable and necessary that retailers, whole- 
salers and manufacturers of lumber meet early 
this summer with the idea of compiling a code 
of ethics which would have the approval of 
the trade commission. 

He spoke of the practices that have been 
adopted by some businesses voluntarily to obtain 
the good will of the public, saying further 
that— 

My idea of a code of business practices is 
to adopt rules of explicit confidence for our 
fellow lumbermen and a Golden Rule policy 
for our dealings with the public. Such a code 
should grant to every lumberman the right 
of personal freedom, as his intention of good 
business methods should never deny him hav- 
ing a fair chance for a reasonable profit in 
the sale of his materials. It should possibly 
define separately and distinctly our under- 
standing of a lumber manufacturer, a whole- 
saler and a retailer. 

A code which would reflect unjustifiable 
interference would not be acceptable to you 
or to the lumber industry, but on the other 
hand, if it could be written in form and in 
language which would establish good will 
and a reputation to be gained by merit and 
create other situations to make for you and 
every retailer a real and substantial business, 
we would forever erase the word of “fear” in 
this great industry of ours. 


Mr. Johnson pointed out that retailers, whole- 
salers and manufacturers all had a place in the 
lumber industry; that one was dependent upon 
the other and that the only way in which the 
industry could survive is thorough co-operation 
within the industry which will permanently 
“save us all from outside interference.” He 
told of the codes of ethics adopted by fifty-six 
industries, how they were formulated and pre- 
sented to the trade commission for its approval 
and how the commission acted upon violations 
of certain sections of these codes. 

The association officers and directors, Mr. 
Johnson said, had been giving consideration to 


the matter of a code 
and he recommended 
the following two rules 
with the hope that 
others would be com- 
piled by the association 
members: - 

The retail lumber 
dealer shall create con- 
fidence with the public 
by deserving it. 

We recognize the ob- 
ligation to give service 
and satisfy customers 
through the sale of our 
merchandise which 
carries with it a rea- 
sonable profit based 
upon some judicious 
and efficient cost system that we may be sure 
of a reasonable and fair percentage of profit 
on all sales. That is, so far as the retailer is 
concerned. 

We cannot make the rules of conduct for 
the manufacturers, but we are perfectly will- 
ing to co-operate with him for the adoption 
of rules which will assist the retail industry 
to prosper. “There is not one branch of the 
lumber industry which can profit without the 
assistance and co-operation of the other 
branches.” 

Mr. Johnson concluded by recommending that 
the association should be represented in the 
code conference this summer by two members 
of the association and the secretary, empowered 
to act in the adoption of a code. 


Cites Need for Better Housing 


The one great need of Texas is better hous- 
ing conditions, Lewis Rogers, attorney for the 
Federal Land Bank, Houston, declared in an 
address which he prepared and sent to be read 
before the convention. 

An aggressive campaign has been conducted 
by the bank for the last two and a half years, 
proceeding cautiously and working out details 
as we go, Mr. Rogers said. 

The position of the Texas lumbermen’s as- 
sociation in this scheme would be to sell lum- 
ber and building materials to farmers who 
own their farms entirely free of debt, or 
where the vendor’s lien indebtedness is of 
little consequence and may be taken up along 
with your lien for the material. 

Two chief difficulties in financing farmers 
to build houses or other improvements au- 
thorized by law, where the farmer expects the 
lending agency to take up and extend time of 
payment on the paper for him, are: 


1. That you do not know the amount of 
money the lending agency will place on the 
farm. 


2. That you do not know that the lending 
agency will approve title. 

Without knowing these two elements you 
hesitate to enter into a contract to furnish 
material and build a house, and take a chance 
on the lending agency refusing to take up 
all the indebtedness or approve the title. 

The bank’s board of directors selected two 
counties to try out the system proposed for 
handling these matters. The procedure is 
simple. When the farmer makes application 
to buy material from you, expecting to obtain 
a loan from the Federal Land Bank of Hous- 
ton with which to repay you, send the appli- 
cant to the secretary-treasurer of the national 
farm loan association serving your territory. 

The farmer will then make formal applica- 
tion to the Federal Land bank and his land 
will be appraised and the amount that can be 
loaned will be ascertained. He will then sub- 
mit an abstract to the title of the land. 

Each borrower must subscribe and pay for 
one share of stock, $5, for each $100 of the 
loan, If the land value is sufficient to justify 
doing so, the bank will take up the full amount 
of the loan and additional stock, but if the 
value is insufficient the stock will be deducted 
from the face of the loan. Frequently, the 





I B. McFARLAND, 
Houston, Tex.; 
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farmer has sufficient funds from other sources 
to pay for his stock. 

When the house is built the borrower and 
his wife and the secretary-treasurer of the 
local national farm loan association must cer- 
tify that it has been built in conformity with 
the contract. The bank will then issue a check 
payable to the lumber and material dealer. 

Lumbermen should get their money on such 
transactions within 60 to 90 days, and the 
only possible risk would be that the financial 
condition of the country would be such that 
the bank could not get immediately necessary 
funds for the commitment. 

The Texas Agricultural & Mechanical Col- 
lege is co-operating by furnishing standard 
forms and specifications on farm buildings 
ranging from $1,000 to $2,500. Of course, the 
cost of construction varies greatly in differ- 
ent communities. 


The man who builds a successful business 
adopts the basic principles and his success is 
the outgrowth and product of his ingenuity, 
coupled with a desire to work, Clay A. Thomp- 
son, of Oklahoma City, Okla., declared in an 
address on “Business Fundamentals” at the 
Thursday morning session of the convention. 


On Business Fundamentals 


In his address Mr. Thompson declared 
that the man who builds a successful busi- 
ness adopts a few basic principles, and that 
his success is due to the outgrowth of the 
product of his ingenuity coupled with a de- 
sire to work. The speaker characterized the 
first basic principle as “a market for our 
product”; that a service to the buying pub- 
lic must be performed, for, Mr. Thompson 
thought, the man who stays in business will 
continue to render the highest type of mod- 
ern, efficient service that a particular com- 
munity can afford. 

The speaker pointed out that if a lumber 
yard is still operated as it was twenty or 
thirty years ago while the town has grown, 
and if the lumberman has the same layout to 
work with as he had in the beginning, he 
has no right to squawk if he is not getting 
his share of the business. 

Mr. Thompson pointed out that the man- 
agers of individual or line yards are direct 
representatives of their companies and as 
such reflect their company’s attitude toward 
the buying public. The speaker asked these 
questions: “Have you studied and kept 
abreast of the times and are you qualified to 
render the service that is expected of you in 
your community? Boys, if you can’t con- 
scientiously and honestly answer ‘Yes’ to 
every one of these questions, for goodness’ 
sake go home and start all over again.” The 
speaker stressed the point that the general 
managers and owners of the yards should 
encourage their yard managers to advance 
with the times and should help contribute 
to this advancement. “One hundred percent 
of the price cutting, narrow margin, non- 
profit business existing today,” he said, “‘is 
caused by some ignorant, weak-kneed, un- 
educated executive, if you please, who is too 
lazy to figure out a sales talk and doesn’t 
know a thing to do but cut the prices.” 

Mr. Thompson spoke of the retail lumber 
industry having been accused of being a 
parasite, which in instances might be true, 
but never in history had the need for a 
proper spirit of community co-operation been 
more essential. He urged the successful 
lumbermen to participate in civic duties and aid 
and ‘support his community for its benefit. 

In closing, Mr. Thompson urged the yard 
managers to be executives in the exact sense 
of the word and not pass the buck; and, fur- 
ther, that they should have faith in their 
profession. 


Desire for Home Ownership Advocated 


Recreating the desire for home ownership 
was advocated by Dr. T. O. Walton, president 
of Texas Agricultural & Mechanical College, 
at the closing session, in an address on the ex- 
tension service and the future program for 
the college. 

The family 


eenter or home is the most 


wholesome and constructive influence in our 
civilization, and the lumbermen of Texas can 
serve themselves and benefit mankind by re- 
viving the family tone in American life, he 
said. , 

No factor in our civilization can compare 
with the home in giving the right kind of out- 
look to the individual, Dr. Walton declared, 
recounting numerous cases which have come 
under his observation where the lives of boys 
have been warped and ruined by broken or 
unpleasant homes. 

Better than the dollars which he puts into 
his bank account is the compensation for the 
lumberman who sees homes being built to 
become family centers and strongholds of a 
wholesome, constructive civilization. Dr. Wal- 
ton continued. An earnest and honest desire 
to render this service should motivate every 
lumberman. 

More than 62 percent of the people of farms 
and ranches of Texas live in homes they do 
not own and more than 50 percent of city 
dwellers live in rented houses and apartments, 
he said. It is almost impossible to have the 
right viewpoint under such condition, Dr. Wal- 
ton declared. Let us start an aggressive move- 
ment that will not cease until this ratio has 
been reversed and the potential progress of 
our country has been strengthened by the as- 
surance of a continuing family stronghold. 

Dr. Walton scored dissipation of Texas’ tim- 
ber resources, pointing to the danger of foreign 
competition if the native supply is recklessly 
squandered. 

Practical steps for a program of dealer and 
farmer co-operation throughout the year will 
be outlined at a meeting of the new directors 
to be called within 60 days, it was announced 
at the close of the convention. Results of the 
meeting will be forwarded to the membership 
of the association. 

Activities of the ladies’ auxiliary of the asso- 
ciation were outlined at the closing session of 
the convention by Mrs. H. W. Mitchell, of Fort 
Worth, president. 


Resolutions Adopted 


The resolutions adopted at the close of the 
convention provided that a meeting of the di- 
rectors of the association shall henceforth be 
held one day prior to the opening of the con- 
vention proper: that thanks and appreciation 
be extended the Dallas lumbermen and their 
ladies for their hospitality, and to the press, 
hotels, and others who had assisted in making 
the convention a success. 

The new president was instructed to appoint 
a committee to confer with other lumber asso- 
ciations in Texas to the end that duplication of 
effort and work might be eliminated; and, fur- 
ther, that following this adjustment the mem- 
bership dues in the association be changed as is 
found desirable. 

The association also went on record as in 
favor of a tariff on lumber imported to the 
United States. 


ENTERTAINMENT FEATURES 


Almost as intensive as the business analysis 
and discussion which featured the convention 
was the program of social activities arranged 
for the entertainment of the visiting lumbermen 
and their wives. 

A bridge luncheon tournament was held for 
the visiting ladies Wednesday afternoon, with 
high score prizes awarded. The annual lum- 
bermen’s banquet was held Wednesday evening 
at the Adolphus Hotel, with more than 1,200 
plates set for the occasion. To accommodate 
the crowd, the Adolphus roof, Palm garden and 
main dining room were reserved for the occa- 
sion. Following the banquet, a vaudeville show 
of fifteen acts, under the direction of Lou B. 
Remy, director of theaters for the Interstate 
Amusement Co., was presented in the junior ball 
room of the Adolphus. While the vaudeville 
show was in progress, the roof garden was 
cleared .of tables, and at its conelusion the vis- 
itors returned there for the annual ball. 

The concluding entertainment was an old 
fashioned picnic and barbecue at the West Dal- 
las plant of the Trinity Portland Cement Co. 
Supervision of the convention was executed by 
an executive committee of which Max Lingo, 


——— 


Dallas,-was chairman, with the following com- 
mittee chairmen as ex-officio members: R. M. 
Rutledge, hotels; John N. Armstrong, registra- 
tion; W. E. Black, entertainment; Ben C. Var- 
ner, badges and booths; J. M. Wilcox, finance; 
T. W. Griffiths, publicity ; and George W. Mor- 
ris, reception. More than 100 wives of the lum- 
bermen and material dealers assisted on the 
various ladies’ entertainment committees. 


Sees Future Market in Orient 


PortLANpD, Ore., April 12.—That China will 
be a great market for lumber, whenever peace 
is established there, was one of the major ob- 
servations of Charles E. Dant, of Dant & Rus- 
sell, who returned this week from a tour of 
Japan, China and the Philippine Islands. He 
brought home the statement too that while 
business is not good in the Orient, it is fully 
as good there as in this country. 

That Mr. Dant, whose firm has been building 
up an immense lumber business in Japan and 
China, found encouragment on his tour is evi- 
dent to some extent at least by the fact that 
the States Steamship line, associated with the 
firm of Dant & Russell, is seeking a mail con- 
tract from the Federal Government so that it 
will be justified in adding five new freight and 
passenger vessels to its fleet, now operating in 
the Trans-Pacific trade. The line has five sail- 
ings out of Portland a month now and the five 
proposed steamers would augment this service 
very considerably. The States Steamship Co. 
also operates seventeen vessels in the intra- 
coastal service. 

Japan has been under depression for a year, 
said Mr. Dant, and this with a high tariff 
against our lumber and a low tariff against 
logs from Siberia, imports from the Pacific 
coast lumber producing ports have decreased 
greatly while imports of logs from Siberia 
have increased. The decrease in log and lum- 
ber imports from the Pacific coast, however, 
may be attributed largely to Japan’s financial 
depression. 

Siberian logs are small, clean and straight, 
the lumber resembling very much the pine 
from northern Minnesota. The logs are small, 
13 to 20 feet long and from 12 to 18 inches 
in diameter. 

Leading business men in Japan seem to 
think they have turned the corner over there 
and that business will be slightly better from 
now on. 

The Chinese situation is rather cloudy, with 
internal strife going on almost everywhere 
excepting in Shanghai, which is growing very 
rapidly. Shanghai is about the only safe 
place for westerners, outside of Hongkong, 
which is British and moderately prosperous. 
Northern China is poverty stricken; southern 
China is better off. I look for a fair amount 
of buying in China this year as stocks are 
being cleaned up. These stocks, held over for 
several months, should be pretty well cleaned 
up in from 30 to 60 days. 

Generally speaking, the Philippine Islands 
are prosperous, although the low price of 
sugar is now causing some worry. Lumber 
manufacturing in the islands has reached the 
point of overproduction. 


Under the name of the China Import & Ex- 
port Lumber Co., Dant & Russell offices are 
maintained in Japan and China, with Einar 
Evensen in charge at the headquarters in 
Shanghai. 


Builds Steepest Logging Railway 

Sepro-Woo.tey, WasH., April 12.—What is 
believed to be the steepest logging railway in 
the State of Washington and probably in the 
world has been completed at Acme by the 
Wood-Knight Logging Co., of Acme. For a 
distance of two miles the grade is said to ex- 
ceed 75 percent at times. Loaded cars will be 
snubbed down the steep incline with powerful 
donkey engines. 





Harvarp Economic Society’s weekly index of 
wholesale commodity prices has risen to 89.6 
for the week ended April 9, 1930, from 88.9 
for the week ended April 2, 1930. 
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Associations Plans and Activities 


April 22—Roofer Manufacturers’ Club, Columbus, 
Ga. Monthly meeting. 


April 22-283—Arkansas Association of Lumber 
Dealers, Hotel Marion, Little Rock, Ark. An- 
nual. 

April 24-25—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


April 24-25—Central Kansas Lumbermen’s Associa- 
tion, Memorial Hall, Salina, Kan. Annual. 


April 28-29, May 1—Chamber of Commerce of the 
U. S. A., Washington, D. C. Annual, 


April 29-30, May 1—National Association of Rail- 
road Tie Producers, Peabody Hotel, Mem- 
phis, Tenn. Annual. 


April 29-May 1—American Forestry Association, 
Minneapolis, Minn. Annual, 


May 2—National Committee on Wood Utilization, 
Department of Commerce Building, Washing- 
ton, D. C. Anrtual, 


May 6-8—Associated Cooperage Industries of 
America, Jefferson Hotel, St. Louis, Mo. An- 
nual. 


May 8-9—Florida Lumber & Millwork Association, 
Orlando, Fla. Annual. 


May 9-11—Lumbermen’s Club of Arizona, Gadsden 
Hotel, Douglas, Ariz. Annual. 


May 14-15—Dimension Lumber Manufacturers’ As- 
sociation, Hotel Peabody, Memphis, Tenn. 


May 19—Loyal Legion of Loggers & Lumbermen. 
Portland, Ore. Semiannual meeting, board of 
directors. 


May 20-21—Northwestern Retail Coal Dealers’ As- 
sociation, Minneapolis, Minn. Annual, 


Central Kansans’ Program 


SALINA, Kan., April 14.—The Central Kan- 
sas Lumbermen’s Association, through its pro- 
gram committee, has issued its “S4S Call” to 
its tenth annual convention at Memorial Hall, 
this city, on Thursday and Friday, April 24 and 
25. An unusually strong program has been pre- 
pared and “nationally known speakers” will dis- 
cuss the lumber industry and the problems 
which perpiex Kansans will be presented by 
men who have solved them. 

Among the prominent speakers on the Thurs- 
day afternoon program are H. S. Crosby, of the 
National Lumber Manufacturers’ Association, 
and R. E. Saberson, of the Weyerhaeuser Sales 
Co., who will tell of what is happening to lum- 
ber. Thursday evening an educational skit 
“Check and Double Check” will be presented, 
to be followed by dancing. 

Friday will be the “big day” of the conven- 
tion. The morning will be devoted to round 
table discussions and the leader will be J. N. 
Kirkwood, of Wichita. The subject “Finance” 
has been subdivided into (a) Second Mortgages 
and (b) Notes and Securities and will be led 
by Harry Ortmyer, of Wichita. J. N. Kirk- 
wood will start off the discussion on “Terri- 
torial Limits,” with the topic “Respecting the 
Other Fellow’s Rights, Dray etc.,” to be fol- 
lowed by John M. Houston, Newton, telling of 
“Profits by Co-Operation.” Creative selling, 
modernizing, farm improvements etc.; and itin- 
erant roofers, roofing experiences, with profit— 
the latter topic to be opened by Kirk Hart, of 
Wilsey—will also be open for discussion. Two- 
minute experiences on mail order and direct 
shipments will be heard next, to be followed by 
discussions of newspaper, direct and personal 
contact advertising. 

Friday afternoon will be largely a dealer’s 
program for the dealer and by the dealers. 
“Lumber Side Lines” is the topic of a talk to 
be made by Bruce Anderson, of the Central 
Lumber Co. Other subjects to be disqussed 
are “Coal Exclusively,” by R. M. Montgomery, 
Marysville Fuel Co.; “Good Will as a Business 
Factor,” by Evan Griffith, E. E. Griffith, Coal 
& Lumber Co.; “The Small Country Yard a 
Community Servant,” by E. H. Clark, McAI- 
lister-Fitzgerald Lumber Co.; “Selling Short 
Lengths,” by J. J. Rhodes, J. J. Rhodes Lum- 
ber Co., and “The Development of Repair and 
Remodel Business,” by W. L. Bryson, division 
sales manager of the Celotex Co. At the ban- 
quet on Friday evening, C. S. Lawrence, presi- 
dent of the Southwestern Lumbermen’s Asso- 
Ciation, will be toastmaster and the principal 
address will be delivered by Mrs. Bess Gerhart 
Morrison, of Lincoln, Neb., on “From a Wom- 





an’s Viewpoint,” to be followed by dancing. 
Special entertainment is being planned for 
the ladies who attend the convention. 


Hardwood Trim Makers Elect 


Mempuis, TENN., April 14.—At the sixth 
annual meeting of the Hardwood Interior Trim 
Manufacturers’ Association, held here at the 
Hotel Peabody on April 10, officers were 
elected as follows: 

President—J. P. Hansen, of Williams- 
Brownell Planing Mill Co., Asheville, N. C. 

Vice president—P. B. Senter, of Bristol Sash 
& Door Co., Bristol, Tenn. 

Treasurer—C. Arthur Bruce, of E. L. Bruce 
Co., Memphis, Tenn. (re-elected). 

Secretary—John W. McClure, Memphis 
Hardwood Flooring Co., Memphis, Tenn, (re- 
elected). 


The nominating committee was composed of 
W. O. Riddick, chairman, Azalea, N. C.; John 
bh McClure, Memphis, and Max Haden, Mem- 
phis. 

The advisory committee for the new year will 
be composed of John W. McClure, Memphis, 
W. O. Riddick, and H. C. Fowler, the retiring 
president, Macon, Ga. 

There was considerable discussion in refer- 
ence to the 4,000 list which has been used suc- 
cessfully by the West Coast joint committee. 
No action was taken on this list, however, and 
it was decided to continue the list of 7,000 and 
8,000, which this organization has used for the 
last six years. A committee composed of H. 
C. Fowler, W. O. Riddick, J. P. Hansen, and 
P. B. Senter was named to give consideration 
to the 4,000 list and report back at the next 
meeting. 

It was decided to inaugurate a “direct by 
mail advertising campaign,” among all whole- 
salers and retailers throughout the United 
States and later to architects. V.B. Churn, of 
the Case-Fowler Co., Detroit, Mich., and Max 
Haden, of the E. L. Bruce Co., Memphis, were 
named to have charge of this campaign. 

The convention also decided to allow man- 
ufacturers not members of the association to 
receive the Past Sales Report, provided they 
furnished the association with their data on past 
sales. 


To Concentrate Millwork Manufacture 


Or.tanpo, Fia., April 14.—Plans to center 
the more complicated grades of millwork in 
the large mills of the State, leaving the less 
difficult manufacture to the individual plants, 
were put in motion here a few days ago in a 
conference of the millwork department of the 
Florida Lumber & Millwork Association. 
Among those who were present were Presi- 
dent R. P. Paddison, Secretary J. P. Williams 
and Vice President William F. Sneed, with 
Chairman J. L. Collier, of the millwork divi- 
sion. 

It was found that with the small volume of 
the higher grades coming to each yard the 
cost of keeping men who can do the work is 
out of proportion to the income and is really 
an expense rather than a profit. It was de- 
cided to study the suggestion of concentrating 
this kind of work in a few central places so 
that the volume will justify the right kind of 
help. This kind of a program, it is thought, 
can leave the simpler lines to the individual 
yards and make it possible to cut costs as well 
as handle more of this sort of demand, which, 
as a matter of fact, is growing larger all the 
time. 

Another line of investigation will be deter- 
mination of how many of the mills can be 
looked to for comprehensive supplies of trim. 
This may offer also some contribution to the 
solving of the problem of the millwork industry. 

cers of the association are going to make 
a trip to Perry, Fla., about the middle of this 
month, to look over, among other things, the 


plant of the Graham-Paige Motor Co., from 
which is now being shipped hardwood for the 
coachwork of the automobiles and trucks. The 
capacity now is about 50,000 board feet a day, 
dried and cut to size. A curiosity of the place 
is an old-time weed burning locomotive, with 
wide spread stack, used in hauling the logs. 
While in Perry this group of men will be the 
guests of the Burton-Swartz Cypress Co. of 
Florida. (SSSA 


Organization Under Way 

St. Joun, N. B., April 14——The New Bruns- 
wick Retail Lumber Dealers’ Association, 
which was formed early in March, is making 
good progress with the preliminary work of 
caring for the various details of organization 
work. The directors held a meeting recently 
at the Admiral Beatty Hotel here with ff. W. 
Wallace, Sussex, as chairman, and Harold Ha- 
ley, St. Stephen, as secretary. The date for 
the next general meeting was set for April 23 
at the Brunswick Hotel, Monckton. At this 
time a vice president will be elected and a draft 
of the proposed constitution and by-laws will 
be presented for approval. 

Louisiana Retailers Activities 

New Orteans, La., April 14—The meeting 
of the Lafayette district retailers of the Loui- 
siana Retail Lumber & Building Material Deal- 
ers’ Association scheduled for April 19 has 
been postponed to April 26, according to an- 
nouncement. The session will be held in New 
Iberia and will be featured by a contest for 
wives and daughters of lumbermen on “how 
successfully to merchandise lumber.” P. J. 
Voorhies is chairman of the district. 

Amendment of the present lien law so as to 
extend the period for filing from the 60 days 
permitted under existing provisions to a full six 
months will be sought by the Louisiana Retail 
Lumber & Building Material Dealers’ Asso- 
ciation when the State legislature meets in 
regular session in May. Philip Terzia, first 
vice president of the organization, is in charge 
of the movement. The lumber dealers contend 
that the 60-day period provided for under the 
existing provisions is so inadequate that the 
time permitted, which dates from the delivery, 
frequently expires before the normal processes 
for presentation and collection of the bill have 
been gone through. 
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Timber Scalers in Annual 


MontTREAL, Que., April 15.—Timber scalers 
of the Province of Quebec held their annual 
convention at Quebec over the week-end. Be- 
sides listening to several practical papers the 
delegates held several discussions of import- 
ance, a notable one being connected with the 
examination for the admission to the practice 
of timber scaling. It was decided to ask the 
government to limit admission to examination 
to pupils of the forestry school. Group assur- 
ance, rules for the practice of their profession 
and the giving of courses of lectures under the 
auspices of the minister of lands and forests 
were also considered. It was also decided to 
obtain French translations of books containing 
information for timber scalers, now only ob- 
tainable in English. A gold-headed cane was 
presented to Thomas Maher, who was re- 
elected president. Other officers elected were: 
P. J. Prince, vice president; Thomas Lessard, 
secretary; B. Gerin, honorary president: 
Henri Page, honorary vice president. Direct- 
ors: J. Martel, F. Dumais, C. E. Cote, Joseph 
Gagnon, Arthur Robin, Louis Smith, George 
Fournier, Emile Paquet, Albert Larouche, Ar- 
istide de Ritchot, P. A. Fortier and B. Le- 
febvre. 

The association numbers 750 members, and 
counts on increasing its membership this year. 
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Lumber Sales Prospects Good If All of 


National-American Wholesalers Told of Need for Standardized Tre 


Ariantic City, N. J. April 14—The second 
day’s session of the annual meeting of the Na- 
tional-American Wholesale Lumber Association 
opened with brief memorial services to three 
former presidents who died during the last year. 
Memorials on John W. Robinson, Lewis Dill 
and George F. Craig were read by F. S. Un- 
derhill, after which the members stood with 
bowed heads for a full minute. [Note: A re- 
port of the first day’s session appeared on pages 
54-56 of the April 12 issue of the AMERICAN 
LuMBERMAN—EDITOR. | 

The “Wholesaler and Trade Extension” was 
discussed at length by W. F. Shaw, trade ex- 
tension manager of the National Lumber Man- 
ufacturers’ Association. Mr. Shaw began his 
remarks by stating that it was generally con- 
ceded that the remedy for many ills in the in- 
dustry lies in finding wider uses for lumber 
and introducing better methods of distribution. 
He declared that the present was no time for 
the lumber business to let down on selling de- 
vices and while it was also no time for freak 
advertising, he urged more advertising in both 
trade and national publications. 

Mr. Shaw then launched into an exhaustive 
explanation of the kinds of copy the association 
was using this year. He displayed various ex- 
amples of the pamphlets and other literature 
being issued by the publication department and 
demonstrated the policy of giving definite in- 
formation on the uses of lumber for grand- 
stands, roadside refreshment booths and the 
like. The copy in the national publications, he 
said, emphasized the well known merits of lum- 
ber while in the trade press selling points were 
being stressed. 

In conclusion, Mr. Shaw admonished. the 
wholesalers to have the courage to carry their 
share of the load and always to keep quality 
in mind. 

Ben S. Woodhead, of Beaumont, Tex., gave 
a timely example of the inadequacy of steel 
sash by reciting his experiences with the win- 
dows in the hotel where the meeting was being 
held. He spoke dramatically of the beating rain 
which came through the windows and of the 
rattles that developed when a high wind came 
in from the ocean, a banging that kept him 
from his usual restful sleep. Mr. Woodhead 
declared that on mentioning the fact to the 
manager, he was presented with a number of 
wooden window wedges. Holding these high in 
the air, he shouted: “Thus you see, it was 
necessary to use wood to remedy a defect of 
the substitute steel sash.” 


Report on Trade Extension 


Dwight Hinckley, chairman of the trade ex- 
tension committee, then took the floor, and ex- 
plained the progress that has been made the 
last three years. He revealed that, for the 
year just closed, about 125 subscribers of the 
National-American had contributed $14,000 to 
the trade extension fund as compared to $15,000 
from a slightly larger number of subscribers 
the preceding year. He urged the members to 
double their subscriptions and declared that the 
money would be well spent. 

“While our industry was slow in realizing the 
necessity of advocating the use of lumber,” 
Mr. Hinckley said, “a good start has been made 
and we hope that Mr. Shaw’s remarks will con- 
vince those who do not co-operate in this move- 
ment that they should get behind it and make 
it possible for more to be accomplished.” 

A. Renard, secretary of the National As- 
sociation of Purchasing Agents, was asked to 
give the attitude of his organization toward 
grade- and trade-marked lumber. “Other things 
being equal,” he said, “it was decided by the 
association that preference should be given to 





grade-marking where softwoods were con- 
cerned but no stand has been taken on hard- 
woods.” 

Mr. Renard created a ripple of* excitement 
when he predicted that business is going to 
pick up fast. He warned that prices would 
shortly be skyrocketing unless the buyers gave 
the producers a chance to prepare for this cer- 
tain stimulation in business. 


On Maple Flooring 


C. A. Goodman, of Marinette, Wis., repre- 
senting the Maple Flooring Manufacturers’ As- 
sociation, explained the steps taken by this or- 
ganization in bringing about the standardization 
of grades and in devising better methods for 
the distribution of maple flooring. 

Mr. Goodman. gave certain rules, recom- 
mended by experience, for conducting transac- 
tions between mill 
and wholesaler: (1) 
Each mill should ap- 
point a suitable 
agent in a definitely 
outlined territory as 
its sole agent; (2) 
these agents should 
act as field represen- 
tatives in promoting 
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J. B. MONTGOMERY, 
Pittsburgh, Pa.; 
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business and settling 
disputes; (3) each 
agent should _ sell 
only at list; (4) he 
should receive a lib- 
eral commission de- 
termined by his serv- 
ice and no profit be- 
yond that and cash 
discounts, and should 
not speculate by ad- 
vance buying; (5) wholesale agent is expected 
to share his commission with other wholesale 
buyers but may refuse to sell to those un- 
willing to follow desired trade practices; (6) 
agents are expected to confer with retailers in 
working out a formula for “quantity consumer 
selling,” so that harmony and mutually benefi- 
cial relations will prevail; (7) agents are not 
to pass to their mills any rumors regarding 
low prices without verification of quotations, 
and are expected to keep their mills informed in 
regard to competitive conditions; (8) the manu- 
facturer is to refer to his agent all inquiries 
from agent’s territory, and not to distribute any 
price lists except at agent’s request; (9) car 
cards should be placed in sealed envelopes at- 
tached to each shipment. 


Retailers’ Resolutions Outline Stand 


The next important step, said Mr. Goodman, 
is to secure the co-operation of the retailers. 
In New York territory, the maple flooring field 
secretary conferred with Secretary Collier of 
the Northeastern Retail Lumbermen’s Associa- 
tion, who promptly arranged a meeting with 





B. S. WOODHEAD, 
Beaumont, Tex.; 


Took Active Part in 
Discussions 





that association’s conference committee in New 
York, which New York and New England 
wholesalers attended. The resolutions there 
passed were referred to the Department of Jus- 
tice, then modified, and are now being con- 
sidered by the directors of the Northeastern, 
with a view to having them approved’and made 
effective with its membership. Of these resolu- 
tions the most interesting to the wholesalers, 
said Mr. Goodman, declare that no retail dealers 
shall accept wholesale commissions except on 
sales to other regularly established retail 
dealers ; they shall not use letterheads or blanks 
claiming to be wholesalers, and shall buy at 
mill prices as regulated by competition between 
the mills and not by competition between middle- 
men. Wholesale specialists, Asserted Mr, 
Goodman, are very willing to aid in setting up 
this system, because it is based on the right 
principles, and it is hoped soon to have an- 
other meeting at which plans shall: be discussed 
for enlarging its scope. 


Urges Joint Conference of Industry 


Harry T. Kendall, chairman of the trade 
practice committee of the National Lumber 
Manufacturers’ Association, spoke on the de- 
sirability of a joint industry conference. He re- 
lated how problems have been put on the mat 
for the last two and a half years and how the 
committee has been trying earnestly to adjust 
matters to the satisfaction of the interested par- 
ties. He told how the members have swept 
away general claims in an effort to set up prac- 
tices for the benefit of all concerned. 

L. N. Duggan, department manager, gave a 
very clear and interesting account of the activi- 
ties of the credit bureau. 

That glittering financial statements which 
represented the signer’s optimism, often be- 
came a little tarnished 
at a creditors’ meet- 
ing, was asserted by M. 
J. E. Hoban, chairman 
of the credit- commit- 
tee. When subjected 
to this acid test, as- 
sets shrank and liabil- 
ities grew marvelously. 
Yet, he said, with 
proper analysis before- 
hand the weak spots 
could have been dis- 
covered and the state- 
ments shown to be 
exactly what they 
really were. The 
wholesaler is often 
careless in the exten- 
sion of credit, and Mr. 
Hoban has often been 
surprised at the size of 
accounts listed in 
some recent failures, 
though accounts were 
sometimes opened in 

Discussed Maple the face of information 

Flooring Standards that the risk was 

doubtful. Mr. Hoban’s 
belief is that the pressure to sell an unsold 
consignment, or personal contacts that in- 
spire confidence, often warp the wholesaler’s 
judgment, while he has frequently failed to 
develop the sense of value in goods he sells 
without their ever having come into his pos- 
session. The manufacturer, through hand- 
ling his product, has a more real sense of 
its value, and usually has lower losses than 
the wholesaler. The wholesaler should 
strive to develop that sense of value, which 
will restrain him from parting with goods 
unless he is assured that they are going to 
be paid for. There had been a good many 


Cc. A. GOODMAN, 
Marinette, Wis.; 
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l}of the Industry Joins in Promotion 
%ed) Trade Practices and Are Assured of Early Pick-up of Business 
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complaints, said Mr. Hoban, in regard to 
the growing practice of paying freights and 
accepting long term settlements, and in re- 
gard to putting large stocks in small yards. 
Mr. Hoban, however, said that the present 
situation was unusual, for 1929 failures were 
larger than 1928, and a smaller percent- 
age of claims was recovered by creditors. The 
lumber industry has been going through a pain- 
ful ordeal, for many concerns have quit, others 
have been forced out, and the process of elimina- 
tion continues. 


Mr. Hoban cautioned his audience that if 
a customer failed or refused to file a state- 
ment, the wholesaler should have the cour- 
age to ask for one and point out the im- 
portance of sending a copy to the associa- 
tion. Too heavy a burden should not be put 
on the bureau of information, he declared, 
for its function is to collect information bear- 
ing on the risk, to serve as a foundation on 
which the subscribers may base a judgment. 
It is important to supplement its data with 
information outside the scope of the associa- 
tion, such as influence of location, competi- 
tion, personnel, methods of merchandising. 
Mr. Hoban recommended the use of graphs 
in the analysis of important accounts, in 
order to discover trends. He hopes that 
some day the association will prepare an op- 
erating statement for each account, which 
will show whether a company has made 
progress and how it was made, because such 
a statement presents a true picture of the 
business and there is no other so enlighten- 
ing. It is fortunately true, Mr. Hoban be- 
lieves, that wholesalers are gradually coming 
to a realization of the importance of deter- 
mining when credit should be given and in 
what amounts. The opening of the account 
is frequently of less 
importance, in his | 
opinion, than the de- 
termination of the 
amount of credit to be 
given. “The old days 
of selling anyone 
merely because he has 
a yard are gone,” as- 
serted Mr. Hoban in 
conclusion. “Sales- 
men today are more 
informed and _fre- 
quently bring informa- 
tion of value. I think 
we can all look for- 
ward to less worries 
and smaller losses.” 


THURSDAY 
AFTERNOON 


The final business 
session opened at 2 
o’clock Thursday with 
the annual report of 
North Coast manager, 
R. A. Dailey, of Se- 














H. T. KENDALL, 
Kansas City, Mo.; 


Pleaded for Joint 
attle., Conference 


The activities and achievements of the North 
Coast branch were described by Mr. Dailey. 
He said that letters and bulletins from 
this branch had kept the members supplied with 
timely and essential information. Its services to 
western members were co-ordinated with those 
of the New York office, so that their joint 
work was constantly increasing the efficiency of 
members throughout the country. The Seattle 
office had great pleasure in serving eastern and 
southern members, giving them advice and as- 
sistance in adjusting controversies, collecting 
accounts and putting them in touch with re- 





liable sources of supply. At midsummer meet- 
ings on the North Coast, President Mauk and 
Secretary-Manager Schupner met most of the 
western members and stimulated their interest 
in the organization, while these officers had 
obtained a closer insight into the problems of 
western members, Practically every reputable 
wholesaler in the western district is an asso- 
ciation member, said Mr. Dailey, and the num- 
ber of manufacturing members is increasing. 
New applications during the year had offset 
losses, so that the total of members remained 
the same, despite the unfavorable conditions 
prevailing on the West Coast. 


Demand for Coast Products Has Been Dull 


Curtailment at West Coast mills during hte 
first two months of the year, said Mr. Dailey, 
amounted to 20 percent, so that the mills have 
been in a somewhat 
stronger technical 
position. F. a. s. wa- 
terborne shipments to 
the East, however, 
had declined from 
$17 Jan. 1 to $15 in 
December, 1929, the 
mill output for the 
year being’ only 
slightly less than in 





F. S. UNDERHILL, 
Philadelphia, Pa.; 
Committee Chairman 


1928. Production of 
red cedar shingles in 
1929 was 15 percent 
less than in 1928, 
largely because of a 
decline in residential 
construction reduc- 
ing demand. Shin- 
gle mills have im- 
proved their prod- 
uct and merchandising plans. They are greatly 
encouraged over the progress of trade extension 
work, and appreciate that the sales campaigns 
of distributers of stained shingles have greatly 
widened their market. They believe cheaper 
loan money will give an impetus to building 
and remodeling that will greatly stimulate de- 
mand for shingles. 


Joint Conferences on Differential 


The results of joint meetings of West Coast 
manufacturers and wholesalers were reviewed 
by Mr. Dailey. There had been a start made 
on revision of basic lists on California and At- 
lantic seaboard shipments, to make them corre- 
spond with present trade practices, and this 
work is having the hearty support of the whole- 
salers’ committees, Correction of the practice 
of some manufacturers in quoting the same 
prices to the retail and industrial trade, as to 
the wholesalers, is being considered. The manu- 
facturers, with the wholesalers’ cost of dis- 
tribution studies before them, are realizing what 
distribution on direct sales is costing them, and 
see that unless prices to the trade are figured 





D. HINCKLEY, 
Cincinnati, Ohio.; 
Reported on Trade 
Extension 


to include distribution costs, the whole price 
structure is weakened, so the joint committee 
has recommended a list of fair minimum dif- 
ferentials between direct sales prices and those 
quoted wholesalers. In arriving at this, they 
weighed the actual’ value of each factor’s con- 
tribution to distribution. This list of differen- 
tials is being considered by the trade practices 
committee of the National-American and the 
directors of the West Coast manufacturers’ 
association, and its early adoption is expected. 


Some Practices That Mills Dislike 


Most western mills, Mr. Dailey has found, 
are opposed to central buying agencies, the com- 
mission buyer for retail yards and the commis- 
sion buyer for the eastern wholesaler, but poor 
business conditions have practically forced the 
mills to accept business from any source. The 
mills realize the danger of departure from 
sound distribution practice. Clear thinking 
manufacturers feel that eastern wholesalers, by 
continuing to buy through commission buyers, 
are hastening the day when their business will 
be encroached upon still further by retail dealers, 
who will tend to buy through the same chan- 
nels. The mills are beginning to regard not 
as salesmen, but as buyers the eastern whole- 
salers who purchase through commission buy- 
ers, and they sell to them with much less satis- 
faction than direct to the wholesalers. These 
open and frank discussions in joint committee, 
said Mr. Dailey, are resulting in encouraging 
progress in solving, in a friendly and equitable 
spirit, many of the mutual problems of Coast 
mills and wholesalers, and are bringing benefit 
to all branches of the industry. 

Roscoe C. Briggs, representing the North- 
eastern Retail Lumbermen’s Association, pointed 
out to the wholesalers some of the errors of 
their ways, so to speak. He decried the selling 
of credit instead of lumber and trained his guns 
on wholesalers who pose as retailers. 

Short addresses were made by the following 
representatives of visiting associations: Adolph 
Pfund, secretary National Retail Lumber Deal- 
ers’ Association; Spencer Baldwin, president 
New Jersey Lumbermen’s Association; A. C. 
Manbert, Toronto, Canadian Lumbermen’s 
Association ; F. A. Moesta, Retail Lumber Deal- 
ers’ Association of Western Pennsylvania; Ed- 
ward DeNike, secretary New Jersey Lumber- 
men’s Association; W. L. Sykes, representing 
New England lumbermen; W. D. D. Smith, 
Philadelphia Lumbermen’s Exchange and J. F. 
Martin, secretary Pennsylvania Lumbermen’s 
Association. 

Mr. Woodhead introduced a measure to in- 
crease the dues of the association from $100 to 
$125 a year effective March 1, and payable 
semiannually. This amendment to the by-laws 
was carried unanimously. 


Resolutions Adopted 


F. S. Underhill, as chairman, read the re- 
port of the resolutions committee, which was 
passed without a dissenting vote. Recommenda- 
tion was made and the members urged to “give 
most serious consideration to the application and 
adherence to the terms under which their lum- 
ber is sold.” Thanks were extended to the 
various officials and committees for their work 
in conducting the association affairs; to the 
speakers, to Haddon Hall, to the Lumber Mu- 
tual Fire Insurance Co. for the banquet menus; 
and to E. C. Atkins & Co. for the identification 
badges furnished for the convention. 


Officers and Directors Elected 


Horace F. Taylor nominated Arthur E. Lane, 
of New York, for president in a glowing speech 


and was impressively seconded by Otis N. 


Shepard. The choice was unanimous and 
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Messrs. Goodman and Taylor escorted Mr. 
Lane to the platform where he expressed his 
appreciation for the honor conferred on him. 

The following officers and directors were 
elected: 

President—Arthur E. Lane, Arthur E. Lane 
Lumber Corporation, New York. 

First vice president—M. G. Truman, Marsh 
& Truman Lumber Co., Chicago. 

Second vice president—J. B! Montgomery, 
Pittsburgh, Pa. 

Treasurer—Otis N. Shepard, 
Morse Lumber Co., New York. 

Secretary-Directing Manager—W. W. Schup- 
ner, New York. 

Directors (term expiring 1933)—L. K. Crea- 
son, Creason-Grayson Lumber Co., Kansas 
City, Mo.; C. A. Goodman, Sawyer-Goodman 
Co., Marinette, Wis., Arthur E. Lane, Arthur 
E. Lane Lumber Corporation, New York; R. 
C. Pepper, Rice & Lockwood Lumber Co., 
Springfield, Mass.; W. H. Schuette, William 
Schuette Co., Pittsburgh, Pa.; R. P. Shannon, 
R. P. Shannon Lumber Co, (Ltd.), Vancouver, 
B. C.; John C. Shepherd, John C; Shepherd 
Lumber Co., Charlotte, N. C.; Horace F. Tay- 
lor, Taylor & Crate, Buffalo, N. Y.; Thomas 
W. Tebb, Pacific Lumber Agency, Aberdeen, 
Wash.; J. R. Thames, J. R. Thames Co., Bir- 
mingham, Ala. 





Shepard & 


Director (term expiring 1931)—A. J. Krauss, 
Krauss Bros. Lumber Co., Seattle, Wash., to 
fill unexpired term of John D, Collins, Seattle, 
Wash., resigned. 

Directors (term expiring 1932)—Max Myers, 
Nicola, Stone & Myers, Cleveland, Ohio, to fill 
unexpired term of G. M. Stevens, New York 
City, resigned; B. L. Tim, Hirsch Lumber Co., 
New York, to fill unexpired term of J. G. 
Whittier, Newark, N. J., resigned. 


ENTERTAINMENT FEATURES | 


The social events paralleling the annual 
meeting of the National-American annual were 
as delightful as any previous occasion. Wed- 
nesday afternoon the visiting ladies were en- 
tertained at a “get-acquainted tea” and in the 
evening 175 attended the dinner-dance in the 
Vernon Room of Haddon Hall. 

Two hundred guests enjoyed the annual ban- 
quet Thursday evening, which was featured by 
the appearance of Douglas Malloch, Lumber- 
man Poet, and Dr. Francis Harvey Green. The 
Pennsylvania Railroad Keystone Quartet pre- 
sented an exceptionally fine program. 

The golf enthusiasts who stayed until Friday 
were royally entertained at the Atlantic City 
Country Club and indulged in a friendly match 


under the auspices of the golf committee, headed 
by J. A. Finley and Gardner W. Taylor. 


Merchandising School Schedule 


MILWAUKEE, Wis., April 14.—The Wisconsin 
Retail Lumbermen’s Association has announced 
the schedule for a series of club meetings which 
have been worked out for the showing of the 
Lehigh Portland Cement Co.’s film, “Dealers 
and Dollars,” and the accompanying merchan- 
dising school. This schedule will cover every 
district club either in single meetings or in 


joint meetings, starting Monday, April 21, and ‘ 


continuing until the final meeting to be held 
at Platteville on May 15. 

At each of the meetings, the school will get 
under way late in the morning, or in the middle 
of the afternoon, with the program including a 
dinner. 

The schedule includes the following towns: 


Fond du Lac, Appleton, Green Bay, Oconto, 


Marquette (Mich.), Rhinelander, Ironwood 
(Mich.), Duluth (Minn.), Eau Claire, La 
Crosse, Stevens Point, Portage, Fort Atkinson, 
Milwaukee, Sheboygan, Janesville and Platte- 
ville. 


New Hampshire Millmen’s Spring Meeting 


Mancuester, N. H., April 14.—An address 
by George C. Carter, New Hampshire repre- 
sentative of the R. G. Dun & Co. mercantile 
agency, in which he declared that New Hamp- 
shire is going to be stronger industrially in the 
future than it has been in the past, for it not 
only has the resources but also a long line of 
energetic, far-seeing manufacturers, featured 
the spring meeting of the New Hampshire 
Lumbermen’s Association, held here last [ri- 
day at the Carpenter Hotel. 

As a matter of fact New Hampshire is very 
much better off industrially than many other 
States in the Union, Mr. Carter declared, as- 
suring the lumbermen there is no real depres- 
sion in Nation or State, but there is a world- 
wide condition of too much machinery for the 
existing demand, with the result that factories 
in all competitive lines in New Hampshire, as 
well as throughout the nation and the manu- 
facturing world, have to run slowly or even 
close at times until demand catches up with 
production. 

Harry K. Rogers of Suncook, president of 
the association, presided and congratulated his 
fellow members on the exceptionally large at- 
tendance. President Rogers and John Foster 
reviewed briefly the outcome of the timberland 
tax program in the special session of the New 
Hampshire Legislature. The lumbermen ex- 
pressed no desire to register their approval or 
disapproval of matters scheduled to come before 
the June session of the constitutional conven- 
tion, and one member suggested that it would 
be a good idea for the delegates “to meet and 
then adjourn.” Strong feeling was expressed 
however, that something should be done to re- 
lieve the heavy tax burden now imposed upon 
timberland owners. 

President Rogers referred to the special ses- 
sion of the legislature and the gradual devel- 
opment of hostility toward the tax program. 
While the timber tax exemption measure had 
many friends, he said, the proposed income tax 
law had an equal number of enemies. 

The New Hampshire lumbermen showed no 
desire to take sides in matters which are now 
being discussed by the delegates and the meet- 
ing was closed by President Rogers without 
any resolution being adopted. He told his fel- 
low lumbermen he felt that some favorable 
action looking to relief for the timberland 
owner might have been taken if the legislature 
had remained in session a while longer. Dis- 
cussing the quarterly stock report, consolidated 
from the individual reports of the members 
made as of April 1, President Rogers urged 
further curtailment in the operation of wood- 
lots and the production of boxboards. He ad- 


vised owners of stumpage to refrain from cut- 
ting any timber for the time being. 

The timber and lumber situation in New 
Hampshire was generally discussed, and Mr. 
Huckins asserted that it is impossible to exist 
in the lumber business under the present laws. 
“You cannot carry on and be successful until 
you get some relief,” Mr. Huckins told his 
fellow lumbermen. Both Frank Kennett, of 
Conway, and President Rogers expressed the 
belief that the attitude of the State Tax Com- 
mission toward the assessing of timberland, as 
indicated by the commission’s latest ruling, 
would be helpful. 

The consolidated quarterly stock report of 
the association showed that fewer mills were 
operating on April 1 than were sawing one 
year ago, but a large amount of stock was on 
hand and much of it unsold. 

Speaking after the quarterly luncheon, which 
was very well attended, Mr, Carter gave the 
lumbermen some interesting and valuable in- 
formation about their industry and its business 
condition. 

Mr. Carter proposed a Magna Charta for 
the lumbermen of New Hampshire, and it was 
received with considerable enthusiasm. He 
said: 

If its adoption shall be the pleasure of this 
assembly, it will read as follows: 

All lumbermen and artificers in the prod- 
ucts of the forests shall have safe and secure 
conduct throughout the reaim of New Hamp- 
shire, whether in transferring the gifts of 
nature to the uses and benefits of mankind 
they use the snows of winter or the leafy 
slopes of the hills in summer. 

They shall be allowed the freedom of buy- 
ing, manufacturing and selling according to 
the ancient and time honored customs of their 
craft, which include care in the work, the gen- 
eral benefit of the industry to the community, 
and the customer, all with the privilege of 
getting at least one dollar and one cent in 
return for each dollar expended. , 

And if any be found in the land ‘who shall, 
in order to purloin an order or a customer, 
cut the price below the cost line, he shall be 
considered in the light of the boxer who 
strikes below the belt, and shall be dealt 
with accordingly. 

All freemen of the craft, otherwise known 
as members of the woodworking industry, 
shall be for all time to come lawfully entitled 
to a profit, even though it shall be necessary 
to use a microscope to discover same, because 
of its diminutive size, and any customers, do- 
mestic or foreign, who conspire to take from 
the freemen (lumbermen) these inalienable 
constitutional rights shall be adjudged guilty 
of high treason and receive due punishment. 


Herbert Meagher, New England secretary of 


the National Association of Wooden Box 
Manufacturers, gave a very interesting address 
on the survey of the wooden box industry re- 
cently completed by the New England Council, 
and which is being studied by a special com- 
mittee of the association. 


New Hampshire Retailers’ Annual 


Mancuester, N. H., April 15.— Reports 
were presented to the New Hampshire Retail 
Lumbermen’s Association at its third annual 
meeting, held here yesterday and last night in 
the Hotel Carpenter, indicating that the retail 
lumber business in this State as a whole is 
better than in other parts of the country. Wil- 
liam Lucas, expert cost accountant associated 
with the Eastern Millwork Bureau, brought 
out this fact in his summary of what the yards 
did in 1929. Mr. Lucas held up New Hamp- 
shire as a shining light against the rest of the 
country and stressed the fact that there were 
fewer failures in the lumber business in this 
State than elsewhere. Many interesting fig- 
ures were presented by Mr. Lucas, covering the 
lumber business in various sections, 

Paul S. Collier, secretary-manager of the 
Northeastern Retail Lumbermen’s Association, 
with which the New Hampshire retailers are 
affiliated, and George C. Carter, New Hamp- 
shire representative of the R. G. Dun Mercan- 
tile Agency, also gave interesting and inspir- 
ing talks. Mr. Collier spoke along the lines 
of co-operation and how to make the 1930 
trade pay a dividend in the lumber industry. 
‘He presented a variety of ways in which co- 
operation would be helpful to all and his re- 
marks were received with much interest. Mr. 
Carter spoke along lines of credit. : 

The convention was attended by forty retail 
lumbermen, coming from all sections of the 
State to attend the association’s annual. New 
Hampton, North Conway, Claremont, Lebanon 
and the Manchester district were strongly rep- 
resented. 

President J. A. Janvrin presided at the an- 
nual banquet as toastmaster, and there was a 
large attendance of lumber dealers and their 
employees. Secretary Harold A. Littlefield, of 
Portsmouth, was in charge of the reservations. 

Mr.-Collier spoke again at the banquet on 
various phases of the lumber business, and a 
motion picture, “Dealers and Dollars,” was 
shown, comparing the modern lumber yards 
of the United States with those of the old days. 

The New Hampshire Retail Lumbermen’s 
Association now has twenty yards represented 
in its membership. 
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Hardwood Trade Spotty but Improving 


News of Baltimore Doings 


Battmmore, Mp., April 15.— The managing 
committee of the Baltimore Lumber Exchange 
recently held its monthly meeting, with Pem- 
broke M. Womble, the president, in the chair, 
and L. H. Gwaltney as secretary. One of the 
matters that elicited discussion was the pro- 
posal to adopt daylight saving time concur- 
rently with similar action by New York and 
other large cities. There has been a great deal 
of agitation on the subject during the last few 
weeks, with the result that opinion appears to 
be sharply divided. Under the circumstances, 
the managing committee decided that it would 
be impolitic to commit the exchange to any 
declaration. Various routine matters came up, 
and the members enjoyed a luncheon. 

The MacLea Lumber Co., hardwood dis- 
tributor, this city, has a monthly house organ, 
which has just celebrated its first anniversary. 
It is printed on fine paper with excellent illus- 
trations and makes a good impression. 

Preparations are being considered at the 
plant of the Morgan Millwork Co. here for 
participating in the observance of the seventy- 
fifth anniversary of the establishment of the 
parent house at Oshkosh, Wis. 

Word has been received by the Kidd & 
Buckingham Lumber Co., hardwood distributor 
and exporter here, of the impending visit to 
Baltimore of Ralph Hunt, of Hunt Bros., tim- 
ber brokers, of London and Liverpool. Mr. 
Hunt, the advices went, would leave England 
early this month. 


The wife of Richard P. Baer, of Richard P. 
Baer & Co., hardwood producers and distri- 
butors, here, has been very ill with pneumonia, 
but has begun to show signs of improvement. 


Trade Continues to Improve 


Boston, Mass., April 15.—A noteworthy 
feature of the hardwood market is the recent 
slight improvement in demand from the auto- 
motive industry. The export trade has again 
picked up a little, and some encouraging in- 
quiries are reported for yellow poplar, plain 
and quartered oak, ash, hickory, rock elm and 
American walnut. , Several wholesalers speak 
of a little more interest among manufacturers 
of house trim, and some actual orders. Prac- 
tically all buyers are insisting upon very 
prompt shipment. Quotations for desirable 
hardwoods are being held about steady. Floor- 
ing is still quiet. Oak flooring quotations have 
a firmer tendency although some sellers will 
still accept the old low prices. Current range 
of quotations: Plain white oak flooring, first 
grade, $78@84; second grade, $68@72; third 
grade, $44@50. The full range on first grade 
birch flooring is $80@88.50, and on first grade 
maple flooring, $95@98.50, including Canadian 
stock as well as the product of Michigan and 
Wisconsin mills. 


Reasonable Prices Hard to Get 


Loutsvitte, Ky., April 15.—There is a fair 
scattered inquiry for hardwoods, but getting 
reasonable prices is difficult, especially in the 
export trade. FAS grade of red oak has been 
in fair demand, and some white oak is moving. 
Poplar continues rather draggy. Inquiry for 
hard maple and No. 2 and better beech has 
been somewhat better, and quartered red and 
sap gum inquiry is very fair. Walnut is a lit- 
tle more active. Magnolia and elm remain 
rather quiet, but at relatively firm prices. 


Local demand for automotive woods has not 


Shown much improvement. Planing mill de- 
mand continues fair, but is principally for small 


lots and mixed cars. Furniture business is 
quiet, but radio demand is a little better. Ca- 
nadian sales are somewhat increased. 


Asking prices are about the same as they 
have been, although some business is being 
taken at less money. Inch stocks at Louisville 
are quoted: Poplar, FAS, southern, $80; Ap- 
palachian, $90; saps and selects, southern, $65; 
Appalachian, $70; No. 1 common, $48@50; 2-A, 
$35@40; 2-B, $27@30. Walnut, FAS, $240; 
selects, $150; No. 1 common, $90; No, 2, $40. 
Plain sap gum, FAS, $50@53; common, $37@ 
40; quartered sap, FAS, $60; common, $43@ 
45. Red gum, FAS, $90; common, $50. Ash, 
FAS, $70; common, $43@45. Cottonwood, 
FAS, $48; common, $34@35. Southern red 
oak, FAS, $63@65; common, $45@46. White 
oak, FAS, $70@80; common, $49@50. Appa- 
lachian red oak, $75; common, $48@50. Ap- 
palachian. white oak, FAS, $90; common, $55. 
Quartered white oak, FAS, $120@125; com- 
mon, $70. Sound wormy oak, $33. 


The W. P. Brown & Sons Lumber Co., Louis- 
ville, started its new Brown Wood Preserving 
Co. plant on April 14. The plant has cost 
nearly a million dollars. It is built of steel, 
brick and concrete, and occupies large acreage. 
David Wingfield, formerly with the company 
at Brownsville, Ala., is general manager. About 
two hundred men will be employed. 


The Mengel Co., Louisville, has completed 
its new cigar box manufacturing plant, which 


will start operations in about a week or ten . 


days. 


Export Market Much Improved 


BattimoreE, Mp., April 15.—Prospects in the 
foreign lumber markets, especially for hard- 
wood, are more encouraging, according to Har- 
vey M. Dickson, secretary of the National Lum- 
ber Exporters’ Association. Mr. Dickson finds 
that the demand has become more active, while 
shipments at the same time have been reduced, 
especially to consignment shipments. A def- 
initely better situation has developed. The im- 
provement has become more evident in the 
United Kingdom than on the Continent, but 
even in Continental. countries a disposition to 
place orders on a more liberal scale is being 
noted. Reports up to the first of the current 
month, Mr. Dickson said, were not at all 
promising, but now the American shippers show 
greater confidence than for a long time. Po- 
tential buyers seem less hesitant and order with 
some assurance. 


Some Mills Plan to Close 


PittspurGcH, Pa., April 15.—General demand 
for Appalachian hardwoods seems a little bet- 
ter, according to reports from some wholesal- 
ers, although customers are still buying spar- 
ingly in mixed cars. Some dealers who spe- 
cialize in West Virginia hardwoods, however, 
report that the present month is the worst they 
have experienced in a number of years. While 
they report no surpluses, prices continue very 
low. Wholesalers are hopeful of a strengthen- 
ing in prices as spring advances. Dealers here 
with West Virginia mill connections report 
that mills plan to cease operating until prices 
improve. 

The automobile industry is still buying very 
little, and has not released shipments on stand- 
ing orders. Industrial demand for hardwoods 
in the Pittsburgh district continues pretty quiet. 
Some dealers report chestnut more active. 
There is better inquiry for FAS red and white 
oak and sound wormy oak, they say. Demand 
for basswood holds steady. Special items in 
hard maple are more active. There has been no 
change in oak or maple flooring. 


For Current Market Prices on Hardwoods See Pages 72 to 73 


Furniture Show Opens Soon 

Burrato, N. Y., April 13.—The spring fur- 
niture exposition of the Jamestown (N. Y.) 
furniture manufacturers will be held from April 
28-to May 10, and many new patterns are be- 
ing arranged to attract the buyers. Numerous 
hardwoods are being used in the different lines, 
including mahogany, maple and walnut. Early 
American and English eighteenth-century de- 
signs are prominent, 

Retail lumbermen are advised this week of an 
advance in the prices of various types of wall- 
board. They feel that this may have a stimu- 
lating effect on lath prices, for lath have felt 
the effects of strong competition for some time 
past. Lath are recognized as having desirable 
qualities, but the cost of labor has been so 
high as to interfere with their use. 

C. Walter Betts, of the Betts Lumber Co., 
has returned to his home after an operation in 
the Deaconess Hospital, and is now improving 
after several weeks’ illness. He expects to be 
back to business in the next two weeks. His 
many friends will wish that he may soon be 
well restored to health. 

W. L. Henrich, of the Williams Henrich’s 
Son’s Co., returned last week from a several 
weeks’ stay in Florida. 

A visitor to the lumber trade here last week 
was C. L. Foretich, sales manager, Bradley 
Lumber Co. of Arkansas, Warren, Ark., who 
was on his way home after a trip to eastern 
markets. 


Trade Slow But Prices Firm 


Cincinnati, Outro, April 14—Buying of Ap- 
palachian hardwoods continues dull, with prices 
unchanged in the main. Wholesalers and pro- 
ducers continue optimistic, though inquiries are 
rather slow in being developed into orders. The 
mills in West Virginia, Kentucky and Tennessee 
are granting no reductions on any woods except 
red oak, plain, and one or two items in chest- 
nut. Most items on the list are being firmly 
held. Dry stocks are not overly plentiful. 
Several of the wholesalers who specialize in 
automobile lumber report that they are re- 
ceiving shipping instructions on fairly good 
sized lots. The lower priced cars are being 
produced on more regular schedules than are 
the higher priced. Industrial and general yard 
buying was slack and spotty. Export. inquiry 
is a bit more active, with prices highly com- 
petitive. Softwoods are dull. Pine is moving 
in small lots at bottom figures, mostly com- 
mon lumber being taken. Cypress factory lum- 
ber is being bought by planing mills and mill- 
work factories. Pacific coast woods are dull. 


Arkansas Mills Reduce Cut 


Warren, ArK., April 14.—The hardwood 
mills in this district are operating at a fair 
rate, though business continues spotted. It has 
been necessary for some operators to lay off 
part of their crews a day or two a week. April 
has not reached the volume expected, though 
most operators feel that buying cannot be put 
off much longer. Stocks of both industrial users 
and retail yards are running low. Some in- 
crease in the demand from the automobile in- 
dustry is foreseen while demand for veneer 
stocks has already improved. High grade gum 
logs for veneer purposes are bringing better 
prices. Dry weather has permitted wood opera- 
tions to be increased, though some bottom lands 
are still too heavy to permit active logging. 





INCORRUPTIBLE woop is the Pinus cedrus or 
Cedrus Libani, the cedar wood of the Bible, 
which got its name from being. used in coffins 
by the ancient Egyptians. 
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Business Changes 


ALABAMA. Birmingham—Hedona Lumber Co. 
changing name to Redmont Lumber & Millwork 
Co. 


ARIZONA. Alhambra (P. O. Phoenix)—Ameri- 
can Box Co. has taken over control of Arizona Box 
Co. here but plant will continue to operate under 
its old name. 


CALIFORNIA, Inglewood—Ernest W. Gould has 
sold his interest in Inglewood Lumber Co, to R. F. 
Wells, who is now sole owner. 

Oceanside, Riverside and San Bernardino—Chas. 
R. McCormick Lumber Co. succeeded by Sunkist 
Lumber Co., of Monrovia. 


ILLINOIS. Belleville—Belleville Lumber Co. has 
been purchased by Stolze Bros., of Edwardsville, 
Ill., and will be operated under name of Sun Lum- 
ber Co. with K, W. Fleisch as manager, Company 
is incorporated with capital of $60,000. 


KANSAS. Beloit—Beloit Lumber & Coal Co. 
succeeded by Midwest Lumber & Coal Co. 

Grigston—Salina Produce Co., of Salina, Kan., 
has sold local yard to Farmers Grain Co. 

Manning—Manning Lumber Co. succeeded by 
Farmers Grain Co. 


MINNESOTA. Harmony—Farmers & Merchants 
Lumber Co. sold to Harmony Lumber Co, 


MISSOURI. St. Louis—Jas, W. Donaldson and 
Bolz Cooperage Co. consolidated under name of 
Bolz-Donaldson Co. 


NEW MEXICO. Tularosa—Fyre & Smith suc- 
ceeded by Champion & Son. 


NORTH CAROLINA, Charlotte—The Huttig 
Sash & Door Co., of St. Louis, has closed its Char- 
lotte branch. Machinery, stock, office furniture 
and fixtures sold to Southern Sash & Door Co., of 
Charlotte and Greenville. 


OKLAHOMA, Lindsay—Ward & Vandiver suc- 
ceeded by Frank Ward. 
ORBGON. Lebanon—Gleason Lumber Co., saw- 


mill and retail lumber, sold retail department to 
Central Lumber Co. 

Portland—G. H. Rheam and W. D. Moreland 
have retired from the Oregon-Washington Lum- 
ber Co. 


TEXAS. Brookston—Brookston Lumber Co. suc- 
ceeded by Lackey Lumber Co. 

Pampa—Sykes, Merrick & Boyd Lumber Co. suc- 
ceeded by Merrick & Boyd Lumber Co., Mr. Sykes 
having sold interest to his partners. 

Quanah—E. A, Jones Lumber Co. sold to Fox- 
worth-Galbraith Lumber Co. 


WASHINGTON. Seattle—Nudd-Kesner 
Co. name changed to Kesner Lumber Co, 

Spokane—Standard Lumber Co. sold local yard 
to Central Supply Co. 


WISCONSIN. Black River Falls—Buckley Lum- 
ber Co. sold to Ben Nusum Lumber Co. 

Madison—Doyon & Rayne Lumber Co. succeeded 
by Lester & Doyon Lumber Co., F. W. Rayne hav- 
ing sold interest, and formed company of his own. 


Lumber 


Incorporations 


ALABAMA, Mobile—Hutchison Lumber Co., in- 
corporated; 2,000 shares. 


ARIZONA, Phoenix — Phillips Mercantile & 
Lumber Co., incorporated; capital, $50,000. 


CALIFORNIA. Los Angeles—Firestone Lumber 
Co. (Ltd.) incorporated; old. 


CONNECTICUT. Bridgeport — Bridgeport Trim 
Supply Co., incorporated; capital, $50,000. 


FLORIDA. Pensacola—Harvey Cabinet & Mill- 
work Corporation, incorporated. 


INDIANA. Evansville—Luhring Lumber Co. in- 
creasing capital to 2,500 shares, non par value 
stock, 

Washington—Murdock Lumber Co., incorporated; 
capital, 10,000 shares $10 prf. and 20,000 shares 
non-par stock common; old concern. 


MICHIGAN. Charlevoix—William E. Parmelee 
Lumber Co., incorporated. 


NEW JERSEY. Camden—Harry L. Young, in- 
corporated; capital, $10,000; retail lumber. 


NEW YORK. Cohoes—Conlin-Wertime, incorpo- 
rated; capital, $30,000; retail lumber. 

Mineola—Reserve Supply Co. of Long Island, in- 
corporated; capital, $100,000; retail lumber. 

New Dorp—Sunset Lumber, Mason & Plumbing 
Supply Co., incorporated; capital, $50,000; will do 
business in Richmond, N, Y.; address Theo. Sie- 
grist, 121 5th St., New Dorp. 

New York, Bronx—lIra Frank, incorporated; cap- 
ital, $10,000; lumber; address Ira Frank, 2286 
Bronx Park E. 

New York, Kings—J. Greenbaum & Sons, incor- 
porated; capital, $25,000; hardwood flooring; Harry 
Greenbaum, 899 Montgomery St., Brooklyn. 

Southampton—Southampton Cement, Lumber & 
Builders Supply Co., incorporated; capital, $16,000; 
retail. 


NORTH CAROLINA. Maxton—Hasty 
Co., incorporated; capital, $100,000. 


OHIO, Zanesville—John Duerr Co., incorporated. 


Veneer 





OREGON. Albany—Cascadia Lumber Co., incor- 
porated; capital, $4,000. 

Klamath Falls—Klamath White Pine Co., incor- 
porated; capital, $1,000. 

Portland—Stoddard Pine Co., incorporated; cap- 
ital, $20,000. 


PENNSYLVANIA. Philadelphia — Stewart- 
Smythe Mahogany Co., incorporated. 


TEXAS. Del Rio—Del Rio Lumber Co., increas- 
ing capital from $100,000 to $150,000. 


VIRGINIA, Bridgewater—J. Thuma & Son, in- 
corporated; capital, $65,000. 

Fredericksburg—Masbro Lumber & Tie Co., in- 
corporated., 

Norfolk—Priest Lumber Co., granted a charter; 
headed by F. F. Priest and G. L. Morrell. 


WISCONSIN. Cameron—Oak Grove Handle Co., 
incorporated; capital, 350 shares common, . $50 
each; 150 shares, prf., $50 each. To deal in tool 
and hammer handles. 

Madison—Fred W. Rayne Lumber Co., incor- 
porated; 100 shares no par value; to deal in build- 
ing materials, etc. 


WASHINGTON, Seattle—Sterling Box Machine 
Co., incorporated; capital, $15,000; to manufacture 
box making machinery. 

Tacoma—Pleasant Valley Logging Co., incorpo- 
rated; capital, $10,000; logging. 


Casualties 


ARKANSAS. Sheridan—J. L. Williams & Son 
lumber yard damaged by fire; planer and several 
hundred feet of lumber destroyed; loss, $35,000. 

Texarkana—A box factory, storage house and 
two dry kilns of the State Line Lumber Co.’s plant 
were destroyed by fire’ with loss of about $74,000. 


IDAHO. Teakean—Sawmill of Claude Huffman 
destroyed by fire. 


LOUISIANA. Shreveport—Cherry Novelty Works, 
loss by fire, $13,500; plant, which was owned by 
Ben James, was destroyed. 


MICHIGAN. Menominee—Spies sawmill, built 50 
years ago, and operated continuously ever since 
without a fire or strike, was destroyed by fire with 
loss of $75,000 on April 3 


NEW MEXICO. Silver City—Black Range Lum- 
ber Co., loss by fire, $15,000. 


NEW YORK. Canisteo—Sawmill operated by 
Hugh Slawson, of Canisteo, at Christian Hollow 


was badly damaged by fire; no insurance. Edger 
and trimmer, engine, saws, generator and much 
belting destroyed. 

New York—Moore Bros., 202-208 11th Ave., loss 
by fire, $300,000; all buildings and about 3,000,000 
feet of lumber destroyed. 


PENNSYLVANIA, Phoenixville — Planing mill 
at the Andrews Lumber Yard destroyed by fire 
with loss of $2,500. 


BRITISH NORTH AMERICA 


ONTARIO. Lost Channel—Sawmill, workshop, 
machine shop and one of the locomotives of the 
Pakesley Lumber Co. operating on the Pickerel 
River here were destroyed by fire. 


New Ventures 


CALIFORNIA. Bloomington—Earl Garner in- 
stalling planing mill to take care of work for Hay- 
ward Lumber Co., formerly sent to the mill at 
San Bernardino. 

Long Beach—Atlas Lumber Co. (Ltd.) has begun 
business at 1100 Obispo Ave.; Geo. V. Johnson one 
of the owners. 

Los Angeles—Samuel Klein starting furniture 
manufacturing business at 4825 S. Broadway. 

Oakland—F. M. Dreisbach has started a sash 
and door plant at 2095 E. 14th St. 


GEORGIA. Savannah—Canoochee River Lumber 
Co. opening office and mill; headquarters Taylors 
Creek, 


ILLINOIS. Brookport—Hohman Hardware & 
Implement Co. added stock of lumber and other 
building materials and changed name to Hohman 
Hardware Implement & Lumber Co. 


KANSAS. Ashland—Home Lumber & Supply Co. 


completing plans for erection of 70x100 office build- 
ing and lumber yard. 


MASSACHUSETTS. Groveland—Groveland Lum- 
ber Co. installing saw and planing mill. 


NEBRASKA. Minden—Kingsley Lumber & Coal 
Co. preparing to open lumber yard at Lowell. 


NEW YORK. Buffalo—Greater Builders Supply 
& Equipment Co. recently began business. 


NORTH CAROLINA, Hot Springs—John Heil- 
man has constructed a treating plant here for 
treatment of chestnut poles, capacity 200 poles a 
day; has material to run plant five years. 

Statesville—K. & G. Panel Co. recently began 
manufacture of veneers and panels. 


OKLAHOMA. Shattuck—Crescent Lumber Co. 
secured option on site for erection of new lumber 
yard. 

ORBGON. Portland—C. V. Drake has engaged 


in business under the name of the Drake Lum- 
ber Co. 





——_ 





PENNSYLVANIA. Chambersburg—Geyer Lum. 
ber Co. to operate a planing mill in connection 
with the retail lumber yard. 


TENNESSEE. Humboldt—W. lL. Roberts ang 
Porter Luckey have opened a new lumber and 
building material business. 


TEXAS. Texline—Foxworth-Galbraith Lumber 
Co. opening yard. 
VIRGINIA. Schley—Gloucester Supply Co. re. 


cently opened a retail lumber yard, 

WASHINGTON. Newport—A. O. Graham has 
started a sawmill here. 

Seattle—Spring Hill Fuel Co. taking bids on con. 
struction of a lumber yard to cost about $10,009 
at Southwest and Fauntleroy. 

WISCONSIN. 
lumber business. 


New Mills and Equipment 


ARIZONA. Williams—The Saginaw & Manistee 
Lumber Co. mill at this point has been modern. 
ized and changed from steam to electric power, 

CALIFORNIA. Camptonville—W. O. Grant, of 
this place, and Alfred J, Heether, of Nevada City,. 
plan immediate erection of a sawmill four miles 
west of here. Considerable machinery has already 
been purchased. 

MISSISSIPPI. Tylertown—Sauls Lumber Co, 
Plans installation of small creosoting plant for 
railroad ties and bridge timbers. 


MISSOURI. Harviell—The MHarviell Stave & 
Heading Co. has plans for erection of a one-story 
electrically operated mill to cost about $55,000. 


WASHINGTON. Everett—Wirt W. Walton plans 
erection of a lumber specialties plant on the 
Ferry-Baker mill site estimated to cost $60,000. 


NOTES FROM WASHINGTON 


Fire Tests on Wooden Hangars 


Harry H. Blee, director of aeronautic de- 
velopment of the aeronautics branch, Depart- 
ment of Commerce, has made public the pro- 
gram for the series of fire tests to be conducted 
in and on the wood-framed airplane hangar 
constructed at the bureau of standards over a 
cement foundation and floor. These tests will 
be held April 22 to April 30, and will be su- 
pervised by the fact-finding committee on au- 
tomatic sprinkler protection for <irplane 
hangars appointed for that purpose. Mr. Blee 
is chairman of this committee. 

In making the announcement, Mr. Blee said 
in part: 

The tests are the result of a series of con- 
ferences between the aeronautic industry and 
the National Board of Fire Underwriters on 
the proposed code of the National board for 
the construction and protection of airports, 
which include requirements dealing with auto- 
matic sprinklers. 

During the last eighteen months three con- 
ferences, two under the auspices of the aero- 
nautics branch and one under the sponsorship 
of the Aeronautical Chamber of Commerce, 
were held among representatives of the Na- 
tional board and the aeronautic industry. At 
all these conferences the representatives of 
the industry objected to the requirements of 
the code dealing with automatic sprinklers, 
contending that automatic water control of 
fire in airplane hangars would be impractical 
because of the gasoline fire hazard. 

In order to arrive at a settlement of the 
matter, the National board agreed to post- 
pone the promulgation of its code pending the 
consummation of a series of tests to deter- 
mine the effectiveness of automatic sprinklers 
in controlling airplane hangar fires. 

The committee has endeavored to represent 
conditions actually obtaining in airplane han- 
gars before and during the period of fire, in 
hopes that the test program will furnish valu- 
able data on which to base an evaluation of 
this type of fire protection. 


Clintonville—Kratz Bros. opening 














After describing the proposed tests, Mr, Blee 
adds : 


The equipment to be used in the tests will 
represent, as closely as possible, everything 
that may be found in a small hangar. This 
condition is the result of the close co-opera- 
tion of the agencies concerned with the study. 

The hangar has been donated by the Na- 
tional Committee on Wood Utilization of the 
Department of Commerce, which is making a 
study of airport structures under the super- 
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vision of Axel H. Oxholm, director of the 
committee. 

The airplanes have been donated by the 
Army and Navy. These planes, worn out and 


‘ ynairworthy; are no fonger fit for service and 


had been condemned to be destroyed. How- 
ever, they will represent complete equipment 
of this nature with the exception of instru- 
ments and power-plants, which have been re- 
moved as their presence has little bearing on 
the outcome of the tests. 

The National Automatic Sprinkler Associ- 
ation has supplied and installed complete 
sprinkler equipment in the hangar and has 
provided the water tower from which the pri- 
mary supply will be drawn. 


The bureau of standards has a representative 
on the fact finding committee and will furnish 
such technical experts, instruments and other 
equipment as may be necessary for conducting 
and making a proper record of the tests. 

The program in detail will consist of seven- 
teen separate fire tests and will involve four gen- 
eral systems of sprinklers. The gasoline and 
oil tanks of each airplane will be filled with 
aviation fuels. 


Georgia Forestry Conference 


Arrangements for the proposed Georgia for- 
estry conference, in which the Natural Re- 
sources Department of the Chamber of Com- 
merce of the United States is co-operating, were 
outlined at a meeting of the general conference 
committee in Atlanta, April 7. The date of 
the conference, which will be held in Savannah, 
was changed to May 26-28. 


Results of Retail Credit Study 


The bulk of the retail business of the United 
States is still done on a cash basis and the 
losses resulting from credit extension are rela- 
tively low. These are two outstanding facts 
disclosed by the recent nation-wide retail credit 
study conducted by the Department of Com- 
merce. 

This survey, undertaken at the request of the 
National Retail Credit Association, in which 
more than 1,000 credit bureaus and 25,000 mer- 
chants co-operated, sets forth without recom- 
mendation the experience in credit extension of 
a large number of establishments in all sections 
of the country. 

Its main purpose, according to the depart- 
ment’s announcement, is to serve as a guide to 
the individual merchant in carrying on his busi- 
ness, permitting him to compare his own fig- 
ures with those of similar establishments oper- 
ating under like conditions. Credit extension, it 
is pointed out, is one branch of retail business 
in which there has heretofore been a noticeable 
lack of factual information. 

According to the final figures, representing 
an analysis of nearly five billions of dollars of 
sales through approximately 24,000 retail out- 
lets, 58.6 percent of the total sales were for 
cash, 32.2 percent on open credit and 9.2 percent 
on an installment basis. 

Of the total business represented, only three- 
tenths of 1 percent was lost through bad debts. 
Of the credit business, amounting to $1,864,000,- 
000, losses from bad debts amounted to six- 
tenths of 1 percent on open credit sales and 1.2 
percent on installment business, 

The results of the survey are being issued in 
three bulletins, the first of which, covering 
6,832 establishments, is now available and may 
be had from the Superintendent of Documents, 
Government Printing Office, for 10 cents a copy. 
Copies also may be obtained from the district 
offices of the Department of Commerce through- 
out the country. 


_A Los, either fir or redwood, said by archeolo- 
gists to be possibly some million-odd years old, 
was unearthed from an asphalt bed near Car- 
pinteria, California, south of Santa Barbara, 
recently. After two weeks of digging, the tim- 
ber which is said to have lain embedded since 
the Pleistocene period was taken in charge by 
David B. Rogers, archeologist in the Santa Bar- 
bara Museum of Natural History, where it is 
attracting wide attention, 














European Outlook Uncertain 





WASHINGTON, D. C., April 14.—The outlook 
for the European lumber market continues un- 
certain, according to a report from Osborn S. 
Watson, commercial attache to the Lumber 
Division, Department of Commerce. Several 
factors—notably the depression in Germany, 
Pngland’s action in taking only picked speci- 
fications and the uncertainty concerning Rus- 
sian lumber operations—have had an influence 
on the situation. 

It is reported that Russia has sold approxi- 
mately 277,200,000 board feet direct to indi- 
vidual foreign buyers from first open water 
stocks, but it is believed that country will not 
be able to execute more than 79 percent of 
its announced program for 1930. This opinion 
is borne out by a report of the Supreme Eco- 
nomic Council of the Soviet Union, which 
states that “while production of lumber and 
firewood showed a substantial increase during 
the first half of February, the program was 
still far from fulfilled.’’ According to the data 
of the council, only 54.1 percent of the Rus- 
sian program for lumber and 69.1 percent for 
firewood had been obtained up to Feb. 10, 1930. 


Tokyo’s January Imports Declined 


Howard B. Titus, assistant trade commis- 
sioner at Tokyo, reports that imports of for- 
eign lumber into the Tokyo-Yokohama district 
during January amounted to 2,313,447 board 
feet, including 6,000,000 feet of Douglas fir 
squares, 3,500,000 feet of red cedar logs, 3,000,- 
000 feet of hemlock logs, 2,000,000 feet of 
hemlock small squares, 500,000 feet of Douglas 
fir flitches and 1,000,000 feet each of Douglas 
fir logs and baby squares and spruce logs. 
Stocks of lumber on hand January aggregated 
31,147,200 board feet. Imports during the 
month were approximately 9,500,000 feet less 
than during December. 

Business during January was dull, due 
partly to the fact that the market was not 
active until after Jan. 15 as a result of the 
New Year holidays. 

Mr. Titus states that two large red cedar 
panel mills have been closed since the first 
of January, all local red cedar panel business 
being done by a single company. 

Prices are low and stocks are heavy, he 
says. 

Total import of foreign lumber into the Na- 
goya district during January. was 10,528,560 
feet, an increase of 2,202,480 feet over De- 
cémber. Orders placed for forward delivery 
through March, he added, totaled approxi- 
mately 10,000,000 feet. Stocks of foreign lum- 
ber on hand Jan. 20 at Nagoya totaled 1,919,- 
280 board feet. Stocks of northern lumber 
on hand at the end of January in the Nagoya 
district are approximately 85,668,000 board 
feet. Prices were fair, and on Jan. 25 large 
and medium fir squares were sold at a price 
equivalent to $28 a thousand. Business was 
slow during the month. 


Osaka District’s Market Firmer 


Imports of foreign lumber into the Osaka 
district during January were 25,362,061 board 
feet. Stocks of foreign lumber on hand Jan. 
20 totaled 25,202,040 feet. Prices for lumber 
became firmer during the latter half of the 
month, due to comparatively small stocks on 
hand. Northern lumber stocks in the Osaka 
district Jan. 20 totaled 43,680,000 board feet. 
No large sales of Northern lumber were re- 
ported and No. 1 logs containing 6 cubic feet 
per log were sold at prices equivalent to 
$17.31 a thousand. 

Mr. Titus states that the combined imports 
of Douglas fir, red cedar and Port Orford 
cedar from the United States and Canada into 
the ports of Osaka, Nagoya and Kobe during 
1929 aggregated 1,009,653,760 board feet, as 
compared with 771,135,638 board feet in 1928. 
Of this total, 605,756,049 feet was Douglas 
fir, 333,950,891 feet was red cedar and 69,944,- 
840 feet was Port Orford cedar. Douglas fir 


imports included principally squares, flitches, 
inch boards, flooring, logs and pilings; red 
cedar included logs, flitches and bolts, and 
Port Orford cedar logs, baby squares, flitches, 
sawed lumber and railway ties. 

Frederick C. Johnson, American vice consul 
at Frederickton, reports that a total of 273,- 


000,000 feet of Jumber was cut in the Prov- 
ince of New Brunswick during 1928-29, of 
which 56,000,000 feet was manufactured into 
pulp and paper. A large increase in the num- 
ber of railway ties accounts for this heavy 
cut, according to Mr, Johnson. For the cur- 
rent season, 1929-30, the total lumber cut is 
placed at 212,000,000 feet, or 61,000,000 feet 
less than a year ago. 


Liverpool Prices Low and Unstable 


Consul Cyril L. Thiel, Liverpool, England, 
reports that heavy receipts of American pitch 
pine and hardwoods and the fluctuation in 
price of these woods have somewhat demoral- 
ized the lumber market in that district. The 
market showed no improvement during 1929 
and prices generally were at a low level. 
Pitch pine continued to diminish in use owing 
to its replacement by cheaper woods. 

There are plentiful stocks of Douglas fir, 
Mr. Thiel states. Considerable quantities of 
fir have been imported and its uses are being 
extended. This is said to be due not only to 
the low prices at which this wood is being 
sold, but also to the fact that American Doug- 
las fir exporters are now willing to accept 
specifications in accordance with British mar- 
ket requirements. However, the great fluctu- 
ations in the c. i. f. price of Douglas fir have 
made it the most unstable variety in the 
United Kingdom trade. 

'The accumulation of heavy stocks and mod- 
erate consumption have reduced the exports 
of American hardwoods to Liverpool, Mr. 
Thiel adds. The tendency of shippers to de- 
mand advanced prices on such woods as ma- 
ple lumber and flooring, magnolia lumber and 
wagon planks have given rise to the use of 
substitutes for these products, chiefly Euro- 
pean woods and woods from the British colo- 
nies, which have given considerable satisfac- 
tion, 


Cheaper Rates Produce Surplus 


In addition, it is reported that exporters 
in southern United States have been loading 
chartered steamers with pitch pine and hard- 
woods and shipping them to the British mar- 
kets. The flooding of British markets with 
this lumber, which can be shipped at a lower 
rate and therefore sold at $5 to $7 lower a 
thousand square feet than lumber shipped in 
liners, has resulted in the lowering of prices 
in merchants’ stocks and a general curtail- 
ment of business for forward delivery by liner 
steamers. 

Consignment parcels of hardwoods and pitch 
pine from the United States continue to be 
sent to the United Kingdom and sellers in 
many cases are finding great difficulty in dis- 
posing of these woods even at low figures. 

Paul S. Quinn, acting commercial attache 
at The Hague, reports that the first ship- 
ments of Swedish spruce arrived at Amster- 
dam early in March and not less than six 
steamers were discharged. These unusually 
early arrivals are due to the mild winter 
weather prevailing in the Scandinavian coun- 
tries, and it is feared that they will upset 
the local market for softwood. Though a 
rather satisfactory demand prevailed for 
spruce, importers did not reap the benefits, as 
local competition cut margins of profit to a 
minimum. It is reported that some importers 
sold parcels of Russian softwood at a price 
$1 to $1.50 per standard above cost price. 


Delayed Movement Enhances Values 


Mr. Quinn added that a rather heavy de- 
mand prevailed for Douglas fir timber. Im- 
porters of this material were informed that 
shipments would be delayed four to six weeks 
as a result of unfavorable weather on the 
Pacific coast during recent weeks. 

Stocks of American hardwoods are said to 
be normal, with realized prices firm. Euro- 
pean hardwood stocks are also normal, but 
prices weak. Stocks of tropical hardwood are 
moderately above normal at weak prices. 

Stocks of European softwoods are slightly 
in excess of normal. 

Conditions in the Netherlands lumber com- 
suming industries are generally regarded as 
about normal, with the possible exception of 
the shipbuilding industry, which shows a 
downward trend, 
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Order 


Your 
Copy 


Today? 


No book has proved more 
popular with lumbermen 
in recent years than this 
authoritative work brought 
out under the direction of 


the National Committee of 
Wood Utilization. 


This book is filling a long 
felt want for a comprehen- 
sive, authoritative yet easy 
to understand guide to good 
wood-using practice. It is 
an honest-to-goodness 
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Wood 


Construction 


Principles—Practice— 


Details 


by DUDLEY F. HOLTMAN 


Construction Engineer, 
National Committee on 
Wood Utilization 




















manual of design and speci- 
fication in wood construc- 
tion. Plentiful illustrations 
reinforce and clarify text. 


Every lumberman should 
have this book on his desk 
as a reference work to 
decide all questions affect- 
ing the use of wood in 
construction, to aid in the 
efficient selection and ap- 
plication of lumber and 
promote efficient and eco- 
nomical design. 


700 Pages 


11 Complete Chapters 


500 Illustrations 
6"x9"—2" thick 
S@, Per 
copy 
Postpaid 


431 South Dearborn Street 
CHICAGO 

















WILLIAM ALFRED PICKERING, head of the 
W. R. Pickering Lumber Co., of Kansas City, 
Mo., and associated companies, died on Tues- 
day morning, April 15, at Research Hospital 
in Kansas City, after a 
short illness. Mr. Pick- ; 





ering suffered an in- | 
ternal hemorrhage 
early Saturday in his 
apartment at the Villa 
Locarno. He was taken 
immediately to the 
hospital where it was 
decided that a blood 
transfusion was nec- 
essary. A second 
transfusion was made 





THE LATE 
W. A. PICKERING 





and his condition im- 
proved somewhat by 
Sunday night, but 
there was a relapse on 
Monday and a third 
transfusion proved 
futile. Mr. Picker- 
ing’s family, including 
his invalid wife, his 
son, R. C. Pickering 
and daughter, Miss 
Cynthia Pickering, who 
were spending the winter in California, when 
notified of his condition, chartered an air- 
plane and reached Kansas City Sunday noon, 
after having been forced down at Albuquer- 
que by a storm. Mrs. Pickering made the 
trip on a cot in the cabin, accompanied by 
physician and nurse. 

W. A. Pickering was born on Dec. 26, 1870, 
in Buffalo, Mo., son of William R. Pickering, 
founder of the big company which bears his 
name and grandson of a pioneer Missouri 
settler. The father died three years ago this 
month and the son, who had been reared in 
the business, succeeded him as president of 
the company. The father, W. R. Pickering, 
was born and lived most of his life in Mis- 
souri becoming interested in mining, lum- 
bering and other developments in their early 
stages. He founded the Pickering Lumber 
Co. in 1887 and saw it grow to its present 
vast proportions, with large timber holdings 
and mill in California, mills and yards in the 
South and interests in practically all lumber 
producing sections. The company also main- 
tains a 5,000-acre farm which has been an 
exhibition place for stockmen and farmers 
for some years, and owns a number of the 
largest apartment hotels and office buildings 
in Kansas City. A. Pickering, his son, 
was trained for the business from the first. 
He attended Drury College, Springfield, Mo., 
and upon leaving that institution entered im- 
mediately upon his lumbering career, going 
into the plant at Springfield. He was mar- 
ried to Miss Zoe Louise Cravens, of Spring- 
field, in 1901. The father moved the com- 
pany’s headquarters to Kansas City in 1889 
and from that time made that city his home 
where he was later followed by his son. Mr. 
Pickering was a director of the Commerce 
Trust Co. and held interests in numerous 
other concerns. Mrs. Pickering has been an 
invalid for several years and they maintained 
a home at Las Palmas and another at Santa 
Monica, Calif., where they spent most of their 
time. Mr. Pickering, when in Kansas City, 
lived at the Villa Locarno, where he was 
taken ill. Besides his wife Mr. Pickering 
leaves two daughters, Miss Zoe Louise and 
Miss Cynthia Ann, and one son, Russell C. 
Pickering, who has become associated with 
the business. Mr. Pickering was a Mason 
and a member of the Kansas City Club, Mis- 
sion Hills Country Club of Los Angeles, Jona- 
than, Family, and Bohemian clubs of San 
Francisco and a number of other social and 
business organizations. His death comes as 
a great shock to his hundreds of friends and 
associates in the lumber industry. 














WILLIAM T. VIRGIN, for a quarter of a 
century one of the most prominent lumber- 
men in northern California and Nevada, died 
April 11 in a hospital in San Francisco. He 
had undergone an operation about three 
weeks previously. Funeral services were held 
Tuesday, April 15, at his birthplace, Genoa, 
Nev. Mr. Virgin, who was 59 years old, was 
vice president of the Clover Valley Lumber 
Co., operating at Loyalton, Calif., with gen- 
eral offices in San Francisco. He was for- 
merly vice president of the Verdi Lumber 
Co., and was one of the organizers of the 
Tonopah Lumber Co. which supplied a con- 
siderable part of the lumber that went into 
the buildings at Tonopah and Goldfield dur- 
ing the mining boom of twenty-five years 
ago. Mr. Virgin’s father was one of the 
first district judges in Nevada, having been 








elected to the bench the year the State was 
admitted to the Union. Mr. Virgin was one 
of the best informed lumbermen on the 
Coast, was a man of high character, lovable 
and esteemed by every one with whom he 
became acquainted in the lumber industry, 
He had been associated with C. D. Terwij- 
liger, general manager of the Clover Valley 
Lumber Co., for twenty-five years and with 

. B. Hewes, formerly of Jeanerette, La. 
since 1924, when he became interested in the 
Clover Valley company. Mr. Virgin was a 
bachelor. He leaves a sister, Mrs. Finnigan 
at Genoa, Nev. : 


HENRY BD. SAUER, 71 years old, president 
and manager of the Cottage Building Co., in 
Evansville, Ind., for more than 30 years, died 
at his home in that city on Thursday, April 
10, after an illness of three months. Death 
was due to a paralytic stroke. The Cottage 
Building Co. operates a large planing mil] 


and the company is well known in the sur.. 


rounding territory. Mr. Sauer was born on 
Christmas day, 1858. He was a member of 
the Knights of Pythias, and St. John’s Pvan- 
gelical Church. Mr. Sauer is survived by a 
widow and two sons, Robert and Neal W. 
Sauer, who were engaged with their father 
in the planing mill and lumber business. 


JOHN MANSER, pioneer resident of Mara- 
thon County, Wisconsin, and associated for 
many years with the lumber business, died 
at his home in Wausau, Wis., on April 6 after 
an illness which had confined him for 
eighteen months. Mr. Manser went to Mara- 
thon County in the fall of 1878 and entered 
the employ of W. P. Kelly & Bros. at Kelly, 
where the company had lumber mills. Later 
he was with N. T. Kelly in the lumber manu- 
facturing business and continued with those 
interests after the death of Mr. Kelly. In 
1884 he started in-business for himself and 
conducted a planing mill at Kelly until the 
fall of 1892 when the Fox-Manser Lumber 
Co. was organized. This partnership existed 
until 1896 at which time Mr. Manser took 
over the properties and conducted them him- 
self. In 1909 he entered the public utility 
business in Antigo although he always re- 
sided in Wausau. Mr. Manser was born Dec. 
16, 1860, in Waterloo County, Ontario, Can- 
ada, and at the age of six he went to Wis- 
consin with his parents. He had been identi- 
fied with the Masonic Lodge for many years 
and was a 32nd degree Mason. He was also 
a member of the Elks and the Modern Wood- 
men. He is survived by one daughter, Mrs. 
H. A. La Certe of Wausau. Funeral services 
mere held on April 8 with interment in Pine 

rove. 


ROBERT M. SMITH, a popular young mem- 
ber of the Chicago lumber trade, died on 
April 14 at his home, 450 South Princeton 
Avenue, Villa Park, Ill., of diphtheria, which 
developed from an at- 
tack of quinsy. Bob 
Smith, as he was fa- 
miliarly known, was 
one of the most like- 
able young men in the 
trade and numbered 
among his friends all 
those with whom he 
came in contact. His 
untimely passing is 
deeply regretted among 
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Chicago lumbermen. 
Mr. Smith was born in 
Indianapolis, Ind., and 
was only 30 years of 
age. He had been con- 
nected with the Chi- 
cago lumber trade 
since his early youth, 
first with the D. 
Pate Lumber Co., later 
with the Long-Bell 
Lumber Co., of Kansas 
City, and for ten years 
past with the E. C. Judd Lumber Co., of 
Chicago. He was well known among whole- 
sale and commission men and among _ the 
mills of the South and West. A widow, Mrs. 
Lenora Smith, one son, Donald Robert, aged 
5, and one daughter, Maxine, aged 2 survive. 
A ‘brother, Norris E. Smith, is also associated 
with the E. C. Judd Lumber Co. 


ALBERT T. BAKER, formerly president of 
the Branning Manufacturing Co., and _ the 
Wellington & Powellsville Railroad Co., Nor- 
folk, Va., died at his home in Harrisburg, 
Pa., April 11, and was buried in that city on 
Monday, April 14. Mr. Baker was injured 
in a football game while playing with the 
Princeton University team about twenty 
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years ago and was compelled to undergo re- 
peated operations as a result. For several 
years he had been bedridden and blind. His 
former home was Edenton, N. C., and he was 
well known among lumbermen of that re- 
gion. He was a member of the North Caro- 
lina Pine Association, and the fortitude with 
which he bore his sufferings won the deep- 
est admiration and sympathy from his fellow 
members -in that organization among whom 
he was highly regarded. 





THOMAS IRVINE, nationally known lum- 
berman, died the night of April 15 at his 
home in St. Paul, Minn., at the age of 88. 
He was the last surviving member of the 
original coterie of lumbermen associated with 
the late Frederick Weyerhaeuser. s 

Born in York County, Ontario, July 2, 1841, 
Mr. Irvine was for several years a _ school 
teacher in the schools of Weston, Ont. He 
went to Muscatine, Iowa, in the ’60’s and there 
entered the lumber business. He moved‘ to 
St. Paul in 1889. He retired from active par- 
ticipation in the lumber business 30 years ago. 

Mr. Irvine was best known for his connec- 
tion with the Mississippi River Logging Co., 
a firm composed of prominent lumber firms of 
the early lumbering days, organized to furnish 
logs for the down-river mills. Frederick 
Weyerhaeuser was president of the company, 
which was organized in 1871. Among other 
lumber companies with which Mr. Irvine was 
associated was that of McDonnell & Irvine. 
His partner in this firm was A. B. McDonnell, 
Chippewa Falls, Wis. Mr. Irvine organized 
the timber company of Thomas Irvine & Son, 
of which his son, H. H. Irvine, is head. 

Many years ago Mr. Irvine donated to the 
city of Chippewa Falls a tract of land adjoin- 
ing the city on the north and running for 
some six or seven miles on both sides of Dun- 
ean Creek, forming a natural park with stands 
of virgin pine and other forest trees. It is 
stocked with native American animals, such 
as buffalo, deer and bear, and is extensively 
used by tourists as a camping ground. 

In 1875 ‘Thomas Irvine married Miss Emily 
Hills, daughter of Rev. Horace Hills, Episcopal 
clergyman of Wabasha, Minn. Mrs. Irvine 
died in 1899. and her husband built a church 
to her memory in the town that was her early 
home. A town in Wisconsin, near Eau Claire, 
is named for Mr. Irvine. 

Mr. Irvine is survived by his son, Horace H. 
Irvine of St. Paul, and four grandchildren, 
Elizabeth Hills Irvine, Clotilde Emily Irvine, 
Thomas Edward Irvine and Olivia Ann Irvine. 


H. PERCY BRIERLY, Hamilton, Ont., sales- 
manager for the Long Lumber Co. of that 
city, died recently at his home there. The 
funeral was attended by a large number of 
lumbermen from Toronto, Hamilton and other 
cities. Mr. Brierly was born in Caledonia, 
Ont., and was a son of the late Henry Brierly, 
who was in charge of the Caledonia post 
office for many years. At the age of 17, Mr. 
Brierly moved to Hamilton and took a posi- 
tion with the Canadian Westinghouse Co., 
removing later to the prairie provinces where 
he remained until 1907. He then returned 
to Hamilton and became connected with the 
Long Lumber Co., with which he continued 
until the time of his death. Mr. Brierly was 
a 32nd degree Mason, a Presbyterian, and 
was keenly interested in horsemanship. He 
is survived by his widow, formerly Miss 
Agnes Hossack, of Hamilton, and one daugh- 
ter, Margaret Anne, at home. 


ROBERT BUCKANAN, aged 76, lumberman 
and capitalist, of Stamps, Ark., died sud- 
denly at his home in that city, April 10, of 
apoplexy. Mr. Buckanan had been a resi- 
dent of that community for 25 years, and 
was one of the wealthiest lumber operators 
in Arkansas. He was a director and stock- 
holder in the Bodcaw Lumber Co. at Stamps, 
and in the Pine Woods Lumber Co. and the 
Trout Creek Lumber Co., of Trout Creek, 
La., and was president of the Grace Logging 
Co. of Stamps. He was a director and the 
largest stockholder of the Bodcaw bank of 
Stamps. He had other investments at Tex- 
cena, Ark., and in Texas and other locali- 
ies. 


WILLIAM A. SULLIVAN, aged 62, president 
of the W. A, Sullivan Lumber Co. (Inc.), 
Watertown, N. Y., died of a cerebral hem- 
orrhage at his home in Watertown on April 
7. Mr. Sullivan had been an active lumber- 
man all his life, and from his boyhood had 
been connected with the lumber indusfry. 
He was also president. of the Sullivan Realty 
Co. and the Sullivan Securities Corporation. 
Mr. Sullivan was born at Brownsville, N. Y., 
On March 21, 1868, and entered the lumber 
business as a member of the lumber firm of 
White & Sullivan. He was one of the best 
known lumber dealers in northern New York 
and was prominent in Knights of Columbus 
circles in Watertown. 


J MARK P. GAROUTTE, sawmill operator of 
Cottage Grove, Ore., died in Portland on April 
4 at the age of 59. Mr. Garoutte was for 
Several years superintendent of the Anderson 
Middleton mill and about a month ago began 
erection of a mill at Cottage Grove in part- 
nership with George Jackson. He was born 
in Iowa. A widow and two sons survive. 


Trouble and Litigation 


BIRMINGHAM, ALA., April 14.—At a called 
meeting of the majority creditors of the 
Reynolds Bros. Lumber & Manufacturing Co. 
a committee of five was named to select a 
trustee of affairs. For the last thirty days 
the Reynolds firm has been in communication 
with the larger creditors seeking an exten- 
sion of eighteen months. This matter was 
discussed and another plan adopted. Later 
in the day at the meeting of the committee 
John M. Andrews of the Kaul Lumber Co. 
was named trustee and placed in charge of 
the affairs of the firm. During the day a 
petition was filed by attorneys for the 
Colonial Lumber Co., Columbus, Ga., the 
Sisaleraft Co., Chicago, and Watkins Brick 
Co., Birmingham, Ala., representing about 
$750 in claims and asking for a receiver. 
This matter has been passed for the present 
and will come up for hearing in the next 
week. Efforts are being made to work out 
the original proposition as agreed to by the 
creditors other than the three filing the pe- 
tition. 


SAN ANTONIO, TEXAS, April 14—In a re- 
port filed in Federal court here by Theodore 
M. Plummer, receiver for the San Antonio 
Building Materials Co., it was shown that 
the company’s assets are $1,856,112, and lia- 
bilities, $1,233,512. There is a notation in 
the report, however, that the figures are sub- 
ject to re-appraisal of real estate, contingent 
liabilities and to comments contained in the 
full report. Most of the creditors are shown 
as unsecured. Mr. Plummer, president of the 
company, was appointed receiver Jan. 27 by 
Federal Judge DuVal West on application 
filed by John Rogers of Tulsa, Okla., a holder 
of common and preferred stock in the com- 
pany. The petition said the receivership was 
necessary to conserve and protect the assets 
of the company. At that time the company 
operated four lumber yards, the Hillyer- 
Deutsch-Jarratt, the Meliff-McAllister, the 
Steves, and the Woodlawn. All of the yards 
have been consolidated into the Hillyer- 
Deutsch-Jarratt yard under the management 
of John Raby. This yard, Plummer said, is 
believed to be doing the largest lumber busi- 
ness in the city, has held its clientele and 
is being operated profitably. His report also 
said the liquidation is largely a real estate 
operation as most of the assets rest on real 
estate, the operation depending for its speed 
and ultimate outcome upon the real estate 
market. A receiver’s real estate sale is be- 
ing conducted at receiver’s prices through 
the firm of Patton, Lipscomb, Cassidy & 
Armstrong, who represent this receivership, 
and A. R. Thomas, receiver for the American 
Building Co. The sale, the report continues, 
is producing increasingly good results, espe- 
cially in the sale of moderate priced resi- 
dence property in all parts of the city. 





Hymeneal 


LANHAM-FISKE. Peter Benedict Lanham, 
jr., son of the head of the Lanham Hardwood 
Flooring Co., Louisville, Ky., and himself 
connected with that company, will be married 
April 26 to Miss Ruth Fiske, of Louisville. 


ROCHFORD-SNEED. The engagement of 
Miss Helen Sneed, of Lakeland, Fla., and 
Philip Rochford, of Minneapolis, Minn., is an- 
nounced, the wedding to take place on June 
12 at Lakeland. Miss Sneed is the only 
daughter of William F. Sneed, president of 
the Lakeland Manufacturing Co. and vice 
president of the Florida Lumber & Millwork 
Association. Her mother, Mrs. William F. 
Sneed, is prominent in social and club work 
and recently was president of the Sorosis 
Club of Lakeland. 


KENNEDY-PIERCE. The engagement of 
Miss Florence Pierce, only daughter of A. S. 
Pierce, well known Wisconsin lumberman, 
and Ear! L. Kennedy, district attorney of 
Oneida County, Wisconsin, has been an- 
nounced. Miss Pierce graduated from the 


University of Wisconsin in 1928 and was a 
member of Alpha Omicron Pi sorority. Mr. 
Kennedy graduated from Marquette Univer- 
sity in 1924. He played for three years_on 
the varsity football team and was a prominent 
fraternity man, 









Solves Your 
Conveying 
Problems 





Note the 

Superior 
Underneath Standard 
View Construction 


Strong 
Construction 


Because it is built strongly 
is just one of the reasons why 
Standard Conveyors are con- 
sidered standard throughout 
the lumber business. 


Yard owners have long since 
discovered the added profit rea- 
sons for abandoning the slow, 
costly manual labor methods 
of carrying materials. Gravity 
conveyors are paying for them- 
selves over and over again in 
large and small lumber yards 


everywhere. Ask for our advice 


and recommendations. 
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TANDAR 


Atlanta Office, 712 Flatiron Bidg. 
Baltimore Office, 15 W. Franklin St. 
Beaumont, Tex., Office, P. O. Box 402 
Birmingham Office, 1116 Martin Bldg. 
Boston Office, 755 Boylston St. 
Bridgeport, Conn., Office, 406 Court Exch, 


Bidg. 
Buffalo Office, 908 Ellicott Square 
Butte, Mont., Office, 51 E. Broadway 
Chicago Office, 400 W. Madison St. 
Cincinnati Office, 1106 Ingalls Bidg. 
Cleveland Office, 5005 Euclid Ave. 
Dallas Office, 302 S. Houston-Scott Hotel 
Denver Office, 1420 Sixteenth St. 
Detroit Office, 420 U. S. Mortgage Bidg. 
Evansville Office, 20 Furniture Bidg. 
Elizabeth, N. J., Office, 27 Hillside Road 
Ft. Wayne Office, 816 Kinnaird Ave. 
Grand Rapids Office, 533 Mich. Trust Bldg. 
Harrisburg Office, P. O. Box 83 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES 

New York City, 415 Lexington Ave. 

South Bend, Ind., 511 Pythian Bldg. 
Providence, R. L., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 

Detroit, Mich., 2-219 General Motors Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 5525 White Bldg. 

Cincinnati, Ohio, 711 Traction B 


Eastern Tennessee 
Kentucky and 
West Virginia 


























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 


Plant: 
Newberry, Mich, Rapids, Mich. 
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IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2\% Face in 
First, Second and Third Grade 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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JAMES W. SEWALL 


Consulting Forestry 
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Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 
TIMBER scoot Lemieux 
rederick Lemieux 
ESTIMATORS _ F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
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Corduroy 


They call this life of ours a road, 
And well they may, my boy: 
But all the road I ever knowed 
Was mostly cordaroy. 
Nobody laid no cedar blocks, 
Put down no plank for me, 
Among the stumps I took my bumps, 
As regular as could be. 


In boyhood we was poor as sin, 
I’m still as poor as that, 

The woods my trade, I never made 
No mint, what I was at. 

It's been hard goin’ all the time, 
Hard goin’ all the way; 

The road of life for me and wife 
Has been the kind I say. 


We bumped along the cordaroy, 
And bumped for many a mile, 

We jarred our spines among the pines 
While others rode in style. 

Yet any life has somethin’ good 
And any road has joy— 

We found the flow’rs, though only ours 
A road of cordaroy. 


We See b’ the Papers 


The army has an uneasy fecling that its 
turn is next. 

Business seems to be picking up about 
like our 1928 model. 

Well, it’s better to scrap battleships this 
way than the other way. 

For love interest, nothing equals a mov- 
ing picture or a banker. 

Boston may be the hub of the universe, 
but New York is the huwb-bub. 

Henry Ford made only $89,000,000 in 1929, 
but then it was an off year. 

Secretary Stimson says, “We have reached 
the lowest level.” Why, Harry! 

Another flyer lost. And then there was 
that flyer we took in Wall Street. 

Funny, but it is in the sticky weather that 
a fellow finds it so hard to stick to his desk. 

Prof. Moore, of Wisconsin, has perfected 
a barbless barley. Now for a kickless rye. 

Soviet police arrested a Chicago girl, say- 
ing they took from her an important docu- 
ment. 

Let’s see, wonder what it could have been? 
Maybe it was Al Capone’s list of customers. 

Or maybe it was the city hall payroll; or 
possibly the ballots in the last city election. 

Whatever it was, we hope they won’t re- 
veal it. It might be some fellow’s telephone 
numbers. 


Well, it looks like they were going to get 
the peace conference boys out of the trenches 
by Christmas. 

We never really knew what the call of 
the wild was until we heard a crowd get 
after an umpire. 

The Western Union had the worst first quar- 
ter in 15 years, but nothing like some of our 
college students had. 

_ Frigidaire will spend $1,000,000 for adver- 
tising in the next ten weeks. That is what 
you might call a cool million. 

People who sneer because the sea parley 
cost the United States $3,000 a day, forget 
what it costs to fire a 16-inch gun. 

The tariff on grass has been raised 38 
percent. If we could only raise the grass 
we wouldn’t mind them raising the tariff. 

The plan to widen State Street in Chicago 
has been abandoned. Evidently they don’t 





believe prohibition is going to be repealed 
after all. 

Moving pictures are to be introduced jn 
the jungle. And we know what the jungle 
tigers will think of these Hollywood softies, 


Indiana, Tennessee and Iowa ‘have joined 
Michigan and ‘Connecticut in abolishing the 
speed limit. The other States that have 
abolished the speed limit are the rest of 
them. 


Between Trains 


Cinctnnati, On10.—There is a man here in 
Cincinnati who is one of the country’s lead- 
ing manufacturers in his line. We shall not 
tell his name, because he was not talking for 
publication, but at the annual dinner of the 
Cincinnati branch of the National Metal 
Trades Association tonight he told us his story 
little by little as we extracted it from him, 
At 20 he joined the Cincinnati fire department, 
as many another young man has done, and 
there many a once young man is yet. The 
first thing he did (they used horses in those 
days) was to turn the haymow into a library 
and a laboratory. While the others were study- 
ing pinochle he was studying physics. He 
stayed in the fire department 12 years, but all 
the while he was dreaming of something bigger 
and better. Then he broke away, and today 
he is one of the country’s leading manufacturers 
of what? Fire-fighting apparatus. 

Now and then one of us finds himself a 
square peg in a round hole. If we adjust the 
peg to the hole we are likely to remain where 
we are and what we are. The thing to do is to 
adjust the hole to us, to do the present thing 
well, always with the idea of doing some 
bigger thing better. Every teamster can be 
a potential yard manager if he wants to, every 
office boy a potential president. There is really 
only one way to get out of a hole, and that is 
to grow out of it. 

But our friend was not disloyal to the occu- 
pation of a fireman. He admitted that in all 
those 12 years there never was a fire that he 
didn’t get a thrill from. In a lumber yard 
there is never a load of lumber goes out of 
the yard into a new building that hasn’t a 
thrill in it as well, if you look at it that way. 
Some people think it is discontent with what 
we have and what we are that leads us on and 
up to something bigger and better. It isn't. 
It is enthusiasm over what we are and what 
we have that leads to new enthusiasms that 
lie just ahead of us. 


Great Things 


I read great things that great men do, 
The way they win acclaim. 
Excepting neighbors, very few 
Have ever heard my name. 

There may be folks right here in town 
Who'd have to think, think hard, 
Who'd likely say, “That fellow down 

At that there lumber yard.” 


It must be great to do great things, 
That’s not my job at all; 

Yet something fortune always brings 
To do, if something small. 

I make no speeches from front stoops 
To set the world afire, 

But I sell stuff for chicken-coops 
That farmers’ wives admire. 


It must be great to be the great, 
The kind you read about, 

To run the nation or the State 
And make the voters shout. 

I never heard a hip-hooray, 
But I admit my guilt 

When farmers say I know the way 
A hog-house should be built. 
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LUMBER SPECIFICATIONS 


[NO. 25 OF A SERIES} 


It is not easy to deal with the subject of lumber specifications in a single letter; but it is thought 
that the enumeration of the main considerations will be helpful. 


AYN 


TNT 


. 
\S 


THICKNESSES 


In the rough, lumber is sawed to such thicknesses as will 
safely provide for the dressed size standards of the section 
from which it emanates. Madera Sugar Pine is cut 1” plump 
green and, when dry, is finished to the following sizes: 
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Where special thicknesses are ordered, a mill selects the stock as carefully as possible and the 
customer is expected to take the material “hit or miss” after surfacing. 


WIDTHS 


Where random width shipments are made, it 
is the general practice of the mills of this 
section to ship D Select and better, 6” and 
wider; and factory lumber, 5” and wider. 
ance eee pilittthta & $45 stock in all grades and thicknesses of pine 
Ja inch 13 AdIICE s DE is dressed 4” scant of nominal width. 
Ji? width OVEL FINC. ; MA In cutting Madera Sugar Pine, Ye” is added 
I21IVADERA OUGAR PINE for each 2” in width over 4”, as follows: 4”, 
ak 644”, 844”, 10%”, 1214”, 145%”, etc., etc., 
and, due allowance being made for the slight amount of shrinkage in curing, the $2S and rough stock is 
shipped approximately these widths. 





In random shipments, lumber is rule tallied and not piece tallied. 








LENGTHS 


Where lengths are not specified, it is the general 
practice to ship common, finish, and factory lumber 
10 feet and longer, although up to 5 per cent of 
8 foot and 9 foot may be included in random length 
shipments of finish grades, 6 foot and 7 foot also being permitted in factory grades. In common and 
—— lumber is cut to even lengths only, but in factory and finish grades, odd lengths are also 
permitted. 


< 














Rough lumber from Madera is approximately 2” over length. 





Rough lumber shipments from Madera are approximately 2” over length, but in shipping dressed lumber, 
all stock is end trimmed to improve its appearance and is only 1” longer than the required length. 


MADERA SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera, 
Calif., and sent to its entire list of distributors, is being published serially 
in the American Lumberman, and will be available to any one interested. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


. We annually produce 40,000,000 feet of 
#52) Louisiana Red Cypress 
far! Lumber, Lath 
stg and Shingles 
nar : Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Lid. 


DONNER, LOUISIANA 





Manufacturers 
i 








North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, $50,000 feet MOULDINGS 
ows Des. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 














@ 


GOLDSBORO 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


™ JOHNSON & WIMSATT 








WASHINGTON, D. C. 








Manufacturers 


Short Leaf Pine and Hardwoods 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























WARREN AXE & TOOL CO. 


WARREN, PA. 


onors Panama-Paote GRAND PRIZE 
ES ee 


ternational Exposition 


ALSU ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. D fac- 
AXES-LOGGING TOOLS to) capacity 3500 Axes & Tools 
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~News Notes from Amel ric 


Tacoma, Wash. 


April 12.—The advantages and defects of 
treated wooden pipe, as opposed to steel and 
concrete, were thoroughly aired at yesterday’s 
meeting of the Tacoma Lumbermen’s Club. 
The program was arranged by the wood pro- 
motion committee of the club, which is carry- 
ing on a campaign to extend the use of wood 
in local markets. W. A. Kunigk, superinten- 
dent of the city water department, was the 
principal speaker, describing the experience of 
the city with the wooden pipe line finished in 
1913. Mr. Kunigk gave comparative costs and 
told of the difficulties encountered in making 
repairs and rebuilding sections of the line. At 
the conclusion of his address he answered the 
questions put by the lumbermen. John Buf- 
felen, who has reopened the old plant of the 
American Wood Pipe Co., declared the city is 
spending $200,000 a year for material it could 
buy more cheaply at home. Representatives 
of the wood utilization committee of the Loyal 
Legion of Loggers & Lumbermen, the West 
Coast Lumbermen’s Association and the Wood 
Preservers’ Association attended the meeting. 
An effort will be made to prepare specifica- 
tions for wood pipe which will remedy the 
defects said to exist in the present line. 

President Roy A. Sharp reported that the 
club’s plan for interesting school children in 
the use of wood is meeting with the enthusi- 
astic support of the Tacoma school board, and 
a comprehensive program for this campaign 
will be worked out by the club and superin- 
tendent of schools. He also suggested that 
the club get in touch with the Hoo-Hoo or- 
ganization, which could develop the idea na- 
tionally. 

It was announced that President Sharp had 
been named a member of the advisory board 
of the Western Washington Fair Association, 
in accordance with the custom which gives 
this post every year to the president of the 
Tacoma Lumbermen’s Club. 

Barl H. Strange, general manager of the 
United States Intercoastal Lumber Confer- 
ence, visited Tacoma this week on his return 
from British Columbia, where he conferred 
with the principal lumber shippers. Mr. 
Strange announced that Canadian shippers 
have agreed to maintain the conference rate 
of $11 for the remainder of the month, and 
that it is hoped to complete the same arrange- 
ment for May. 

Mayor J. G. Newbegin, who has been ill in 
California for the last two months, returned 
home this week and resumed his duties at the 
city hall. His health is much improved. 

George S. Long, of the Weyerhaeuser Tim- 
ber Co., returned to Tacoma this week after 
spending two months in Arizona and southern 
California. Mr. Long was on a vacation trip 
and was accompanied by his two daughters. 


Aberdeen-Hoquiam, Wash. 


April 12.—Shipments of lumber from Grays 
Harbor by water during March totaled 63,130,- 
819 feet, bringing the total for the first three 
months of 1930 up to 185,420,640 feet. Cali- 
fornia has regained her old place as the biggest 
buyer of lumber from this section. For a short 
time, shipments to the Atlantic seaboard ex- 
ceeded those going to California. 

While all the mills are operating, there is 
much discussion in regard to curtailing in the 
near future. Several of the shingle mills are 
not operating full time. The mill of the Amer- 
ican Lumber Co., in Aberdeen, was closed for 
several days last week due to the derailment 
of the carriage. 

J. B. Woods, forester of the Long-Bell Lum- 
ber Co., Longview, was the principal speaker 
at a recent luncheon meeting of the Hoquiam 
Chamber of Commerce. Mr. Woods’ subject 
was “Chamber of Commerce Hook-ups for For- 
estry Taxation Relief.” 

Watson A. West—who with his brother, E. 
R. West, for many years operated the A. J. 
West Lumber Co.—will leave Grays Harbor 
soon to take charge of a new mill at Crescent 
City, Calif., which will cut California redwood, 
cedar and other California woods. Watson 





West came to Aberdeen with his father, Capt, 
A. J. West, in 1884. 

Gordon Tebb, assistant sales manager of the 
Pacific Lumber Agency, will return to his home 
today after a sojourn of several weeks in the 
hospital, where he underwent a serious oper- 
ation. 

H. O. Galloway, manager of the Posey plant 
in Hoquiam, is ill in a Portland hospital. 


Spokane, Wash. 


April 12.—Some improvement is _ being 
shown in the demand for most items of Idaho 
white pine, and as a result the prices are 


firming up. Several of the mills are reporting - 


a better demand for Pondosa pine, especially 
from eastern territory, which is taking 4/4 
common and thick selects. 

The sawmill of the Shields & Sons Lumber 
Co., near Sandpoint, Idaho, was completely 
destroyed by fire last evening. This mill was 
producing lumber for the Humbird Lumber 
Co., of Sandpoint. 

George W. Duffy, ‘president Duffy Lumber 
Co., Spokane, accompanied by Mrs. Duffy, his 
son Leroy and wife, left Spokane today by 
automobile for a three weeks’ pleasure and 
business trip to California. 

R. E. Irwin, assistant general manager Pot- 
latch Lumber Co., Potlatch, Idaho, returned 
here this week, after spending the late win- 
ter months in California. 

The Hedlund Lumber & Manufacturing Co. 
sawmill at West Fork recently resumed opera- 
tions, and the mill in Spokane will start as 
soon as logs arrive from Ferry County. The 
delay in beginning the Spokane operations re- 
sults from the Great Northern bridge over 
the Columbia River at Marcus being down. 


Albuquerque, N. M. 


April 14.—Starting of work on the Middle 
Rio Grande conservancy project has not yet 
proved much stimulus to building, although 
local lumber buying is larger than that from 
a distance. Albuquerque manufacturers are 
maintaining their price schedules, except that 
concessions of 50 cents a thousand have been 
made on certain items in a carluad. Indica- 
tions of a demand for 150 cars of box materia] 
for the Colorado cantaloupe crop are reas- 
suring. 

M. J. Collins, J. J. Conn and J. L. McGre- 
nera, Of the Santa Fe railway, returned to 
Chicago after placing with President James 
G. McNary, of the Cady Lumber Corporation, 
and Frank McQuatters, manager of the com- 
pany’s plant at Standard, Ariz., an order for 
950,000 ties. 

An early Sunday morning fire destrdyed the 
planing mill and office of the Black Range 
Lumber Co. in Silver City, N. M., with a loss 
of $15,000. This is part of the property pur- 
chased last fall from Leonard Bros. and L. M. 
Kniffen, of Fierro, N. M. The manager, O. H. 
Ball, is associated with W. M. Cady, formerly 
of Louisiana and later McNary, Ariz., now 
residing in Pasadena, Calif. 

Westie Jensen, manager Southwestern Sash 
& Door Co., gave a radio program broadcast 
by KGGM, Albuquerque, Friday evening, 
which featured vocal numbers by C. H. Sal- 
mon, of the El Paso Sash & Door Co., and the 
comfort and convenience of built-in cabinets 
and Andersen frames. 

The Breece-Carr Sales Co., Ned Beavers, 
manager, in El Paso, which has been handling 
the fuelwood from the Alamogordo mills, will 
stock and retail dimension, boards, and other 
items of lumber. Ray Moore, auditor of the 
Breece company, who conferred with Mr. 
Beavers last week, reports a very satisfactory 
volume of building, especially of handsome 
dwellings, in El Paso. 

Kilbourne House, Albuquerque architect, is 
promoting the sale of cedar shingles in the 
finishing touches he gave his new house at 
1517 East Roma Avenue with an unusually 
attractive cedar shingle roof. The shingles 
were sawed to different patterns at the Breece 
Lumber & Supply Co., and laid in thatched 
style, the various colors forming a diamond 
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in the center of each flat surface. The curved 
shingles that form the rakes resemble logs of 
about 10-inch diameter. 

At a cost of $150,000, the United Verde Cop- 
per Co. is building forty new houses at Clark- 
dale, Ariz., seventeen of Spanish and twenty- 
three of English architecture. 

The New Mexico supreme court reversed 
the ruling of the district court which held that 
the George E. Breece Lumber Co. did not have 
to pay tax on fuel used in vehicles that do 
not traverse the State highways. 

Kenneth J. Baldridge, manager J. C. Bal- 
dridge Lumber Co., has been in Kansas City 
on business the last two weeks, and spent twu 
days renewing acquaintance at Booneville, 
Mo., where he graduated from Kemper Insti- 


Kansas City, Mo. 


April 15.—There was some slight improve- 
ment last week in total demand for lumber 
in this market, despite some falling off in 
sales to yards in the wheat belt. ‘The long 
drouth and the hot weather are threatening to 
cut the wheat crop materially. Naturally the 
farmers are not laying out money for im- 
provement work, and building in the country 
towns has been halted. Unless there is rain 
in the next week, conditions in the wheat area 
will be bad. Industrial demand for lumber 
has fallen off a little further in the last week. 
In northern transmississippi States yard de- 
mand has picked up somewhat, and reports 
from salesmen in that territory are that re- 
tailers are doing a good spring business. De- 
mand also continues good in southern Mis- 
souri and in parts of Oklahoma. 

E. E. Woods, secretary-manager of the 
Southwestern, had his first experience last 
Saturday night as a radio broadcaster, ‘“‘pinch- 
hitting’ on WDAF for J. E. Wrenn, of the 
Department of Commerce. Mr. Woods talked 
about “The Uses of Sawdust,” but his talk 
included a good deal about the uses of lum- 
ber. 


Minneapolis, Minn. 


April 14.—Among reasons for believing that 
the Northwest will afford a good market this 
year is the fact that farm income statistics 
just compiled, show that in 1929 the figure for 
Minnesota was $721,000,000 as compared with 
$689,000,000 in 1928, a gain of $32,000,000. In 
the four States of Minnesota, North Dakota, 
South Dakota and Montana, the total value of 
farm products in 1929 was $1,885,000,000 as 
compared with $1,579,000,000 in 1928. A good 
index to Minnesota’s prosperity at the present 
time is the fact that 36,453 more automobiles 
had been registered up to April 5 this year 
than to the same date last year. 

With prices holding steady, and few or no 
special offerings being made, northern pine 
is moving somewhat more satisfactorily, al- 
though there has been no decided spurt in 
orders and shipments. Inquiries have in- 
creased and prospects for the near future are 
declared good. This rural trade factor is be- 
ginning to make itself felt in the sash and 
door business, the mill men report. Dirt 
roads are being put in good condition, so it 
is possible to move matgrial without any diffi- 
culty. 

A demand for 5- and 6-inch cedar posts for 
highway guard rail purposes is keeping deal- 
ers busy. Stocks are being depleted to such 
an extent that some fear is voiced about the 
supply being insufficient to last until the new 
stocks, which will be ready the latter part of 
May or early in June, can be shipped. Twenty 
and 24-foot poles likewise are being eagerly 
sought, and most of them will be used in 
rural telephone and power line construction. 
There is a pretty fair supply of 4-inch posts 
and the demand is fairly strong. The 3-inch 
posts continue to glut the market, although 
many of them are being disposed of with 
orders for other items. 

The Great Northern, Northern Pacific and 
Soo Line, roads which recently granted inter- 
state stopover privileges on building and roof- 
ing materials from Minneapolis and other 
Points to stations in Minnesota, North and 


South Dakota, now have put the same rule 
into effect as applied to intrastate traffic in 
Minnesota. 

Thirty forest patrolmen have been added to 
the State forest service staff, Grover M. Con- 
zet, State forester, announces. He says that 
100 more men will be taken on the next few 
weeks, making a total force of 180. 

R. H. Bockmier, sales manager of the Black- 
well Lumber Co., of Coeur d’Alene, Idaho, has 
been in Minneapolis to make arrangements 
with the Canton Lumber Sales Co. to repre- 
sent his firm in Minnesota. 

Wesley E. Keller, secretary of the North- 
western Retail Coal Dealers’ Association, is 
scheduled to speak tomorrow night to lumber 
and fuel dealers of Waterloo and Oelwein, 


Iowa. 
Portland, Ore. 


April 12.—Business was quieter this week 
than during the preceding week, few orders 
being booked for Atlantic coast delivery. The 
foreign markets are quiet, too, mills are de- 
pending largely on rail and California demand. 
Spruce manufacturers report an increasing 
demand for airplane stock. Inland Empire 
pine mills find business slow. 

The J. Neils Lumber Co., of Klickitat and 
Portland, has purchased the interests of the 
Mt. Adams Pine Co. in the Glenwood section, 
including a large sawmill. The Mt. Adams 
Pine Co. will complete the cut it is now work- 
ing on, after which the new owners will take 
over the property. J. Neils is president of 
the company and H. P. Holmes is manager. 


Boston, Mass. 


April 15.—The market here for Douglas fir 
and hemlock is very quiet, and quotations are 
weak and irregular. New England buyers of 
North Carolina pine are few and conservative, 
although very nice band sawed narrow edge 
from well known mills is being offered around 
$47@49. Current request for Idaho white pine 
is quite moderate, and at least one important 
seller is shading regular prices. Pondosa pine 
is dull and quotations are easy. 

The American steamer Padnsay has been 
unloading 1404 logs of African mahogany for 
Palmer & Parker Co. Other arrivals last week 
of foreign lumber included 1205 pieces of teak, 
a schooner cargo of spruce from Parrsboro, 
N. S., and two steamship cargoes of Douglas 
fir and hemlock from British Columbia. 

An outbreak of forest fires has brought a 
special appeal for public co-operation from 
Commissioner William A. L. Bazeley, of the 
Massachusetts Department of Conservation, 
who regards the present situation as excep- 
tionally dangerous. 


Duluth, Minn. 


April 15.—The northern pine demand at 
Head of the Lakes mills seems to have become 
a little more active. Prices are holding firm. 
Some of the northern operators blame conces- 
sions being made by southern and western 
manufacturers for failure of the northern pine 
market to pick up as it should. Many of the 
orders being received by northern mills are 
for mixed cars. Railroad car repair stock 
continues one of the best sellers. Mill assort- 
ments are being rounded out. Listed as 
scarce at most mills are Nos. 1 and 2 dimen- 
sion, 10- and 12-inch No. 2, 3 and 4 boards, 
5/4 & thicker, No. 1, 2 and 3 common, 5/4 & 
thicker, No..1, 2 and 3 shop 8-, 10, and 12-inch 
No. 4 sélects, and 1x8-, 10- and 12-inch No. 3 
common. In surplus at most mills are 4-inch 
and wider ,6- and 8-foot No. 4 boards, 4- and 
6-inch No. 3 boards, 4- and 6-inch lap siding, 
all grades of 4-inch, No. 3 Norway and 32-inch 
lath. 

Northern white cedar demand continues on 
a satisfactory basis with emphasis on large 
posts and 20- to 25-foot poles. Some of the 
manufacturers are a little worried lest their 
stocks of these items become depleted before 
the new stock is ready for shipment, about 
June 1. A little of the material cut last win- 
ter is already being shipped, but its heavy 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH SOF 1 ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fir” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
Mais ~=©6—)d Lumber Co. 


Try 
Us 












ROCK MAPLER YF 4 
BEECH-BIRCH Died 


For many years our floor- 
ing has been building trade 
for dealers. It will do the same 
for you. Order it in straight or mixed 
cars with Hemlock lumber, lath, shingles 
and posts. 

We invite your orders for Poles, Ties and Hemlock 
Tan Bark; also for Rotary Cut Northern Veneers and 
Plywood. : 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY  Chxsge Offce: NJ. Clears Lum 


ber Co., 1331 Monadnock Block 
GLADSTONE, MICHIGAN “eae 


516 Lumber 





MEMBERS MAPLE FLOORING MANUFACTURERS ASSOCIATION 

















DIMENSION oIOCK 


Our stock is all kiln dried to the correct 
moisture content. We have the facili- 
ties for cutting it to meet your require- 
ments. Put your future needs up to us. 






We also manufacture 


ROUGH OR DRESSED 
Pine, Hemlock 


and 
Hardwood Lumber 
“Ideal” Steel Burnished 
Rock Maple Flooring 
I. STEPHENSON CO. 


— Trustees — 
WELLS, Delta County, MICHIGAN 








ss 


VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
= 17 


C.B. Richard & Co. 





_ 
—— 








Established 1847 


Foreign Forwarders, 


29 Broadway, NEW YORK ae yee pe aly! 
2 cargo, collect invoices 

Ocean Freight efter Gi 
Brokers for exports & imports 


Special department handling export lumber shipments 
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Cc] PACIFIC COAST Co 
We Want To Sell 


Straight Cars of 


OLD GROWTH YELLOW 
FIR UPPERS 


CRD 


Can Consider Specified 
Length Orders where Speci- 
fications are Reasonable 


C*D 


Mixed Cars of Fir Common and 
Uppers, Etc. All 1” and 2” Common 
Dried Rough Before Working 


ORD 


KILN DRIED 
FIR and HEMLOCK 


Common and Uppers 



































M.A. Wyman Lumber 


Co. 


909 White Bldg. Seattle, Wash. 


Metropolitan Center 






































d Office head- 1 Specialized 
rters for the Office buildings, 

ber Indus- designed and 

try, all Trans- built expressly 


portation lines, 
and Govern- 
ment agencies 
of the Pacific 
Northwest. 


to serve the 
needs of busi- 
ness, commer- 
cial and indus- 
trial concerns. 





At the heart of the business district of the me- 
tropolis of the Northwest, this is the ideal 


office location for wholesale, manufacturing, 
exporting and importing firms. 
Metropolitan Building Company 
1201 Fourth Avenue 
Seattle 


uglas Fir 
are Dimension 


In straight carloads, or in cars 
mixed with FIR UPPERS. 


Parker-Poyneer Lumber Co. 


"a EVERETT, WASH. 





























Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 














weight increases freight charges and reduces 


profits. 
Warren, Ark. 


April 14.—Business in Arkansas soft pine 
continues below normal. Most mills are shut- 
ting down their sawmills a part day or a whole 
day each week. The mills have a better as- 
sortment of stocks than at any time during 
the last several years. 

Some mills are still oversold on 3- and 4-inch 
B&better edge grain flooring, while stocks of 
flat grain flooring are considerably under nor- 
mal. Demand for both 1x3- and 4-inch edge 
grain has held up remarkably well in face of 
the fact that oak flooring prices have declined. 
Stocks of finish are reasonably well assorted, 
though some mills report being out of 1x12-inch 
Bé&better except in 16-foot. Both 14- and 16- 
inch finish are oversold in 14-foot lengths, 
though a fair amount is available in 16-foot. 
The 5/4x12-inch is none too plentiful, while 
several mills are short of 1x8-inch B&better 
finish and base. The mills have now accumu- 
lated enough 6/4 door jamb stock to take care 
of current demand. Demand for thick jambs 
in the eastern States has shifted to 5/4 instead 
of 6/4, whereas 4/4 jambs are sold practically 
altogether west of the Ohio. The demand for 
interior trim is holding up as well as could 
be hoped for. 

Some orders for automobile stock, including 
floor boards, running boards and made-up pan- 
els have been placed this week, and also for 
cut-to-length crating. The demand from this 
source is somewhat disappointing. Shipments 
on orders for crating placed earlier in the year 
have been held up. 

Small mills have increased their output this 
week, the weather favoring logging. But un- 
less prices on common items improve, some op- 
erations will close down. 


Macon, Ga. 


April 14.—Roofer manufacturers say there 
appears to be an effort to place orders below 
current prices. Few orders have been ac- 
cepted. Roofer production is down to their 
lowest point of the year. 

Longleaf mills are still operating at a little 
below normal. Shipments are going to the 
eastern markets and also to southern points 
where big development projects are still under 
way, and the railroads are still big buyers. 
Logging conditions have improved. 

Hardwood orders are picking up and in- 
quiries are heavy. Export business holds up 
well. Shipments are being made to domestic 
automobile and furniture plants and to east- 
ern markets. There has not been much change 
in prices throughout the early spring. Heavy 
rainfall in recent months has created a short- 
age of logs at the mills. 


Norfolk, Va. 


April 14.—The North Carolina pine market 
has shown a change for the better. Even a 
continued light increase in sales will stop 
prices from weakening further. Many mills 
are down and will stay down until market 
conditions show a much greater improvement, 
and curtailment of production is soon going 
to react favorably on prices. 

There has been a slightly better domestic 
demand for edge 4/4 No. 2 and better, but 
not much export demand. The yards are 
using very little edge 4/4 No. 3. Demand for 
4/4 No. 2 and better stock widths band sawn, 
rough and dressed, also mixed ¢ars of good 
circular finish, is much better. Buyers are 
covering only current needs. Stock widths 
show a little more strength, for unsold sur- 
Plus is rather small. No. 3, 4/4 stock widths 
have been moving fairly well, and 12-inch 
seem rather scarce. Inquiries for 5/4 and 
thicker No. 2 and better edge have been more 
numerous, but orders have not been develop- 
ing very rapidly. No. 2 and better 4/4 bark 
strips are hard to sell even at low prices. 

Box makers are buying little rough kiln 
dried No. 1 edge box, 4/4, but are not getting 
as much good air dried as they were hoping 
for. There has been a little better demand 
for kiln dried dressed and resawn. Edge 4/4 
No. 2 box continues to move very slowly, both 
rough and dressed. No. 1, 4/4 stock box has 
been moving a little better to the yards, 
though box mills are not taking much. No. 2, 
4/4 stock box has not been very active. Stock 
box, 5/4, rough and dressed, is in better de- 








mand, but 5/4 edge box is quiet. Edge box 6/4 
rough is moving better, but the price is very 
low. Box bark strips, 4/4, rough and dressed, 
have been in better demand, as are 4/4 No, 2 
common poplar, dressed and resawn. Low 
grade cypress is moving well. 

There has been a slightly better demand for 
flooring, thin ceiling, roofers etc. Planing 
mills that have been shut down have been 
able to reduce their surplus and some are 
now carrying rather broken stocks. Kiln 
dried roofers have been moving a little better, 
but air dried stock is still very quiet. The 
price on kiln dried roofers seems 'to have re- 
covered a bit, but apparently buyers not not 
satisfied with present very low prices on air 
dried. Dressed framing continues quiet. 


Birmingham, Ala. 


April 14.—Demand has shown signs of in- 
crease. A few contracts are being let for 
house construction, and yards have been get- 
ting a fair volume of repair business. (There 
is not much price cutting, but competition for 
special orders is very keen. Contractors are 
doing a lot of estimating. Financial conditions 
show signs of improvement, but loans are 
hard to secure. Some yards have been get- 
ting in fair stocks, but most of them are still 
buying sparingly, in badly mixed cars. 

The Grayson Lumber Co. has installed a 
complete sash, door and blind plant. Business 
in re-roofing and flooring has shown consid- 
erable increase lately. 

The Sims-Morgan Lumber Co., with head- 
quarters at Selma, Ala., and sawmills at 
Plantersville, Arlinton and Sweetwater, will 
start up its Selma plant within the next three 
weeks. The Selma plant will he operated as 
a concentration plant, with complete planing 
mill and kiln drying facilities. The Moore 
Dry Kiln Co., of Jacksonville, Fla., is furnish- 
ing equipment for a new brick dry kiln. Later 
in the year a 6-foot band mill will be in- 
stalled. 

O. A. Griffin, Bessemer, Ala., has closed 
down his Greenpond (Ala.) sawmill. 

J. M. Goodwin, Greenpond, Ala., has cut out 
at this location and closed down. 

Cc. H. Cowan, president Alabama retailers’ 
association, visited in Birmingham, Bessemer, 
and Gadsden districts this week. He attended 
conferences of local retailers’ clubs at Gads- 
den and Bessemer. Dr. Allen G. Loehr, secre- 
tary, and Mr. Cowan expect to call upon every 
retailer in Albama during the next thirty 


= Bogalusa, La. 


April 14.—R. H. Laftman, general manager 
and vice president of the Bogalusa Paper Co., 
was the chief speaker at the monthly luncheon 
of the Chamber of Commerce here on Wednes- 
day. Mr. Laftman is thoroughly conversant 
with the paper industry, and stressed the im- 
portant part paper plays in our daily lives, 
told of the numerous uses it is being put to, 
and expressed the opinion that the world 
could not have progressed as it has without 
the use of paper. He told of the benefits 
farmers in this section have experienced from 
the sale of wood for pulp, providing a new 
source of revenue for them. He dwelt on the 
necessity of reforestation if the industry is 
to continue, and called attention to the fact 
that lumber mills in other countries have been 
operating continuously for 700 years. He 
said there is a splendid opportunity here for 
reforestation and a perpetual operation of the 
paper and lumber industries. One of the 
salient points of his talk was that the refor- 
ested areas must be protected from fire, if the 
industry is to succeed. 

Vice President and General Manager P. E. 
Odell, of the Gulf, Mobile & Northern Rail- 
road, responding to an inquiry of P. O. Le- 
Blane, secretary-manager of the Chamber of 
Commerce as to when activities would be 
increased in the shops here, stated that work 
on the construction of new cars would begin 
here about May 1. Some of the material is 
on hand, but all will not be available before 
May 1. It is understood that twenty-five cars 
a month will be built here for the next ten 
months. 

The Bogalusa Furniture Co. has on display 
at the Chamber of Commerce rooms here in 
Bogalusa its excellent brand of furniture, 
which is causing much favorable comment by 
those people who have viewed the exhibit. 
D. T. Cushing, general manager of the 
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Great Southern Lumber Co., was appointed: 
py Gov. Huey P. Long, as a delegate-at-large 
from Louisiana to attend the Southern For- 
estry Congress at Memphis last week, but Col. 
Cushing was unable to attend the meeting 
owing to previous business engagements. 

Bogalusans are proud of the fact that the 
April issue of the National Geographic Maga- 
zine contains pictures and much information 
and descriptive matter on Bogalusa and the 
surrounding country. 


Shreveport, La. 


April 14.—It is estimated that the demand 
for lumber to be used in residence construction 
is off fully 50 percent, and the time for spring 
demand has virtually passed. The larger south- 
ern pine units are reducing their output. 
Smaller units can not continue to pay high 
prices for feed and sawmill supplies, and pay 
current prices for small batches of timber and 
preak even. Hence the outlook is for heavy 
curtailment. Production will undoubtedly con- 
tinue to decline until a spurt in demand brings 
an advance in prices. The average realization 
is now below cost of production. Most of the 
mills are simply trying to move yard stock 
piled out in the open, which must be moved in 
the current season or deteriorate in quality. 

Hardwoods are slow. Prices, however, have 
not changed much. 

S. Kamesan, special representative of the 
government of India, who is making a study 


made under the auspices of the St. Louis 
Building Industries Exhibit Bureau. Both 
men have told their story over station KWK 
and met with a hearty response. In order to 
assure themselves facilities for reaching the 
public over the air, lumbermen of St. Louis 
are aiding in the establishment of a model 
radio studio by the Building Industries Ex- 
hibit Bureau, which will begin broadcasting 
about May 1. 

The Hoo-Hoo Club of St. Louis will hold 
its next monthly luncheon for the members 
of the wood products industry at the Jeffer- 
son Hotel on April 24. Bert Westover, In- 
dianapolis representative of the National 
Lumber Manufacturers’ Association, is to be 
the speaker of the day, and he will talk on 


“Local Building Codes.” 
the attendance is growing. 


has been buying more 


With each luncheon, 


Seattle, Wash. 


April 12.—One exporter who is close in 


touch with all markets has said that there are 
few export sales, and little business in sight. 
The going freight rate to Japan is about $1 
more than it was a month ago. Top prices are 
$6.25 
stronger. A 
shipments are going at rates of $5 to $5.50. 


and $7.25. 
large 


Chinese rates are also 
number of transpacific 


Very little lumber is moving to China. Japan 
actively. Only a 
small amount of lumber is moving to South 
America. Bookings for the United Kingdom 

















An instance of nearly complete loss from fire ina steel hangar. 


This hangar at the Bolling Field 


Army air station in Washington, D. C., was demolished on April 7, 1930, as a result of .a fire 

communicated into it through its steel walls. The unprotected steel trusses failed under the high 

temperatures built up and dropped their heavy roof and wall loads which would have added life 

hazard in case mechanics had been trapped within, The loss not only involves the high first cost 

of construction, but there will be difficult and expensive acetylene cutting and other costs in 
removing wreckage before new construction can be begun 





of wood preservation in the United States and 
Europe, is on a visit to Lake Charles and neigh- 
boring points with William Steen, local man- 
ager of the Long-Bell Lumber Co. 


St. Louis, Mo. 


April 14.—The market is considered to have 
reached the’ bottom in the last few days, and 
local factors believe it should begin to climb. 
No rapid rise is expected, however, due to the 
lack of building operations and the conse- 
quent oversupply of all species and grades. 

The national broadcast “Salute to the Lum- 
ber Industry,” April 15, created quite a bit 
of enthusiasm among local lumbermen, who 
may be considered pioneers in gaining the 
public ear by broadcasts. In the last month 
two local lumbermen have made talks over 
the radio—Julius Seidel, president Julius 
Seidel Lumber Co., and C. M. Huttig, presi- 
dent St. Louis Lumber Co., whose talks were 


and the Continent for May at the new con- 


ference rate of 50 shillings are running 
normal, rate stabilization having increased 
the confidence of shippers. The volume mov- 


ing to the United Kingdom is small. South 
Africa has been buying some West Coast lum- 
ber, one local firm having placed several 
orders. ; 

Only small amounts of lumber are now 
moving to the Atlantic coast. A fair volume 
of No. 3 common is being absorbed by -Cali- 
fornia, and a smaller amount of No.’2. This 
material is going mostly to the San Fran- 
cisco Bay region; there is little buying in the 
Los Angeles district. 

The voluntary curtailment of mill produc- 
tion continues, and it is said that within two 
weeks more than half the mills will be down 
altogether or down to one shift. List prices 
for Douglas fir logs are holding. Veneer logs 
bring premiums. Hemlock logs are in a little 
less demand. It is reported that cedar logs 
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Sugar Pine 
California White Pine (72% 
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LOUIS WUICHET, Inc. 
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712 Railway Exchange Bldg., Chicago 
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California Sugar 


and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bidg., 110 Market St., 
SAN FRANCISCO, CALIF. 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, _ - New York 
Daily News Building, , 

400 West Madison vt > Chicago 
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“American Homes” 
69 misc. 2-story 
51 “New Colonials” 
7-14 rms. 2-story 
80 ‘ Little Bung’s” 
101 plans, 3-5 rms. 
65 “West’n Bung’s” 
85 plans, 6-rms 
“Fine Homes Book” 
65 expensive types 
65 “Eng. & Spanish” 
5-7 rm. stuc., brick 
“Southwest Homes” 





PLAN BOOKS 
That Sell Homes 


Sell houses. Show all types 
and sizes. These New Way 
books soon pay for themselves. 


Homebuilders’ Library 68 Single & Duplex 
May ++ penegmamamg oa 
“ee . 
Sie Gonr.......;..-.....-- 2.00 | SPECIAL OFFER 


All 7 Books $9.75 


Extra Blueprint Disc. 
to 7-book set buyers. 


E.W. Stillwell & Co. 


1213 California Bldg. 
LOS ANGELES, CALIF. . 
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ON’T waste time figurin 
measure. Get “The 
from the American Lumberman, 431 So. 
born St. Thousands in use. 
Send for special circular. 


board and surface 
umber Estimator” 
Dear- 
Postpaid $10.00 
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WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings . . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on request. 


AT 
Department R 1 


SPRINGFIELD NEW JERSEY 


MERICAN 


PLYWOOD 
CORPORATION 


PLYWOOD OF 
RECOGNIZED QUALITY 


NDON, WISCONSIN 
» Latest Price List 
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TIMBER AGENT AND BROKER 


Herbert Lewy Smith 


Guardia Nacional 524 
BUENOS AIRES 
(Argentina) 


TIMBER— PLYWOOD—VENEERS 
Cable Address: Herlesmi. 

















LANGE “JUNIOR” 
AUTO GLASS EDGER 








Nothing else F.0.B 
quite like the CHIC ‘AGO 
Lange * Junior.” ONLY 


Takes up small 
floor space, does 
a@ surprising 

amount of work, 


$115.0 





Write for complete catalog of all Lange Auto 
Glass Edgers, Tools and Supplies. Mail coupon 


below today. 
HENRY G, LANGE MACHINE WORKS 
166 North May Street, CHICAGO 





Henry G. Lange Machine Works 
166 North May St., Chicago 
Send me further facts about Lange 
Auto Glass Edgers and Lange Tools 
and Supplies 




















at a large sale went at $11. Best grade 
shingle logs can be obtained at $11 to $15. 
Cedar lumber logs remain $30. Cedar log 
users are buying only for current needs, and 
loggers holding their cedar logs at list are 
not selling them. 

Sale of approximately 4,400,000 feet of 
standing timber, from two tracts in What- 
com County through which the city is ac- 
quiring a right of way for its Skagit trans- 
mission line, was directed by the city council 
April 7. 

H. E. Anderson, office secretary of the 
Northwest Lumber Exporters’ Association, 
has resigned and acquired the feed and coal 
business of Galbraith & Co. at Winslow, 
Wash. He hopes to establish a retail lum- 
ber yard. 

Homer Kendall, of the Standard Lumber 
Co., Spokane, line yard operator, was a visitor 
to Seattle last week. 


Pittsburgh, Pa. 


April 15.—Most wholesalers say the volume 
of business booked thus far this month has 
been disappointing. Some of the dealers who 
specialize in western woods report April busi- 
ness better than March, which fell below Feb- 
ruary. Stocks in the yards are conceded to 
be lower than are ordinarily carried at this 
season. Retail dealers in many quarters re- 
port, however, that they are now figuring on 
considerable new business. 

While production of No. 2 common and bet- 
ter southern pine boards and dimension is 
quite low, no improvement in prices of these 
items has been noted lately. A further price 
reduction has been made by some of the hem- 
lock shippers in an effort to stimulate demand. 
No improvement has been noted in prices of 
spruce and hemlock lath, as stocks of these 
items at the mills are rather heavy for this 
time of year and the demand is still light. 
There is a little demand for southern cypress 
and prices of this wood remain firm. It is 
believed that prevailing prices on fir shed 
stocks are as low as they will go, and some 
dealers are now figuring on placing orders. 
Prices on California white and sugar pine, as 
well as Pondosa and Idaho white pine, remain 
at about the levels that have obtained for 
some time. Dealers with western mill connec- 
tions who specialize in Pondosa and Idaho 
pines report that all the mills are now in 
operation, and that April business is larger 
than that of March. 


Milwaukee, Wis. 


14.—There has been another small 
in the Milwaukee lumber market this 


April 
gain 


week, although the improvement has been 
very light, and attributable to improved 
weather. The better part of the demand is 


for large construction jobs. Railroad demand 
has dropped off. There was practically no im- 
provement in industrial demand. Sash and 
door business continues slow. A small gain 
has been shown in sales of common building 
lumber here, and country yard demand is also 
improving. 


New York, N. Y. 


April 14.—The lumber market has done 
little more than hold its own during the last 
week. Prices of most items have remained 
stationary. There have been no advances, but 
some of the closest students of the local situ- 
ation believe the market will strengthen. An- 
drew H. Dykes, president Dykes Lumber Co., 
said today that prospects are more encour- 
aging, but that development up to the moment 
has not been as satisfactory as had been ex- 
pected. Charles Hill, of the Southern Pine 
Sales Corporation, said that a fair volume is 
moving, but that it is nothing to boast about. 
George H. Downing, vice-president Downing 
Bros, Lumber Co., Valley Stream, Long Island, 
said that building in the suburban and rural 
communities of Long Island may be expected 
to show a definite revival. 

Russel U. Barton, of R. L. Winslow & Co., 
has been elected president of the Westchester 
Building Material Salesmen’s Club. Other 
officers are: T. ‘Norton Bailey, first vice presi- 
dent; Kenneth Walker, second vice president; 
Harvey Merriman, third vice president; Alfred 
Steens, treasurer; Harry Wilcox, trustee, and 
F. Herbert Brown, secretary. 

Harry Babcock has returned from the West 


to cover the Westchester territory for the 
Krauss Bros. Lumber Co. 

Jacob Bayer, the well known west side re. 
tailer, was the guest of honor at a birthday 
party last week at the National Republican 
Club. 


Laurel, Miss. 


April 15.—Orders for southern pine are 
coming in somewhat more freely than they 
have been, and inquiries on practically al] 
items are rather plentiful. Longleaf specia) 
cuttings and No. 1 common dimension are 
especially strong. The export market con- 
tinues good and several large foreign orders 
were placed during the last few days for 
shipment during May and June. ; 

Hardwood inquiries and orders are some- 
what more plentiful. Prices remain about 
the same as during the last few weeks. 

Philip S. Gardiner, secretary of Eastman, 
Gardiner Lumber Co., left recently for a trip 
to the Pacific coast. 

Charles Green, president of Eastman, 
Gardiner Lumber Co., and Mrs. Green, left 
Monday for Lake Placid, N. Y. 

L. O. Taylor, Minneapolis, 
recent visitor to local mills. 


Toronto, Ont. 


April 14.—Sawmills in northern Ontario 
are preparing for their season’s operations. 
A few have already begun cutting. Most 
of them will be operating by early May at 
the latest. Logging last winter was done 
under exceptionally favorable conditions. 

Business is beginning to pick up gradually 
in the retail lumber trade in Ontario. The 
improvement, however, is rather slow. The 
volume is smaller than that of a year ago. 
Permits for the erection of large buildings 
show a falling off, but already there are 
definite indications of increased construction 
of dwelling houses. The Montreal trade is 
expecting an active season this year. A 
number of extensive contracts are already 
started, and the new terminal scheme is 
being rounded into shape. Retail yards are 
quiet, but are expecting a good demand for 
material for small dwellings. Retail stocks 
appear to be ample. 

At the second annual banquet of Montreal 
Hoo-Hoo, Vicegerent Snark Eddie Germain 
announced that he had been successful in 
having the City of Montreal accept, as the 
city’s official flag pole, a pole of British 
Columbia fir which J. E. Green, on behalf 
of the H. R. MacMillan Export Co., had 
donated to the Montreal Hoo-Hoo order. This 
pole, which is 117 feet long, 17 inches at the 
butt and 8 inches at the top, will be erected 
on top of Mount Royal. 

The Montreal Hoo-Hoo Club has entered 
two teams in the 5-pin bowling tournament 
of the Montreal Retail Lumber Dealers. One 
team known as the “Cats” is captained by 
Arthur Thomas. The other team, the 
Kittens,” is captained by E. Percy Mason. 
The tournament. began April 2 and will con- 
tinue for two months. 

The Hawkesbury Lumber Co., Hawkes- 
bury, Ont., will not operate its sawmill dur- 
ing the present season, but will run the plan- 
ing mill and market stock on hand. The 
present stock is about the same as that of 
a year ago, although 1929 production ex- 
ceeded that of 1928 by 20 percent. 

Negotiations have almost been completed 
for the erection of a 1,000-ton newsprint mill 
in Newfoundland by Hearst interests, at a 
cost of about $65,000,000. It is understood 
that the Newfoundland Government will 
underwrite $15,000,000 of the bonds and that 
the company will develop between 150,000 
and 200,000 horsepower. The company will 
be known as the Gander River Power & 
Paper Co. 

The ratepayers of Brampton, Ont., are 
being called upon to vote on a bylaw to 
grant a fixed assessment of $30,000 for ten 
years to Calders (Canada) (Ltd.), a *ttimber 
creosoting industry which is planning to 
locate at | Brampton. The company will 
employ forty hands at the outset. 

Fire recently damaged the mill of M. M. 
Bolduc, at Roberval, Que., to the extent of 
$10,000. The company intends to rebuild. 

Allan McPherson & Son have succeeded 
McPherson & Clarke, retail lumber dealers, 
Glencoe, Ont., B. F. Clarke having recently 


(Continued on Page 76) 
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$464.40 SAVED ON BAND SAWS 
..«+AT MENASHA...- 


=~ Engineering Test Proves Saving When Simonds 














* Saws are used...Require Less Fitting... Have 
Longer Life... Yearly Costs of Various 
~ Brands Compared 











ly Here is another large band saw 
user who gets so much more service 
“ from Simonds Wide Band Saws, as 
ire evidenced from a very recent survey 
. by A. C. Nielsen Company, a firm of 
A independent engineers. Simonds 
rr Bands in the mills of the Menasha 
wt Woodenware Company of Menasha, 
ks Wis., in comparison with another | 
= brand blades, gave a net saving of : 
ro over $464 annually. These were 14 
he gauge, 12”x 44’ 6” saws of the usual 
if Simonds high quality and operated 
ud on an 8-foot head rig. Comparative 
- tests showed Simonds Saws returned 
. = 33% more production between grind- 
4 ings. Swaging and shaping required 
- 12.5% less time and the tension was 
y retained 37.5% longer. The total life 


. of the saw was found to be 16.7% 
. greater. The saw saving when Simonds 


Bands were used, was: per M board 
feet (32%) .043 or $464.40 per year. 


f May we show you a copy of this survey 


SIMONDS SAW AND STEEL CO. 


ESTABLISHED 1832 — FITCHBURG, MASS. 


Boston Chicago New Orleans New York 
Portland, Ore. Detroit Los Angeles Seattle 
Atlanta Memphis San Francisco Vancouver 
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E. L. BRUCE CO., Memphis 
Largest manufacturers of hardwood 
flooring in the world 


LUMBER 


in straight cars 
and mixed cars 


DIMENSION 


—one piece or glued-up, 
rough, surfaced or 
moulded to pattern. 


FLOORING 


*CELLized Oak Floor Planks, 


*CELLized Wood Floor Blocks, 
also regular T & G, *CELLized 
or untreated. 


E. L. BRUCE Co. 


MEMPHIS, TENNESSEE 


Mills at: Prescott and Little Rock, 
Ark.; Cairo, Ill.; Oak Grove, La.; Reed 
City, Mich.; Bruce and Laurel, Miss. 
































A New Book 


~~ er ee 


HOLT’S RAPID 
ESTIMATOR 


A REAL price-list covering houses be- 
cause of its size, its convenient indexing 
of the great mass of information which 
places at your finger tips and, of great- 
est importance, the ease and simplicity 
of keeping it up-to-date with constantly 
fluctuating prices and changing methods 
of construction. 


Every effort has been exerted to make 
this little- book measure up to YOUR 
IDEAL of what is needed, every imag- 
inable precaution has been taken to in- 
sure the highest degree of accuracy in 
copying these tabulations from its par- 
ent book, “Automatic Building Costs,” 
so that these “cost-rates” will be just 
2s accurate as those in that book proved 
to be in the two years it has been in use 
in every state in the U. S. A. and in 
Canada. 


While this book is only a small part of 
the “ABC System of Estimating,” it con- 
tains the most-used tables and gives 
simple rules for deriving other informa- 
tion contained in the enlarged works so 
that practically any house can be figured 
anytime and anywhere. 


This book will enable you to build up a 
reputation of being the “Building-Costs” 
expert in your community. Bound in 
semi-flexible red leather. 128 pages, 
2%”"x5%”, vest pocket size. 


$3.00 Postpaid 


AMERICAN LUMBERMAN 
431 So. Dearborn St. CHICAGO, ILL 

















AMONG THE 





LUMBERMEN 








James Allee, of the Vanlandingham Lumber 
Co., Chicago, was in Sturtevant, Wis., on Sat- 
urday of last week, on business for his firm. 


J. W. Wardlow, of the J. W. Wardlow Lum- 
ber Co., Ripley, Miss., was in Chicago the lat- 
ter part of last week on business and called 
at numerous local lumber offices. 


A. J. Smith, of Smith & Bell, hardwood 
operator of Decatur, Ind., was in Chicago this 
week and called at the offices of local lumber- 
men, 


W. Frank Oliver, of Toronto, Ont., head of 
the W. F. Oliver Hardwood Co., spent the fore 
part of this week calling on the trade in Chi- 
cago. 

George H. Fields,-of Bogalusa, La., manager 
of the Baer & Thayer Hardwood Co. was in 
Chicago the first of the week and visited at 
local lumber offices. 


H. K. Martin, of Tacoma, Wash., vice presi- 
dent of the Pacific National Lumber Co., while 
on a business trip to the East, stopped in Chi- 
cago last week. 


J. Fleming, of the McCarroll Lumber Co. 
(Inc.), Frost, La., stopped in Chicago early 
this week on his way home from a motor trip 
to lumber distributing centers in Ohio, Indiana 
and Illinois, where he was calling on numer- 
ous customers and other friends in the trade. 


H. S. Pinkerton, of Portland, Ore. sales 
manager of the Willamette Valley Lumber Co., 
was in Chicago early this week en route home 
from an extensive trip through the East, where 
he has been visiting some of his friends in 
the trade. 


Paul K, Elliott, of La Crosse, Wis., repre- 
sentative in the Badger State for the Dierks 
Lumber Sales Co., arrived in Chicago Wednes- 
day to spend a week-end here calling on friends 
in the trade and to confer with L. O. O’Daniel, 
the Dierks company’s Chicago representative. 


Thomas F, Alexander, of Tampa, Fla., head 
of the Alexander Lumber Co., has been named 
one of the fourteen delegates to the general 
conference of the Methodist Episcopal Church, 
South, which will be in session most of the 
month of May in Dallas, Tex. 


C. P. Pearson, of Mellen, Wis., sales manager 
of the Foster-Latimer Lumber Co., maple floor- 
ing and northern hardwood manufacturer, and 
J. C. Norman, of E. B. Norman & Co. (Inc.), 
Louisville, Ky., were in Chicago early this 
week to confer with Nat F. Wolfe, of the Nat 
F. Wolfe Lumber Co., who is the Chicago 
sales representative for both companies. 


D. J. Ballentyne, of Portland, Ore., sales man- 
ager of the Cobbs & Mitchell Co., stopped in 
Chicago Friday on his way to the East, where 
he will visit several of the lumber distribution 
centers. In Chicago he conferred with P. L. 
Musick, general manager of the Hilgard Lum- 
ber Co., concerning the sales possibilities of 
Douglas fir in this territory. 


Forty salesmen of the Edward Hines Lum- 
ber Co., in charge of P. J. McHugh, general 
sales manager, left Chicago Monday night in 
two special cars for a trip to Burns, Ore., 
where they will spend a week on a general in- 
spection of the Edward Hines Western Pine 
Co.’s plant. At Burns they will be joined by 
Edward Hines, president of the company, and 
his son, Ralph J. Hines, vice president. 


I. N. Tate, of Spokane, Wash., general sales 
manager of the Weyerhaeuser Sales Co., and 
Otto Leuschel, of Lewiston, Idaho, sales man- 
ager of the Clearwater Timber Co., were in 
Chicago this week on their return from a 
several weeks’ trip to various lumber consum- 
ing centers of the East. J. P. Boyd, Chicago 
district sales manager for the company, took 


advantage of the opportunity to call in fourteen 
salesmen of his district for a conference with 
the two sales executives Wednesday. Salesmen 
were present from Wisconsin, Michigan, In- 
diana, Illinois and Kentucky. 


W. A. Cavin, of the Cavin Chain Yards, 
Sturgis, Mich., who returned two weeks ago 
from two delightful months spent in California, 
was a visitor Thursday at the offices of the 
AMERICAN LUMBERMAN. When he returned 
from the West he found. his several yards in 
southern Michigan doing a good business, and 
expects that sales volumes will show continued 
improvement, 


Ben S. Woodhead, of Beaumont, Tex., presi- 
dent of the Beaumont Lumber Co., was in 
Chicago Wednesday on his way home from 
the annual convention of the National-Ameri- 
can Wholesale Lumber Association, held at 
Atlantic City, N. J., last week, and called at 
the offices of the AMERICAN LUMBERMAN. He 
said that while the attendance at the meeting 
was not as large as had been hoped, yet it 
was a very interesting and profitable gathering. 


Robert K. Eaton, of Chicago, head of the 
Robert K. Eaton Lumber Co., returned home 
Saturday of last week from a month’s busi- 
ness trip to the Southwest and the West Coast, 
where he called at some of his mill connec- 
tions. He spent a week at the Brooks-Scan- 
lon Lumber Co.’s plant at Bend, Ore.; he is 
the Chicago sales representative for this well 
known manufacturer. Mr. Eaton reported large 
—_ of shop and select grades at the Coast 
mills. 


Bert Steenburg, retired sash and door manu- 
facturer of Fond du Lac, Wis., accompanied by 
his wife, was in Chicago Thursday, en route 
home after a delightful visit of several weeks 
at Hot Springs, Ark., where he enjoyed the 
sunshine, mineral baths and his favorite game 
of golf to the fullest extent. While in Hot 
Springs, Mr. Steenburg had a visit with C. H. 
Stange, of Merrill, Wis., well known lumber- 
man, who makes an annual winter pilgrimage 
to Hot Springs. While in the South, Mr. 
Steenburg also went to Shreveport, La., to visit 
his old millwork friend, J. A. McAllister, of 
the Allen Manufacturing Co. 


W. W. Perkins, of Chicago, subscription man- 
ager for the “Blue Book,” which is published 
by the National Lumber Manufacturers’ Credit 
Corporation, returned on Friday of last week 
from a business trip to the South. He attended 
the annual convention of the . Southern Pine 
Association in New Orleans, La., and called at 
the Holloway Sawmill Co.’s plant at Natchez, 
Miss. Then he made an extensive series of 
calls on the trade in Memphis, Tenn., and spent 
a day in similar work at Cairo, Ill. He found 
that although trade is not booming, there is an 
optimistic spirit expressed by southern lumber- 
men and a continued increase of business is 
expected for the forthcoming months, 


Lumberman in Pageant 


Satt Lake City, Utan, April 14—O. D. 
Romney, jr., treasurér and assistant manager 
of the Romney Lumber Co. and one of the best 
known lumbermen of this city, is taking the 
part of Adam in the great sacred pageant being 
given in the famous Mormon Tabernacle night- 
ly during the next two or three weeks. There 
are, including the choir and orchestra furnish- 
ing the music, one thousand people in the per- 
sonnel of the pageant, which has been made 
possible by the construction of a monster 
wooden stage. 

Ten thousand people nightly are seeing the 
pageant, which is to be made into a talking 
picture. Mr. Romney is receiving much praise 
for his work as one of the principal perform- 
ers. The pageant, called “The Message of the 
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Ages,” is being given in connection with the 
hundredth anniversary of the Mormon Church, 
of which Mr. Romney’s father was a well known 


bishop. 


No Need to Remove ’Em 


An error was made in the story of J. D. Wal- 
lace & Co.’s new 8-inch skew-knife jointer, 
which appeared on page 68 of the April 12 is- 
sue of the AMERICAN LUMBERMAN. It was 
stated that “After the knives have been jointed 

they are removed and ground, and the 
jointer is ready for use.” : 

In a letter received from H. L. Ramsay, vice 
president. and sales manager of the Wallace 
company, it was pointed out that such a head, 
the knives of which must be removed to be 
ground, would be of little value. He described 
the way it is done: 

“The knife is not removed, but the Wallace 
Jointing Device is used to grind the knives in 
the head with the head revolving against the 
jointing stone, beveling the knives so that each 
travels in the same circle and the knives at the 
correct diameter at all points.” 


Helps Organize Bank 


Harry. W. Bishop, of Chicago, president of 
the Bishop Lumber Co., is one of the leading 
spirits in the organization of the new Chicago 
Bank of Commerce which opened April 12, 
with capital stock of $5,100,000. Feeling the 
need for a new financial institution in the loop 
district of Chicago, Mr. Bishop allied himself 
early last fall with the movement for this bank, 
in which his associates 
include Henry S. Hen- 
schen, former president 
of the Congress Trust 
& Savings Bank, J. A. 
O. Preuss, former gov- 
ernor of Minnesota; 





HARRY W. BISHOP, 
Chicago; 
President of Bishop 
Lumber Co. 





Harley L. Clarke, and 
Vincent Bendix. He is 
the only representative 
of the lumber industry 
on the directorate. 

The firm headed by 
Mr. Bishop is one of 
the oldest retail and 
wholesale lumber firms 
in Chicago, having been established more than 
fifty years ago. It has been identified with 
some of the lergest building enterprises in Chi- 
cago since tlt days when it furnished material 
for the Potter Palmer mansion and the old 
Palmer House. Recently it supplied the lum- 
ber used in the Chicago Daily News Building, 
one of the city’s most modern skyscrapers. 

Mr. Bishop, who is now 44 years old, spent 
his apprenticeship in the lumber trade in On- 
tario, where he was engaged in the wholesale 
manufacturing business. 





Helps for Home Builders 


CLeveELAND, Ouro, April 15.—How to get the 
most out of the building dollar is the major 
problem facing the average would-be home own- 
er of today, according to Axel H. Oxholm, of 
Washington, D. C., chief of the lumber division 
of the Bureau of Foreign & Domestic Com- 
merce of the Department of Commerce, who 
spoke this week before the Cleveland Con- 
struction Club at its meeting in the Builders’ 
Exchange Building. 

Three years ago Herbert Hoover, then sec- 
retary of commerce, in a survey found that 
90,000,000 people live in frame houses. showing 
that this is the most popular kind of residence 
but that there is no source of information, such 
as a book, as to the best method of building 


frame houses nor the best material to use in 
them. 

This difficulty has now been remedied by the 
printing by the department of a handbook for 
carpenters. This book, which has the approval 
of the carpenters’ union, shows the accepted 
forms of construction and the merits and faults 
of each method. Another similar book dealing 
with construction materials will be published 
soon, after having the approval of the archi- 
tects and trade associations. This second book 
will tell what material to use and why, and 
will tell how long such items should last. It 
will include such information as the. recently 
discovered fact that proper seasoning adds 100 
percent to the life of wood and that a method 
of drying oak properly in less than four days 
has been discovered by the Department of Com- 
merce. 

“The home builder today,’ Mr. Oxholm said, 
“can be assured .of the quality of his lumber by 
the grade-marking instituted on request of Mr. 
Hoover when he was secretary of commerce. 
The Department has sent out thousands of 
bulletins, and its new publications, and new 
discoveries from time to time, will show the 
valuable assistance the Government is giving 
to home owners. These books, if widely read 
and studied by the people. will make it im- 
possible for the ‘jerry builder’ ever to ply his 
nefarious trade again.” 


Establishes Business in Detroit 


Detroit, Micu., April 12.—H. K. Loud has 
opened an office in 303 Curtis Building, at 2842 
West Grand Boulevard, to conduct a whole- 
sale and commission lumber business, specializ- 
ing in white pine, hardwood flooring, lath, 
cedar posts and railroad ties, under the name 
of the H. K. Loud Sales Co. For several 
years he was a salesman for the Brewster Loud 
Lumber Co., which was forced to discontinue 
business recently on account of the illness of 
Brewster Loud. 


He'll Study Coast Methods 


SEATTLE, WasH., April 12.—George L. Fair- 
bairn, who is employed in the office of the 
Marsh & Truman Lumber Co. in Chicago, ar- 
rived in Seattle yesterday to spend two months 
gathering first-hand knowledge of the way lum- 
bering is done on the West Coast, by working 
with the Mackintosh-Truman Lumber Co. here. 


(‘@af@a@naG2aanaams 


Makes New Sales Connection 


William E. Krueger, of Chicago, who for- 
merly was associated with the Vanlandingham 
Lumber Co., in the Builders’ Building, has 
joined forces with Nat F. Wolfe, and will man- 
age the West Coast and Inland Empire de- 
partments of the Nat F. Wolfe Lumber Co., 
in the same building. Mr. Krueger has been 
in the lumber business in the Chicago territory 
for twenty years, and is well acquainted with 
the retail and specialties phases of the industry, 
as well as with the wholesale and commission 
trade, and has a thorough knowledge of all the 
commercial woods. 


Tiaber Bond Prices 





Bid Asked 
Algoma Lumber Co. 6s 1937.........- 97 99% 
Bloede] Donovan Lumber Mills 6% 

SE DE. 60 Gos 60.0465.0006 6569008 94 97% 
Brown Co. 56% 8 1946.......cecceeceees 94 95 
W. P. Brown & Sons Lumber Co. 54% 

WUD DOE «6 s.an on tecsswecndss voeseve 97 98% 
Carlisle Lumber Co. 6s 1937.......... 94% 98 
Connor Lumber & Land 6s 1941...... 93 97% 
Dierks Lumber & Coal Co. 6s 1941.... 95 98 
W. F. Ingham ist 6s 1986............ 97 99% 
Lamar Lumber Co. 6s 1934............ 97 100 
McGowin-Foshee Lumber 6s 1938...... 93% 97% 
Clayton & Anson Mark 6s 1931........ 99% 99% 
Munising Paper Co. 5%s 1939......... 91 94 
Oregon White Cedar Co. 6s 1933....... 98 100 
Owen Oregon Lumber 5%s 1940....... 88 92% 
Port Orford Cedar Co. 6s 1939........ 95 99 
Trask Lumber Co. 6g 1936...........-. 94 98 
Virginia Hardwood Lumber Co. 6s 1941 93 96 
Western Timber Co. 6s 1938........... 93% 97% 


Note: The 1930, 1931 and 1932 maturities of the 
above issues are offered on a 6%% basis, bid 6.75% 
basis or better. 

(Quoted by Baker, Fentress & Co., April 5, 1930.) 





CHICAGO 





For Big Values in 
HARDWOOD LUMBER 


Send your orders to 


Maisey d. Dion 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830, 1831, 0118 





INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone HUMboldt 0390 


2315 Elston Avenue, CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 


Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 








You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 


Write for our FREE Trial Offer and ask for Fold- 
er No. 49S 


Also, if you have some bad accounts on yous books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. William ‘St., NEW YORK CITY 














Vest Pocket Ready Reckoner 4 sc'! ven 


including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 
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10 EAST 40TH STREET, NEW YORK CITY 


BOSTON CLEVELAND 
SPRINGFIELD SYRACUSE KANSASCITY SAN FRANCISCO 


Scovell 
Wellington 


and Company 
ACCOUNTANTS + ENGINEERS 


PHILADELPHIA 
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SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 


is required. 


Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 


Investigate todav. 


The Sisalkraft Co. 


20$ W. Wacker Drive (Canal Station) 
Chicago, Ill. 


AL 4-19 Gray 























One Machine 


Files All Saws 





This one machine files 
rip, cross-cut, back, 


mitre, compass 
other hand saws, 
saws %” to 4%” 


and cross-cut circular 
saws 3” to 24” in dia- 


meter, with 


standard 3-cor- 
nered taper files. 
Files all size 


teeth from 3 to 
16 points per 


inch, making them all ex- 
actly the same size 
height and spacing. 









The Foley Model F-5 
“3-Way” 2": Saw Filer 


Brings You New Customers 


Saw users prefer to have their saws filed 
on the Foley Filer because it makes them 


cut better, truer, 


stay sharp 


longer. Much alter than the most expert 
hand filing. After once using a Foley-filed 


saw, they will have no other. 


Your customers will appreciate Foley Saw 
Filing Service and it will attract many new 
lumber users to your yard. And in addition 
to that, you can make extra money filing 


saws on the Foley. 


Many lumber yards are finding 
the Foley Filer a profitable busi- 


ness getter. 
information and proof. 


Write for complete 


Foley Manufacturing Co. 


129 Main St. N. E., Minneapolis, Minn. 














For Yard Hauling Efficiency 


A speedy, powerful tractor, well adapted 
to the task of towing lumber carts and load- 
ing dollies—one or several at a time—from 
one part of a lumber yard to another whether 
the road ‘be hard tramways or soft cinders, 
has been developed by the Mercury Manu- 
facturing Co. of Chicago. It is called the 
“Trackless Train,” and has several points to 
commend it to the attention of lumber manu- 
facturers, wholesalers and retailers. 


Simplicity of operation is assured by the 
fact that it is powered by the Ford model A 
motor, which is too well known to require 
any special description here except to men- 
tion that this four-cylinder motor with an 
8S. A. E. rating of 24 


t cePiOTOR POWE 
= 10GGING 


do use trucks. But the average purchaser of 
an automobile today is the man who is buying 
his third or fourth car. In the lumber world, 
he is the man who for several years has been 
delivering the goods with speedy motor trucks, 
who uses trucks because of the insistent de. 
mand of his customers for immediate deliy. 
ery. By experience he knows that there must 
be no guess-work about the ability of a truck 
to respond instantly and at any time to the 
starter pedal, the clutch, and the accelerator, 
for builders’ schedules don’t wait. The lum- 
ber must arrive when wanted. 

Such a purchaser—and his name is legion— 
cares not so much for the shape of the am- 
meter dial as for the assurance of an igni- 
tion free from trouble. He may have but a 





horsepower develops 40 f- 
H.P. at 2300 R.P.M. 
The clutch and four- 
speed _ transmission, 
also, are Ford “A” 
truck-type. The stand- 
ard automotive type of 
control is used. 

An important fea- 
ture of this “Type D” 
Mercury is the height 
of its wheels, which 
makes it possible for 
the machine to pull or 
push a load over such 
surfaces as cinders. 
The cast steel, disc- 
type rear wheels are 
32 inches in diameter 
with 5-inch face, and 
the front wheels, of 
similar design, are 18 
inches in diameter 
with 3%-inch face; 
both front and rear 
wheels are fitted with 
solid, pressed-on, rub- 
ber tires. With this ar- 








“al 








rangement, announces 
General Manager L. J. 
Kline, the ground- 
clearance of the lowest 
point, the bottom of the “goose-neck” of the 
steering apparatus, is ten inches. 

Accordingly, the tractor is easily adaptable 
to the conditions likely to be found in a 
lumber mill’s storage yard, and can pull.a 
string of yard dollies, whether the load be 
one ton or fifty, wherever desired. Also, by 
virtue of the bumping plate, made of %” 
steel 30 inches wide and 40 inches high, such 
loads may Also be pushed, and so shunted 
around to desired position with ease. The 
normal drawbar pull is 700 pounds, and the 
maximum is 2,500 pounds. The maximum 
speed is ten miles per hour. 

In this way the Mercury company, using 
the knowledge and experience gained in six- 
teen years of specializing in such operations, 
is offering lumbermén a strong and rugged, 
speedy and powerful, but small and compact 
tractor to satisfy all the requirements of 
lumber transportation in the yard, on the 
docks and in the warehouse. 


Service for Car Owners 


From Detroit, renowned as the capital of 
the automobile industry, come reports of in- 
ereased respect for the service department of 
auto factories and general expansion of this 
field of endeavor by practically all companies. 
Experiment has shown that the policy of 
caveat emptor—let the buyer beware—is not 
good business for a company that wants to 
prosper as a manufacturer of motor cars, 
whether passenger cars or trucks. 

Today’s sales problem is not, as in days 
gone by, to convince the prospective pur- 
chaser that his transportation requirements 
would best be met by use of motor power— 
he knows it already. If he is one of the 
few non-users of trucks, he has had abundant 
news of the economies effected by others who 


The new Ford-powered Mercury “Trackless Train” 


cursory glance for the piston specifications, 
but he does want to know that the engine 
will operate every day when he needs it. He 
wants service built into his truck—the best of 
service the manufacturer knows how to build. 
Nor is that all. He knows that in the best 
of cars things sometimes go wrong, and that 
accidents do happen on the streets and high- 
ways. The car he buys must have parts 
quickly replaceable in case of emergency, at 
reasonable price, and by mechanics familiar 
with that particular variety of machine. 

In other words, the wise lumberman buying 
a@ car nowadays buys not a car at all but a 
means of transporting lumber. And that au- 
tomobile manufacturer who, by service built 
in at the factory and more service available 
outside the factory, can furnish the greatest 
amount of reliable, trouble-free transportation 
is the manufacturer who makes the sale. 


For Salesmen and Small Deliveries 


Speaking of service—the lumbermen them- 
selves have to think of that, too. In any 
lumber yard where any appreciable amount 
of business is done, frequently the phone 
rings to announce that some good customer, 
or someone who might be converted into a 
good customer, wants a few items—total, only 
a small order at best—and wants them in a 
hurry. In these days of keen competition, it 
is best to provide the service desired, but who 
wants ‘to send a ton truck out on such a mis- 
sion? Therefore, the roadster delivery. C. 
Starkweather & Son (Inc.), who operate in 
lively manner a retail yard in Beaver Dam, 
Wis., have two of these handy little roadster 
delivery cars. If a salesman wants to g0 
somewhere in a hurry, a car is always ready, 
and if there is need for one of the small de- 
livery jobs mentioned, again the roadster 
with its pick-up body is ready for use. 
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Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended April 12: 
Flooring Finish, All 10-20’ Casing and Base No. 1 Dimension, No. 2 Shortleaf Shiplap 
1x3” E.G B&btr Rough: B&btr: 8181E Dimension S1S1E No. 1 (all 10- walk 
B&btr, 10-20’...$64.61 COEF inevees 43.48 4 & 6”....... 53.20 Short- Long- | 2x 4”, 10’...... 21.55 OTe 
No. 1, 6-20’..... 45.98 wee We) Vo |. 43.31 SF epee tteres 54.53 leaf leaf Pad 19.61 _ See 40.00 
1x3” F.G.— > 6 & 10”...... 59.74 | 2x 4”, 10’..24.00 27.96 16’ 20.24 | No. 2 (10-20’) 
tr, 060... ee] | SOD o> Be " 12’: 23.55 25.54 18030". ot aa MORES 9.14 
ia 1, 10-00.... Seas) TEP. - Ws |) ee 16’. .24.40 25.97 | oy gw 197. Se ng: 9.93 
No. 2, 6-20’..... 19.09 5/4x4, 6&8”.. 59.16 | No, 1— 18620’. 24.98 25.79 | “* * go,°°""" 1671 | No 3 “all 6-20’) 
ix4” E.G.— 5/4x5, 10&12”, 67.31 dla 33.40 | 2x 6”, 10’..20.74 25.00  lebe 1748 | 2587 wseccece 50 
B&btr, 10-20’... 63.50 6/4 & 8/4x4, EE ° a iigeainy 36.51 12’. .20.83 23.00 ner? 18°98 1x10” walaeiins 16.87 
1x4” F.G.— © 6&3” ...... 61.34 | No. 2— 16’..21.84 24.29 | 9. ow ag” 19.95 Car Sills 
B&btr, 10-20 39.05 tewnwey 16.66 18&20’..23.69 .. iy eae eees ' S48 Sa. B&S— 
No. 1,’ 10-20’ 33.39 | 6/4 & 8/4x5, _—_peebecoiaaet 18.47 | 2x 8’, 10’..23.18 °:; 12). sees 19.88 Up to 10” 
No. 2, 10-20’.... 23.08 10&12” 71.34 | No. 3— 12’. .20.45 22.00 wae” poet 40-41’ 2... 48.85 
Cetting B&btr Surfaced: a 11.74 16’. .22.45 24.54 ie Sees Plaster Lath 
4 SY seewsiee 13.66 18&20’..22.47 28.50 | 2x10", 107...... 20.65 | No. 1, %”", 4! 3.07 
eee Me ok. SRR ree rnnns jecy | Boards, S18 or S28 | 2x10”, 10°..28.00 28.75 aaetrees 1o'ea | No. 2%” 4"... 2.00 
EY o cesecose s SS csesaaws ° 20. ‘, 3 ae Aa . +. ee tare 7 
Me. Loccccccces 27.41 1x8” ; _ 46.97 | No. : (all 10-20’): 16’. .23.20 31.93 18&20’...... 21.27 om Lath 
AR aeaneaete 20.55 nee ss  casceden 33.91 18&20’. 23.39 31.25 | 2x12” 12’...... 19.79 wtteeeeeee 
1x5 & 10”.... 47.24 2 ee yale 3 42 | 2x12”, 10°. °32.00 39.25 eo 9958 | 8 & 10’........ 11.50 
Partition I Ben sii 63.22 | EC +i 46-20" 50.62 12’. .29.88 39.25 OE bickie 24.75 ac Car Material 
1x4”— ” . 61.1 ~ a 16’. .33.81 42.50 1 1x4 ro 
Sm ae 0.51 | 5/ee eee. eee aah occas 19.32 18&20". 36.10 45.75 | _ “0msteat Timbers B&btr, 9 & 18’ 45.33 
a ates 5/4x5, 10&12”. 72.74 1x10” eee 20:46 = Dim No. 1 Sq. E&S F isncodices 28.95 
wep & 6/4 & 8/4x4, Ee 5.70 0. 3 ension S4S, 20’ and 0 OU oe ees 38.64 
1x6”, 10-20’— 6&8” ...... 60.00 | No. 3 (all 6-20’): Oe causes 17.36 under: o. 1— 
BN catunsas's Ce Bee eee Ok  eeesre eh) eee 14.62 alin hide 27.93 10 & 20’...... 37.00 
Th ais wien 35.56 6/4 & 8/4xs5, 1x10" sala 16.50 PRES 14.75 SP. eeede 33.62 13 & 1¢’...... 36.00 
ease 23.13 10&12” 68.00 SON” vscaces 16.68 | 3x10” ......... 19.25 ge eS 40.13 | No, 2 random... 24.00 


San Francisco, Calif., April 12.—-The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1-inch stock only, 
were reported by the California White & 
Sugar Pine Manufacturers’ Association for 
the period ended April 8: 


California White Pine 


All widths— on 
No. 1&2 clr. Csel. Dsel. No. 3 clr. 
., Sere $64.80 $61.45 $48.25 $33.40 
re ares 65.70 60.75 43.35 48.00 
a 63.75 51.85 37.05 45.65 
aan Be 73.65 60.15 44.80 57.00 
California Sugar Pine 
a me 83.40 63.25 44,90 
PE wis ecag 82.25 73.75 56.45 57.75 
lL 83.70 64.20 47.65 56.75 
TN waade vie 95.75 78.45 65.30 73.45 
White Pine Shop Mixed Pines 
Inch common.. .$27.55 Coen ain sness 
No. 1, 5/4xa.w.. 33.70 ae ° 
No. 2, 6/4xa.w.. 22.25 5” see 24.70 (31.80 
SU” -ssce See 19.35 
Panel, Cé&better 12” . 28.40 20.00 
16"xa.w. - 57.50 Box— 
eS eae $21.25 
Sugar Pine Shop Siding, %x6”— 
Inch common... 37.25 better 35.35 
No. 1, 5/4xa.w.. 39.95 “No. 4 kin 
No. 2, 6/4xa.w.. 27.75  Beoeieeee 
White Fir ™~, 4 dim. 1%ex 
én ebeeies 20.65 
No. 3&better, $ ies ouewom 18.65 
1x8&10” . .-$20.00 Douglas Fir 
No. 2&btr. dimen., C&better = at acer $42.30 
1f¥xa.w. +». 15.90 Dimension - 15.10 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 15.—Log market quo- 
tations: 


Fir, yellow: No. 1, $22@23; S80. 2, $17@18; 
No. 3, $12@13; peelers, $28@32 

Fir, red: Ungraded, $14. 50@16. 00. 

Cedar: $11.50 @16.00. 

Hemlock: Ungraded, $9 A hee 
3 — No. 1, $26@82; 


Everett, Wash., April 12.—Log quotations: 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $14@17; 
lumber logs, $30. 

Hemlock; No. 2, $12; No. $10. 

Spruce: No. 2 $26; No. 2, sis: No. 3, $13. 


Vancouver, B. C., April 12.—Latest dog mar- 
ket quotations are os Sotowe: 

Fir: No. 1, $22; 2, $16; No. 3, $11. Mar- 
ket is firm. 

Cedar, shingle boorms, $26, $20 and $11; lum- 
ber booms, $28 and $21. A few sales are at 
$3 to $4 under these list prices. 

Hemlock: $11. Fresh logs are firm. 


. 2, $20@24; 


[Special telegram to American LuMBERMAN] 


Spokane, Wash., April 17.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, April 16. Reports of prices shown 
on §$2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S2S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. RL means random length. AL means 
all length, regardless of whether random or 
specified lengths are called for. Quotations 


follow. 
Pondosa Pine 


INCH SELECTS AND Common, S2S— 
6” 8” 10” 12” 

C selects RL..... $54.86 $50.46 $58.99 $78.20 
D selects RL..... 36.78 35.386 44.33 62.17 
No. 1 commonAL 388.83 38.50 43.35 45.79 
No. 2 common AL 24.18 24,23 24.05 28.92 
No. 3 common AL 18.11 18.18 19.05 19.83 

Suop, 5/4 and 6/4, S2S— 

No. 1, $33.00; No. 2, $22.50; No. 3, $16.25 

SeLects, S2S, 5/4 AND 6/4, 4” AND WIDER— 


C select RL....$60.78 .D select RL....$47.88 
PE. De So her csrnawcuteoncsoans 32.93 
No. 4 Common, 82S, RW, RL............ 12.47 
Idaho White Pine 
INCH SELECTS AND CoMMON, - sao aa0 
C selects RL.. at 00 $92. 4 aa 00 
D selects ins. "$44. 67 5.52 56.8 4.00 
No. 1 common AL 44.92 43:3 51. He rE 0S 
No. 2 common AL 35.42 35.36 35.44 43.35 
No. 3 common AL 22.79 24.40 24.49 30.14 
FE rrr $39.81 
No. 4 Common, S28, RW, RL............ 16.75 
Larch and Fir 
No. 1 dimension, 2x@” 16’......cseccees $17.67 
No. 3 common, ER SR wt: 
Vert. gr. flooring C&Btr. 4” RL........ 


Drop siding or rustic, C&better, 6” RL. 30. By 


WEST COAST SPRUCE 


[Special telegram to AmerIcan LuMBERMAN] 


Portland, Ore., April 15.—Thé following are 
prices for "mixed carlots prevailing today: 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 15.—F.. o. b. mill prices 
on actual sales of fir, April 11, 12 and 14, 
direct only, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc D 
Me” ‘esa nee ee $41.25 $40.50 $26.25 over 
RP ere ie 42.25 sate o00n 
NE a eae ie anes 43.75 sone e'c'ee 
Flat Grain Flooring 
Di.” psihasnaoad sie~ 23.25 18.00 oath 
De. henna eee satel 31.25 29.00 enee 
Mixed Grain Flooring 
Re osneencende aie Siem soce Renee 
Ceiling 
paced sb aiew eee: 23.00 18.25 oom 
Se ateeuneeeee oe 23.50 17.50 ede 
Drop Siding, 1x6” 
[rr pik 29.50 24.50 eee 
Sat, tt gas Voxe wes — 26.25 wine 
MUN! “oir op selene bia gaat 16.50 
Finish, Kiln ‘pried on. Surfaced 
1x6” 1x8” 113° 
ON ocecseecckwents $38.50 $46.00 65.25 
Common Boards and Shiplap 

1x6” 1x8” 1x10” 1x12” 

Te ED Saas eae van $13.75 $15.00 $16.75 $17.50 
See eveee es 10.25 11.00 12.00 14.25 
ae ee 7.50 7.25 7.25 éaow 

Dimension 


No. 1, 2” thick— , 
12’ 4’ 16’ 18’ B 22&24’ 26-32" 
4”.$15.50 $15.75 $18.00 $18.25 $18.75 
6”. 15.50 15.75 17.25 17.50 ets 50 $20. 50 $21. 00 
8”. 15.00 15.25 17.75 17.50 17.50 20.75 21.75 
10”. 16.00 17.00 18.00 18.25 18.25 21.50 24,00 
12”. 17.00 17.00 18.25 19.00 18.50 21.00 22.75 
2x4”, 8’, $14.25; 10’, $16.00; 2x6”, 10%, $14.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 - $9.75 ar 50 $10.00 $11. = $11.50 
No. 3 .... 5.50 5.50 coee coe eoee 


No. 1 Common Timbers 


8x3 to 4x12” to 20’, surfaced..........$19.50 
5x5 to 12x12” to 40’, rough..........++- 18.25 
5x5 to 12x12” to 40’, surfaced.......... 18.25 


Fir Lath 
No. 1, 1%”x4', dry.....-. seeeetaeesscnceee 
B&better, Flat Grain Car Siding, 9 or 198’ 
oo cath Sav lepesins sie dte beeahea wanes $35.00 
Se — od Sulina ce Gbes aac athebens seers coce Davee 





SOUTHERN PINE TIES 





Finish— 
BEE. c0nesoaeeee 
1x4—10” ..:: 49.00 
Bevel siding— 
BOP .niccsce Be 
x6”, Flater. 25.00 
"Vert. gr. 28.00 


Factory stock— 
Oo ot 3 42 a 


6/4 ... 365. eth +t 

6/4 ... 36.00 40. 00 

8/4 ... 36.00@42.00 
Lath .0s 3.00 
Green box 14.00@18.00 





New York, April 14.—Following are quota- 
tions on southern pine railroad ties f. o. b. 


New York: 

All 8’ 6”— Sap Heart 
ME walbetis.c-0Gee seit, Gt 6 eed ensie $1. 26 $1.70 
MS: eobialswe ssdeabevees boveus 1.15 1.60 


DY  nKvdea Genin cleats nice 1.50 
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NORTHERN PINE 


Duluth, Minn., April 14.—Following. are 
prices on northern white pine f. 0. b. Duluth: 
Common Rough Boards and Fencing— 


10 & 12 ft. 14 ft 16 ft. 

ee eee OP. sctces - $49.00 $49.00 $53.00 
lx 5 or 6” - 51.0 61.0 53.00 

ae ccceoses 55.00 65.00 63.00 

See” scectawe 61.00 58.00 67.00 

BEE” scevcers $3.00 81.00 $1.00 

en &, Be a cccccene 38.00 38.00 43.00 
1x 6 or 6” . 39.00 39.00 42.00 
rere 41.00 40.00 39.00 

1x10” - 43.00 41.00 39.00 

OT ae - 53.00 49.00 48.00 

Se Gy att SO coczavc .- 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

ae ecvcdbers 33.00 33.00 33.00 

Se ssvudeee 34.00 33.00 33.00 

P  cenenaue 35.00 35.00 


1x12 .00 

For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot ans longer, 4-inch, $26; 
6-inch, 328; 8- inch, $29; 10-inch, $29; 12- inch, 
$30; 1x4-inch and wider, $28. 00. 

Mo. 1 Piece Stuff, S1S1E— 

10’ 12’ 14’ 16’ 18&20’ 
08S 50 $33.50 $32.50 $33.50 $35.50 
2x 6” .... 33.50 33.50 32.50 32.50 34.50 
2x 8” .... 35.50 35.50 33.560 38.50 365.50 
Ee” csce Stee 38.50 38.50 38.50 39.50 
2x12” .... 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


Siding 4- and 6-inch, 4- to 20-foot— 


Canadian 

Bé&btr. Cc D BE Cé&btr. 

4” ....+++$41.00 $35.00 $25.00 $15.00 $32.00 
i scevene 45.00 40.00 30.00 18.00 34.00 





NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices made during the period March 1 to 
31, inclusive, as reported by the North Caro- 
lina Pine Association: 


Rough 
Edge, 4/4— 
IY art cies nina cre 4 a dle weak ae eee $44.65 
SE Sid o.t ocak ae ce a eteirhth aw anh ae eo eee 28.65 
i Mveccapeake ean ee dev eweeeeun dh 23.85 
Di Reetvtideasckdweatokeeabaaaeseod 19.20 
No. 1 No. 2 
weer No. 1 box box 
ar ‘seeersense 3.6 ‘ nwt 
Do “cisaewanen 46:0 ai ee i 
7 Les 45.35 $34. 10 $26.80 $20.75 
ob Se 47.45 aean eens 
St “sewesoe.0e a 48.55 35.60 24.75 21.85 
i! eweseneene 52.00 39.65 26.90 22.10 
Dt “ccheanheas 67.10 45.15 29.10 21.60 
Edge, B&better— 
edi teie te.e +kabd coed ore ae alae $50.85 
Ni on ce bere bes awn a keben aad 64.50 
PY ds ecu ceedbisureravdheseeh ee aean 67.10 
DU MeittUdecccuwd ebeebectedecudervesene ka 53.00 
Bark Strips— 
EE Ee ee 31.25 
Pere te acenkse Vibhhaddnatwed Re ae ee 13.30 
Dressed 2%” 3” & 
Flooring— Wide Wider 
Bemeneet, I” ccccccces $41.25 $40.35 
No. 1 common, it: —_— 36.75 35.55 
No. 2 common, ##”...... 27.65 26.85 
2%” 3%” 
NOES EE cucnvevecas 40.50 40.50 
Bé&better, bark strip partition.......... $32.75 
Box bark strips, dressed............06. 18.20 
0. 2 *Air 
Roofers dressed dried 
DT “Sin tiheabo.oe aes orews $27.20 $16.85 
Dt” cenenawere st adeae We 27.00 17.55 
DT + £¢nan. tw sanded one wa 28.05 17.85 
ae tae 30.05 18.60 


*F. o. b. Macon, Ga. 


WISCONSIN HEMLOCK 


Following are f. b. Wausau, Wis., prices: 
Mo. 1 Hemlock Boards, s1s— 


8’ 10,12&14’ 16’ 





BO” nwccccse eoccccce $25.59 $26.50 $27.60 
BMD cccccccccccccsce 9.00 30.00 31.50 
BED” -ccccccvctocecces 30.00 31.00 32.50 
BEE. covccesceovecsos 32.50 33.50 $5.00 
BES” cccccccccesccses 33.50 34.50 36.00 


For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
Mo. 1 wentiage Dimension, 5151E— 
10’ 12’ 14’- 16’ 


az 4”... $30.00 $30.00 $30.00 $30.00 $82. 4 
2x 6” ... 28.00 29.00 29.00 — 29.00 
2x 8” ... 29.00 30.00 30.00 30.00 31 00 


2x12” |.. 29.00 33.00 33.00 33.00 33.00 
nt Wo. 2 _ A deduct $2. 5D from price 
t+) 6 7. 





WESTERN RED CEDAR 


Seattle, Wash., April 12.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot, f.o.b. mill: 


Bevel Siding, 44-inch 


Clear one “B” 
ew” Frere . - $30.00 $27.00 $20.00 
Ne ee 31.0 26.00 23.00 
ED: ovat bvvouseces 35.00 32.00 23.00 

Clear Bungalow Siding 
-inch %-inch 
Crime scovcevccecscstccsesss eee $39.00 
PO errr 56.00 43.00 
12-inch: ...-+...+++ cocccccce - 65.00 eee 
Clear Finish, 8- to 16’ 
$2 or 48 Rough 
ME secseensbececensande $ 75.00 $ 71.00 
0h can cn emacs eden e 80.00 76.00 
1x14- to Dass deasieesndeaan 90.00 86.00 
ee EE wn escccteentas awe 105.60 101.00 
Clear Ceiling or Flooring, One Side V or B 
1x3 and 4-inch, 10 to 16’...... cnangnddes $45.00 
Discount on — 
Made from 1x3” and under..........-+- + -50% 
Made from other sizeS..........+++: -40% 
For 60,000 feet or more, additional | dis- 
GE sdimikvedaehss ceedeneseseteneeees - 5% 
Clear Lattice, S45, 4- to 16’ 
100 tin. ft. 
Oe ccie seen tee dbebes odes eereraeas 
 Riapete dt el aie cenneconpln ere nh 40 
SR” vcvasasrnceks se ses beoedqresacarns .50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended April 12: 


Plooring a 
1x3” 1x4 
Edge grain—Bé&better........ $60.25 $60.50 
Flat grain—Bé&better........ 41.50 39.75 
a, Bchinenekea'e alee 31.25 
i a 24.00 
Partition and Siding 
Boston partition, B&better, 1x4”........ $37.50 
Drop siding, B&better, 1x6”............ 41.25 
Finish and Moldings 
Winiot, BeEeEG« Pe ce cecccccccvces $55.75 
Finish, 5/4x5&10”, B&better............ 57.50 
Cee OG. GO Se pecccceccesoccess 62.50 


Discount on moldings, 1%” and under.. 45% 
1%” and over... 87% 
Boards and Shiplap 


Boards and shiplap, as ee ree $30.50 
Boards No. 2, 1x12”, 10-, 18- & 20’....... 26.25 
Shiplap, 1x8”, No. Tee paca vega linia 19.75 
No. 3 boards, DE Susbaddorcosrscancoave 16.00 
Dimension 
Se Re ee re a Peedecccvecsxe $21.75 
er ee EE rrr 23.75 
Se ee Oe UE che dearsscevens 29.25 
ee ee et ooo 8 60 ce eresrien 20.00 
ts | re 29.00 
Lath 
a LAR Jee eee $3.65 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white epruce boards, D&M, shiplap, drop 
oe and ceiling: 


4” 6” 8” 10” 13” 
{Debt 6-16’. $52.00 $56.00 $56.00 $72.00 $87.00 


btr.,* 6-16’.. 51.00 65.00 55.00 67.00 82.00 
No. 1, 6-16’.. 50.00 54.00 64.00 § § 
No. 2, 8-16%.. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’.. 32.50 34.25 35.25 35.50 37.00 


No. 4, 4-20’.. 30.50 32.50 33.50 33.50 33.50 
P i ta 1x4&8-inch, 6- to 12-foot, are’ $6 
0 
5”°&6/4— wdr. 4, 6&8” 
D&btr., 6-16’ “ge BE 0 $74.00 $77.00 $87.00 
No. 1&btr., 6-16". 66.00 68.00 71.00 
No. 1, 6-16’..... 62.00 64.00 67.00 77:00 
For 6/&6/4 in No. 2, 4-inch, add $7; 6-inch, 
add $9: 8-inch, add $6; 10-inch, add $8; 12-inch. 
add No. 3, 4-inch, add $6.50; 6- and 8- 
Inch, aad $7.25; 10- and 12-inch, add $7; No. 


" §Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
woe including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Lee aes, %-inch, odd lengths, 8- to 20- 

1% S but not over 20 percent shorter than 

-foot: 
Dé&btr., 4-inch..$238.00 35, finch. ..... 938. 00 
6-inch.. 31.00 6-inch....... 21.00 

Spruce and pine lath, 4-foot:; No. 1, $7.20; 

No. 2, $5.45. 





RED CEDAR SHINGLES 


Seattle, Wash., April 12.—Eastern prices, 
per thousand (shingles packed by the square 
are approximately 5 cents over straight car 
prices) f. o. b. mills are as follows: 


Pirst Grades, Standard Stock, Straight Cars 


S WE, “Olea s <wacecsasecs és $1.75@ 2.05 
rk GO .. cewiwiccoveteiccdec 1.90@ 2.39 
DE: TD bec ndncetickateeaat es 2.80@ 3.55 
Burekas, slash grain .........+.+. -10 

EY $code 45% >00. tn ees e000 56% 4.00@ 4.50 
DE its wha bce s oeee maeaeee he 8.50@10.25 
Pe TT ere 2.50 


First Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Miztra stars, 6/2 ....<; $1.75@2.00 $2.20@2.75 
Pn PE fences os 1.90 @ 2.05 2.25 @3.25 
Dt “OER «nvicsenea 2.80 @3.05 3.50 @ 4.00 
Eurekas, slash grain.. rye 
i.” ere 4.00@4.15 4.10@5.00 
Raa ee 9.00 


Dimensions, 5/2, 5”.... 2.50@3.10 
Pirst Grades, Rite-Grade Inspected Stock 


I Ef VSR pies on ae s 6 ea ws $1.85 
Extra clears, 

75% premium clears........cceece-; 2.70 @ 2.85 

50% premium clears............. 2.45 @ 2.80 
AMARA (5/3 perfects)......ccceose 3.05 @ 4.00 
Eurekas (75% vertical grain)...... 3.50 
ID nas Sirk G oka b-eneleie Ki nicnlweel 4.15 @5.00 
EL | Aire acts atinata as ss A’ ote ae aia ee 8.50 @ 9.00 


Second Grades, Standard Stock 


Straight Mixed with 
cars cedar lumber 





Common stars, 6/2....$1.05 $1.00@1.35 
Common stars, 5/2.... 1.20 1.30@1.35 
Common clears ....... 1.80@1.90 1.75 @1.90 
Bee. PO howe cck ee RE EE cdsvcceat 
No. 2 perfections..... 2.50@ 2.60 2.50 @ 2.60 
Mixed with 
fir lumber 
SO, TS ae a areas eee ewes $1.50 
I eo oa ang oe noe dtein sok wane oe 2.00 
eB —=E Re ren meee 3.00 
British Columbia Stock, Seattle Market 
Pa. <xses aah ao ek be eS 2 ube ob owasne $ 3.40 
EE. 2s 'ard aneraaiaile wae ace aie iawrack as dase ile 4.00 
I? Sse lasa’ a: il i anion Gi. ales a ak i be init wet 4.80 
ND. Sina id wto chee 4G aw Gtr ere ae oe 6 ee 5.00 
DEE Gavcbacenwepdcdoewebecatadauwaind 11.00 
Cincinnati, Ohio, April 14.—Average whole- 


sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 

QUARTERED WHITE OakK— ; 
. -_- oS to8@i10 * $159 aes $155@165 
Selects ...... 115@120 
No. 1 com.... 80@ 86 MN 30 90@ 95 


No. 2 com.... 45@ 50 654@ 569 65@ 60 
Sound wormy. 45 47 54 59 57@ 62 


QUARTERED Rep OaAK— 


FAS sgenee ee CURE ARS ea. ems oe 

No. 5 Se. -+- EO 60 “ee see soe o0% 

No. 2 com.... 50 i nae” Cee aes 
PLAIN WHITE AND yd Oax— 


FAS ......++-$ 95@110 $100@120 $120@135 

Selects ...... 70@ 80 80@ 85 100@105 

No. 1 com.,.. 60@ 68 68@ 73 85@ 92 

(No. 2 com.... 40@ 45 48@ 55 65@ 58 

No. 3 com.... 26@ 28 27@ 29 33@ 38 

Sound wormy. 49 51 59 62 62@ 67 
Basswoop— 


FAS ......--$ 75@ 77 $ 78@ 80 $ 88@ 93 
No. 1 com.... 52@ 55 62@ 67 : 75 


No. 2 com.... 82@ 36 387@ 42 47 
CHESTNUT— 
Sj -$ 80 ss $ Ht ets $105@113 
No. 1 com.... 45 54@ 59 60@ 65 
No. 3 com.. 22 33 23@ 24 23@ 24 
Sd. wormy and 
No. 2 com.. 32@ 34 86@ 38 38@ 40 
No. 1 Se 
& Better, 
sound wormy 35@ 38 . 38@ 40 40@ 42 
BircH— 
ae. eseneceea $100@110 $105@115 $110@120 
No. 1 common 
and sel..... 60@ 65 65@ 70 70@ 75 


No. 2 com.... 35 37 40 42 42 44 


BEEcH— 
Fra $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 40 43 45 48 45 50 
No. 2 com.... 25@ 28 28@ 30 30@ 33 
PoPLaR— 
Panel & No. 1 é 
13” & wider $148 $150 $160 
EE ‘Gnosceses 120 130 
Saps & sel. 95 110 
No. sy" weit, 38 sei 208 
oO. 
Ps DS Biv ccce ng if 300 38 388@ 40 
MaPte— 


FAS .........$ 80@ 85 $ 85@ 90 $ 95@100 


No. 1 common 
and sel. ... 51@ 56 65@ 70 780 82 
39 ne 45 ue 61 


No, 2 com.... 34 





5.00 
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Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 
AsH— Sort Eum— Rep Oak— 
EAS, Sel, Ned NOS NES au... cua sano tain Seo “Sha a ccc: $809 7009 SEAR E888 888 
00 $ 57.00 $ 53.00 M200 22.00 soos 68. . ' ’ y vee, . . " ’ 
Hy 008 76.00 * be.00 ’ 60.00 ' 41.00 #00 «B/4 2... 70,00 60.00 48.00 28.00 24.00 we ooo See > Bee Har +4 ytd awed 
6/4... 90.00 75.00 60.00 41.00 22.00 6/4.... 75.00 65.00 652.00 28.00 23.00 14 +06 . . . . 
g/4 .... 100.00 $5.00 70.00 45.00 22.00 g/4 .... 80.00 70.00 57.00 36.00 23.00 HARD Mapu Og 
ne 10/4 .... 95.00 85.00 70.00 40.00 .... > 
— 90.00 70.00 44,00 30.00 21.00 12/4 ---- 100.00 90.00 75.00 45.00 .... vs peane 39:00 ’ oa-0e ; Bo. 00 : 40-00 6 § is i8 
ic Bae age Hees Hee He Roo mia Hoc ae Be fe Be Be 
8/4... $96.00 #7600 0.00 Af et) M/A wees 80.00... 55.00 27.00 19.00 10/411: 120.00 100.00 85.00 50.00... 
8/4 «+++ 17500 100.00 90.00 60.00 ..., 5/4 +++. 85.00 .... 60.00 30.00 20.00 12/4 .... 130.00 110.00 95.00 52.00... 
io **** 115.00 105.0 95.00 60.00 .... 6/4 ---- 90.00 .... 65.00 80.00 %20.00 Additions for special widths of No. 1 and 
16/4 *", 160.00 145.00 130.00 eos aiaiale 8/4 .... 95.00 «e+. 75.00 38.00 *25.00 better in all hardwoods, standard lenghts, 
3/4 ..-- 79.00 64.00 38.00 24.00 coco 61GB cea 20680 eee 85.00 62.00 sees @re: 8-inch and wider, $12; 10-inch and wider, 
5/8 ...- 76.00 61.00 84.00 24.00 ++ 12/4 .... 115.00 © .... 95.00 67.00 *30.00 $30; 12-inch and wider, $35. 
*Straight cars of 6/4 select and better. *Bridge plank. - Harp Marte Rouen Fuoorina Stock 
For 10-inch & wadr., add $30; 8-inch & widr., », ..woop— No.1 non 2 os. Leg 
add $15; for 5 inch & war., 8-foot & lgr., com. 
add $2. 4/4 ... 70.00 60.00 48.00 27.00 22.00 4/4 ..scececececsceceee se $48.00 $38.00 $28.00 
Price of No. 2 and better, 4- and 6-foot 5/4 ... 72.00 62.00 64.00 30.00 23.00 5/4 «...sseeee- seveeeeees 50.00 40.00 380.00 
lengths, $32. For select red, add $16. 6/4 ... 75.00 65.00 54.00 34.00 23.00 8/4 ----- se eeees seseeeee sees 40,00 30.00 
Rough birch, 6- to 16-foot, 1x4-inch, two face 8/4 ... 85.00 75.00 60.00 36.00 24.00 BEECH— No. 3 and 
clear, $80; one and two face ante, $65; 1x5- 10/4 .... 90.00 80.00 65.00 45.00 .... 4/4 33800 
men, twe ase cease, Tee, one ae two face 12/4 |... 100.00 90.00 75.00 65.00 .... SEPT E SSPE SENT TST T He 47,00 
clear, $70; run of pile, $68. 


4/4...-. 65.00 65.00 42.00 26.00 20.00 
5/4 ...- 70.00 60.00 650.00 33.00 21.00 
6/4 .... 84.00 74.00 62.00 35.00 21.00 
8/4 .. 93.00 83.00 0.00 39.00 21.00 


Keystock, 4/4, $72, or on grades, FAS, $82; 
No. 1, $62; 5/4, $78, or on grades, FAS, $88; 
No. 1, $68. 

One and two face clear, 6- to 16-foot, 1x4- 
inch, $65; 1x5-inch, $70. 


FAS Sel. No. 2 0.8 

6/4 sees ee$70. 00 $60.00 $50, "00 $35.00 $28 00 

Regular stock contains 50 percent or more 

14 and 16 foot, and the following percentages 

of 10-inch and wider, 4/4, 10 percent; 6/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 





SALES PRICES OF SOUTHERN HARDWOODS 


* Following were sales prices of southern hardwoods during the week ended April 8, Chicago basis: 





4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
FicuRED RED GUM— RED OAK— 

Qtd. FAS...125.00  §«._—|«_ wvcceccccsee cvecccccccee cocceveevece ee, Seeks ME, ocucdevevess eindesicenane <eadibaenne 
ie Fi cee. - =i NENG CE NOK <CVOwerneacas Senne egresde Fee... Paes Cee Se ise cetcsccann” DATE... “sweeesaoen 
Rep GuM— No. 1&sel 49.00@ 56.00 54.75@ 57.25 + e 69.50 74.75@ 76.25 
Qtd. FAS... 94.50@105.50 95.00@102.00 90.00@102.00 91.75@ 95.50 a .. Beas 4 Ce EE ®, ab deGerb cae n~ eavateubesee «hs eee ° 

RE ee ere a eee SEBO CESS  ciccdocceone PoPpLaR— 

Pin, Dae... Bere Dee ceca scences | i rye errs Pin. FAS... 84.00 OS a LO a ee 
No. 1&sel 52. $4 57.25 57.25 sete eee cee eeeeneees Saps&sel 56.00@ 61.00 64.00 64.00 67.00 
nh, Mmasexks 32. ae. . (— Cgavwogtecere s6beeabarnnn No. isel 46.60@ 63.50 ....ccccccce se @38=—=——s hae we veweeten 

Sap GuM— 7k Sasts Se ae eae = =—— ti‘ ee eweeee ab cewtnnen caw 

Qtd. FAS.. 62.75@ 65.00 64.00@ 67.00 ............ -00 Ba .5, DE Sc cwécasiees= aadwebens ave. wea 
No. 1@sel 46.25@ 63.26 ............ 48.25@ 51.25 51.00@ 60.00 No. 2-B Seaeer Geen S696 ~~. dvcans¥ieadee 26.25 

Pin. FAR... Se See Se GEG xececcsncase eds ensecenes (No. 3 ee Fe eee ba is Pe 
No. 1&sel 39.75@ 49.75 42.25@ 45.00- 46.50@ 48.00 ............ sa 

ee - 26.75@ 28.00 27.50@ 27.75 28.25 28.00 FAS cused 71.50@ 78.00 92.00@110.50 90.75@113.00 96.00@116.00 
ee Wd MND: esi ne seneseedauti Eee i nee are Sees See . on 
pio Masel 89.50@ 48.25 2... 0..eee eee eeeeeeees 40.00 amends © ote ke ee, eeeeee 
n. — 
i, ST i in ingests | cuncupmgeas eiemmetingts ae bed Mabe, sabe hep Sz 19.76 
Binge ED ce gnesicastis seacsnasengy ~sebrivaadens No 2 SESSST TSAR, ‘Zevon sqnnens ae +. |. Snare 
TUPELO— e eee *4@U i;  _- sep eeeeeeeeee eee eeeeeeeee eereeeeeeeee 

Qtd. FAS me 57.50 Sorr ELM— 

“J nT eee ee ee A ee ee ee ‘ EE rigttes nian vith hie eee wheats 62.50 64.50 
Te Rr ee ae eee 47.50 N i&sel 

Pin. FAS.. 42.00@ 48.50 50.50 47.50@ 48.00 ........00. ; ae Sree pateaetes ess” begseshewss 47.50 49.50 
No. 1&sel 32.00@ 38.50 40.50 37.50 gable ia ie te} eecta oO, eer .50 see eevee eeeee i#*#### #®# #@#*###®#  #@@## #8 #88 eee 
6 te ne, os catmbhos Gs Seen. OF kee . Corronwoop— 

Ginn Cantns Pca . “sicuetupaiem - stewemsiceshd tek cverden ‘ 

Qtd. FAS...121.50@125.50 132.75@143.75 177.50 140.00. A Re Se | Secu cvenneees Sceeediousine®. ateteaee een 
ae! ere ere eae ee A ee as SYCAMORE— 

Pin. FAS.. 87.50@ 95.50 95.00@108.50 101.75 118.25 @129.00 PU ites annetceueaa adeihesebe cen ee” =  -enéeeeemeee 
No 1&sel nse ren er ote Re ey 5 eR ree Tae ee eee Saee .-..,: wkeneeneel 
No. 2. SR EE ca iavcebcad. ,cacseebicence tcateakees Re .  WILLlow— 

No. 3, fle DP n.. csetictecsbed” see ctaeades atin aise ack ae No. 1&sel 41.50 Seebecessnee serene sevens - 6000008888 e 
No. en Se me wScoisssaseee -sehesuanawes.” Ueaanaes ee MAGNOLIA— 
me Cer See, LSeibesckckews “Ste abun cocv eee We. Ske seg Oe. . 50 wevadeaboadd  aaxuaddausae - eee 
MIXED OAK— No soem ‘3. ce 46.75 47.50 48.75@ 52.00 652. o 56.50 
Sd. wormy. 35.00@ 40.50 44.25@-45.00 45.00@ 49.25 52.00 BP. Mengh. Cerbisarvoehs “Maar encsasac” sak dsb eeene 30.7 
Following are carlot quotations, Chicago Cincinnati, Ohio, April 14.—Prices on Amer- Prices on Lower Peninsula end dried white 


basis, on oak flooring: 


3x2%" 4x1%” %x2” %x1%” 
Ist qtd. wht. wae 101.00 $93.00 $65.00 
Ist qtd. red.... 76.00 73.00 70.00 63.00 
2nd qtd. wht... 80.00 73.00 58.00 53.00 
2nd qtd. red. 69.00 68.00 58.00 63.00 
1st pin. wht.. -. 82.00 66.00 63.00 49.00 
Ist pln. red. 74.00 66.00 58.00 54.00 
2nd pln. wht. 71.00 61.00 46.00 44.00 
2nd pin. red.. 66.00 61.00 47.00 49.00 
8rd wht. ...... 49.00 50.00 34.00 34.00 
8rd red ....... 49.00 49.00 36.00 34.00 
Fourth ....... 29.00 28.00 oe 13.00 

%x2 

ek a PTO Saveues SERS. 59 * "tsbo 
5.) eee eiveee” ce 
ft 8 * eR Tae re 76:50 73.60 
SOE GO. Hkecssaneccocdenees., Se 73.50 
Se Gi eke nd s440040K90000- ee 76.50 
SOE GO, Win cescteceun sseete*” Se 69.50 
sf  eeeeegudt > 65.50 61.50 
ee See cere . 59.60 59.50 
on Ie ee 45.50 
SOG MN nv cusewKkewestubenenae ee 45.50 


DORSET «oun unssdcvacucebenhebe: ee =e 


New York delivered prices may be obtained 
by adding to the above: For it-inch stock, $3; 
for %-inch, $1.50; for %-inch, $2. 


ican black walnut, f. o. b. Cincinnati; 


FAS: 6-9%” e; 4/4, $235@240; 5/4, 
$245 @ 250; 6/4, $2850 60; 8/4, $265@270. 


Select: 
$175 @180 


No. 1: 


4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


4/4, $90; 5/4, $110; 6/4, $120; 8/4, $135. 


2: 4/4, $40@42.50; 5/4, $40@45; 6/4, 
345050; 8/4, $50@55. 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended April 12: 


First Third 


$50.89 


Second 


#§x2%” $74.03 








maple, f. o. b. mill, lower Michigan: 


FAS No.1 &sel. 

OF Et Se eRe Ee $115.00 $ 90.00 
BOW Leite «wah pasa ceases 120.00 95.00 
BPE) aineh snakes cheeses 125.00 100.00 
WO Biisetesecsants daa co 130.00 105.00 
POPE ons dieaer eas kee 150.00 125.00 
po eee ee eee ee ee 160.00 135.00 





POPLAR BEVEL SIDING 


Louisville, Ky., April 14.—Poplar siding de- 
mand remains quiet. Stocks in manufactur- 
ers’ hands are normal, but retailers’ stocks 
are light. Prices at Louisville are steady: 

No.1 No.2 

FAS Select com. com. 

Coinch ...iccccccese G47 $37 $27 $21 
Gime  iciowscncesee 35 25 19 
4 cccdencecesses @& 35 24 18 
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Profit earned every year since 
incorporation. 


Large asset value per share. 








E. L. Bruce Co. 


Common Stock 


LISTED ON THE CHICAGO STOCK EXCHANGE 


Outstanding leaders in the industry. 


Our special analysis will be 
sent to you upon request 


WB: MEMillam & Co. 


Members 
Chicago Stock Exchange 
New York Curb Exchange Associate 


120 South La Salle St., Chicagp 
Telephone Randolph 3031 


Cash dividend each of last 


eleven years. 


Unusually attractive future 
possibilities, 




















PHILADELPHIA PRICES 


Philadelphia Pa., April 14. Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are as 
follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
Mississippi 





Southern Northern and 

Florida Florida Louisiana 
RN” areccese $45.00 $48.00 8.00 
| 43.00 46.00 47.00 
TE. iewarde Ws 45.00 48.00 47.00 
ae 50.00 51.50 49.00 
nr” scesees 51.00 52.00 52.00 
. casewse 62.00 63.00 63.00 
PEEEEES” ‘ccccee 58.00 60.00 60.00 
EE” § seceecee 70.00 68.00 72.00 
64@14x14” ...... 68.00 63.50 68.00 
Dt secee vse 82.00 ins’ $3.00 
SE” = ons ces 78.00 


76.00 eecee 
Lengths 22 to 24 feet, add $2. 
pach 2 feet additional, add $1 to 22-foot 
price. 
Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23%,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$95.00 No. 1 sap flat. .$42.00 
B&btr. sap rift. 80.00 No. 2 sap flat.. 31.00 
Bé&btr. flat .... 49.00 No. 3 sap flat.. 19.00 


Shortleaf ee ey S458, gras Scant, 


to 16-foo 
Se -svvevnwens ee Me scrsectiad $28.00 
a sxe neenmee 25.50 ae osce OOOO 
Se” «cance as 27.00 

Pondosa Pine Dressed 

Cc No. 2 No. 3 
De Saadadoecd $65.50 $55.50 $46.25 $37.75 
Ma < hae eade ee 75.50 60.50 44.25 $9.25 
OS ile PS SAR Pea 70.50 60.50 44.25 39.25 
ME “sn we@e noche 80.50 70.50 44.25 $9.25 
BEE °  etsdiondees 99.50 89.50 48.25 40.25 
a O08 O8.4s8 99.50 89.50 54.25 44.25 

Lath, 4-foot No. 1 

TEE $6.50 c.i.f.—$6.75 delivered 
CO eee 4.90 c.if.— 5.50 delivered 





This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


NORTHERN PINE 


CHICAGO, April 16.—Retail demard for 
northern pine is slow to start, and orders 
of this variety are confined chiefly to hurry- 
up demands for fill-in purposes. Industrial 
trade is somewhat better, but in the lower 
grades principally, as shop and better is 
quite well sold up. 


BUFFALO, N. Y., April 15.—Northern pine 
prices remain relatively steady, and a little 
business is being done. Industrial concerns 


are not disposed to lay in large stocks. At 
the mills, no large amount of lumber is avail- 
able. Wholesale stocks here show some deple- 
tion. 





EASTERN SPRUCE 


; 

BOSTON, MASS., April 15.—There is not 
much demand for eastern spruce frames, Al- 
though production is rather light, sellers are 
eager and prices are not really firm. The 
regular quotation for an easy frame schedule 
is $41 and for-a hard one $42, but somewhat 
less has been accepted within a few days. 
Yard dimension is offered at appreciably less. 
Random lengths continue to move slowly and 
quotations are barely steady. Boards are dull 
and some sellers are conceding $1 or so. Lath 
are selling very slowly even at radical con- 
cessions. Low quotations last week were $4 
for 1%-inch, and $4.25 for 1%-inch lath. 


HARDWOODS 


CHICAGO, April 16.—Practically no change 
is apparent in the local hardwood market, 
Retail trade is rather slow, with out-of-town 
yards showing more activity than those in 
Chicago. Industrial demand is spotty and 
highly competitive. Despite such conditions, 
however, prices remain firm, and it is gener- 
ally’ agreed that sales volume is slowly but 
surely increasing. 


BUFFALO, N. Y., April 15.—The hardwood 
trade is a little better than it was several 
weeks ago, but most sales are for immediate 
needs. Production has been on a rather ex- 
tensive scale so far this year, but prices are 


_ said to be about holding their own. 


CINCINNATI, OHIO, April 14.—Automotive 
factories are taking small lots of oak and 
ash, and furniture plants are buying sap gum, 
oak and poplar. Box factories are also taking 
small lots of low grade poplar and gum. 
Southern mills are not disposed to sacrifice 
stocks, and take a firm attitude on prices. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 16.—Utilities are coming 
into the market for Douglas fir, and consti- 
tute the most noticeable bright spot in this 
market. Industrial and retail buying is low, 
but most firms operating here report that 
their April sales are running heavier than 
those for March. Prices as yet show no sign 
of strengthening. Industrial buying of spruce 
continues on about the same level, and at 
unchanged prices. 


KANSAS CITY, MO., April 15.—Western 
Kansas, Nebraska and Iowa yards have been 
placing a little more business in the last 
week, but the volume of orders still is unsat- 
isfactory, and prices are even more so,.to the 
mills. 


NEW YORK, April 14.—yYards are steadily 
buying small lots of Douglas fir. Wholesalers 
say distribution is behind what they had ex- 
pected it to be, There are large stocks in 
storage yards, but inward shipments continue 
to be held down fairly well. Prices have not 
altered in the last week. 


CYPRESS 


CINCINNATI, OHIO, April 14.—Cypress is 
quiet. Some sales are being made to planing 
mills. Southern mills are offering more lum- 
ber and some transit cars have been received. 
Common lumber was more active than finish. 
Yard buying has been showing more life. 
Most purchases are being made at price con- 
cessions, and quotations are softer. 


HEMLOCK | 


CHICAGO, April 16.—Retailers of Michigan 
and Wisconsin are continuing their demand 
for northern hemlock, from the woods of the 
two States, and this material is moving in 
fair volume to the nearby territory, also, at 
prices generally $5 off the Broughton list. 


BOSTON, MASS., April 15.—Eastern and 
northern hemlock boards have been offered at 
concessions of about $1. Demand is very 
quiet for everything on the list. The larger 
retail yards are quite well supplied with west- 
ern hemlock. Sellers are eagerly competing 
for the little business at present offered, and 
quotations show considerable weakness. 


NEW YORK, April 14.—There has been a 
seasonal improvement in the market, with 
prices holding firm and wholesalers well sup- 
plied with western lumber.’ Yards are not 
carrying heavy supplies. 


WESTERN PINES 


CHICAGO, April 16.—Increasing demand of 
the public for rooms paneled in stained pine 
is causing woods suited for this purpose to 
lead the retail trade in western pines, and 
California white pine and knotty Pondosa 
pine are reported as moving in fair volume. 
In the other western pines, both retail and 
industrial demand are low, but are reported 
as showing improvement. Prices are un- 
changed. 


BUFFALO, N. Y., April 15.—Not much in- 
crease in demand for the western pines has 
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lately occurred, though some wholesalers find 
that the inquiries are beginning to show a 
gain. Prices are holding steady in California 
sugar pine, Idaho pine and Pondosa pine, but 
a weakening has occurred lately in California 
white pine shop. 





KANSAS CITY, MO., April 15.—There has 
been a little better demand for Caiifornia pine 
in the northern States, but elsewhere there 
has been no improvement, and prices continue 
weak. 


NEW YORK, April 14.—Prices on Pondosa 
and Idaho items are holding firm, but demand 
is nothing to boast about. Stocks of a num- 
per of the principal items are badly broken. 


SOUTHERN PINE 


CHICAGO, April 16.—Several distributers 
of southern pine in this territory report a 
slight increase in sales volume, and numer- 
ous others tell of added inquiries. Accord- 
ingly, while the prices still are low, local 
members of the trade are hopeful of better 
things. 


BOSTON, MASS., April 15.—Southern pine 
trade with most retail yards is light, and the 
dealers are reluctant to make future commit- 
ments. The current buying of roofers is very 
limited, and prices are rather weak and irreg- 
ular. For the 8-inch air dried, present range 
is $26@27. Shortleaf flooring is offered at 
modest figures and longleaf keeps fairly firm. 
Partition is quiet and some sellers are con- 
ciliatory. Timbers and plank are dull. 


CINCINNATI, OHIO, April 14.—Southern 
pine buying is dull, and restricted to low 
grade building lumber. General yard trade is 
quiet, but up-State yards are taking fill-in 
lots in mixed cars. Planing mill and indus- 
trial purchases are confined to hand-to-mouth 
lots. Prices are unchanged. 


KANSAS CITY, MO., April 15.—Demand for 
southern pine continues very spotty and irreg- 
ular, though on the whole orders last week 
showed some increase in volume. Prices are 
weak, since production shows some excess 
over orders. 


NEW YORK, April 14.—Southern pine 
prices eased off again today. Wholesalers 
were not encouraged by the outlook, although 
many reported a fair spring business develop- 
ing. Roofers are selling fairly well, and 
stocks of them here are not large. 


SHINGLES AND. LATH 


KANSAS CITY, MO., April 15. 
prices continue weak, with clears selling 
around $2 or, in some cases, less, while stars 
are being quoted at $1.85. The demand is 
small. Demand for lath is just fair, mostly 
for western pine or redwood. Siding demand 
also is very slow. 








NEW YORK, April 15.—Wholesalers report 
a fairly satisfactory spring business in east- 
ern spruce lath. Stocks here are ample, and 
shipments are not expected to be voluminous 
for some weeks. There is also a fair demand 
for West Coast shingles, and bountiful sup- 
Plies. Shingle prices are a little steadier than 
they were a fortnight ago. 


CLAPBOARDS 


BOSTON, MASS., April 15.—Clapboard trade 
continues dull. Residential building is back- 
ward, and dealers decline to increase their 
moderate stocks. Offerings of eastern spruce 
and native white pine clapboards are so light 
that most sellers are maintaining quotations. 
There are some chances to pick up special 
lots of red cedar and other clapboards from 
the West Coast at concessions. 


BOXBOARDS 


BOSTON, MASS., April 15.—Current con- 
sumption of box lumber is about 15 percent 
below normal, and although fewer mills are 
operating this year than last, and stocks of 
dry boxboards certainly are not excessive, 
there is, strong selling pressure and resultant 
weakness of prices. Round edge white pine 
inch boxboards are $23.50@25.50 for log run. 
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Western Hemlock 


JOISTS 


Here’s an item that will build a good busi- 
ness for retail dealers. Your customers will 
appreciate the bright, clean appearance of 
“HOMESTEAD” Western Hemlock Joists. 

We regularly stock them up to 12 inches 
wide and 26 feet long, 2 inches thick. We also 
have 1x6" and 1x8" stock. 

All of this stock is dried in the rough and 
then surfaced just before shipping. 

Western Hemlock has many individual char- 
acteristics and uses which are fully described 
in the official Hemlock lumber booklet. Write 
now for a copy—it’s free; also ask for our 


Partial View of Alley of Hemlock 2x6”, -8”,-10”,-12” latest stock list. 
up to 26 feet in length, 


Mauk Seattie Lumber Co. 
Saw Mill, at Morton, Wash. SEATTLE, WASH. 
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And that reason is that Bab- 

cock Spruce Ladders. combine 

strength with light weight. No 

wonder they sell! They are what every 
buyer wants. Write for the Babcock catalog. 


TheWNV, BABCOCK CO.,Bart, NY. 


<i os 








ne ae 


Pee a ete 





AMERICAN LUMBERMAN 





April 19, 1930 

























Alex W. Stewart, 








Preferred by 
More Dealers Each Year 


Year after year the sales of Craig Mountain Pon- 
dosa Pine climbs higher and higher. 


The reason is plain—it’s because more dealers are 
becoming acquainted with the remarkable lightness, 
softness and whiteness of Craig Mountain Pine. 


Try a mixed car of this trade building lumber. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES : 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 


931 Lumber Exchange pate. 
Minneapolis, Minn. 

















News Letters 


(Continued from Page 66) 
withdrawn. Mr. Clarke is now living in 
London, Ont., where he is secretary of the 
local retail lumber dealers’ organization. 

The J. T. Todd Lumber Co., Toronto, has 
moved to larger quarters in the Hermant 
Building, Dundas Square. 

The Standard Planing Mills & Lumber Co., 
of North Bay, Ont., is opening a branch at 
Sudbury, Ont. The buildings are nearly com- 
pleted and the equipment will be thoroughly 
up to date. 

BE. L. Carpenter, Minneapolis, Minn., presi- 
dent National Lumber Manufacturers’ Asso- 
ciation, made a business visit recently to 
Ottawa and other eastern Canadian cities. 

Cc. A. Procunier, for many years on the 
sales staff of the Edward Hines Lumber Co., 











Chicago, is now covering Toronto and part of 
western Ontario for the Fesserton Timber Co., 
Toronto. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,742,948. Saw frame. 
ver, Minn. 

1,742,960. Log impregnating machine. George 
Lau, Jamaica, N. Y., and Frank J. Pavelka, Clin- 
ton, Conn. 

1,744,874. Guard and work-holder for planers. 
William W. Edwards, Los Angeles, Calif. 

1,744,875. Guard and work-holder for planers. 
William W. Edwards, Los Angeles, Calif. 

1,744,909. Logging tool. Oscar Magnusson, Living- 
ston, Mont. 

1,745,194. Guard for woodworking machines. 
Alpha W. Stephenson and Lioyd E. Gates, Hutch- 
inson, Kan. 





George B. Carlson, Car- 
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Week’s Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
the total loadings of revenue freight for the 
week ended April 5 were 907,928 cars, com- 
pared with 885,159 cars during the week im- 
mediately preceding. The loadings of differ- 
ent commodities were as follows: Forest 
products, 56,961 cars (a gain of 11,297 cars 


over the week immediately before); grain, 
40,333 cars; livestock, 22,459 cars; coal, 
134,036 cars; coke, 10,495 cars; ore, 10,505 


cars; miscellaneous, 
chandise, 254,927 


‘Will Not Reconsider Cases 


WASHINGTON, D. C., April 14.—The Inter- 
state Commerce Commission has denied a 
petition of complainants and protestants for 
reopening and reconsideration in the follow- 


378,212 cars; and mer- 
cars. 


ing cases: 

Docket No. 16383—-Adams-Banks Lumber 
Co. et al. vs. Aberdeen & Rockfish Railroad 
Co. et al. 


I. & S. No. 2479-—Lumber and Forest 
Products Between Southern Points and Des- 
tinations in Virginia. 

I. & S. No. 2639—Lumber from Southeastern 
Territory to Northern and Western Points. 


Holds Rates Not Justified 


WASHINGTON, D. C., April 14.—Division 3 of 
the Interstate Commerce Commission has 
handed down a decisicn in I. & S. Docket 
No. 3391—Sash, Doors and Blinds from Texas, 
Louisiana and Arkansas to Points in Alabama 
and Tennessee—holding that the carriers 
have not justified the proposed rates. An or- 
der has been entered canceling the suspended 
schedules and discontinuing the proceeding. 

In another decision Division 3 has dismissed 
Docket No. 21906—Crane & MacMahon (Inc.) 
vs. Louisville & Nashville Railroad Co. et al. 
—finding that the rate on rough hardwood 
lumber from Alabama City, Ala.,-to St. Marys, 
Ohio, is not unreasonable or otherwise un- 
lawful. 





Find Rates Unreasonable 


WASHINGTON, D. C., April 14.—In a decision 
handed down in Docket No. 21,662, Division 3 
of the Interstate Commerce Commission, 
Commissioners Aitchison, Lewis and Porter 
find unreasonable but not unduly. prejudicial 
the rates on round-edge lumber in carloads 
from certain points in Maine to Fall River, 
Acushnet and New Bedford, Mass. For the 
future these rates will be unreasonable to 
the extent they exceed 90 percent of the con- 
temporaneous sixth-class rates from and to 
the same points, minimum carload weight 
36,000 pounds. Reparation is awarded on this 
basis, the amount to be determined in accord- 
ance with Rule V of the rules of practice. 

The complaint in this proceeding was filed 
by the Fall River Chamber of Commerce for 
and on behalf of John B. Waterman, an indi- 
vidual doing business under the trade name 
of the East Freetown Sawmill Co. The Bos- 
ton & Maine Railroad Co. and connecting 
lines were named as defendants. 

Commissioner Porter dissented, holding 
that sixth-class rates are reasonable for 
local lumber rates within New England. 

Complainant manufactures wooden boxes 
and box shooks at Fall River, Mass. 

In the majority opinion Commissioners 
Aitchison and Lewis point out that round- 
edge lumber is rough lumber sawed from 
the log without the bark: or edgings being 
removed and is sometimes referred to as 
live-edge or rough-edge lumber. It is trans- 
ported in any type of car except coal cars 
and is not readily damaged. Its value is 
said to be approximately 80 percent of the 
value of finished dimension lumber. Approxi- 
mately four carloads of such material are 
consumed in the manufacture of one carload 
of finished box shooks. 

Complainant contended that competitors 
were able to ship the same class of lumber at 
commodity rates considerably lower than 
those in issue in this proceedings. Some 152 
carloads are involved in the complaint, 








